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Full Discounts Decreed in Senate Bill; _ 
Shifts Operations Center to Detroit 


Wilson Top Man; 


| Sparks |Coyle, Dreystadt, 


—*) The theme song for too many 
| governmental actions today is “A 
Slundering = ees Go.” 

* 

Western Gi Yipiented a. loss 
| for the first quarter. Maybe it will 
shave to wire home for money. 

* * * 


Judging from their frequent 
changes of attitude, many labor 
leaders seem to have adopted the 
‘attitude, “Consistency, thou art a 
fool.” 

« * 7 
Foresight 

SAE - ponders engineering 
‘changes for 1950 models. Can you 

lame another industry looking that 
‘far ahead in these turbulent times? 

* ~ * 


OF 

he British government does not 
nd to nationalize the automo- 
industry or any part of it, Lord 

kenham told the House of Lords 
week. 


fiara 


4 aa * * 
“Just Like Old Times’ 

You can’t tell colonial Williams- 
‘burg, Va., that the automobile is 
‘here to stay. Plans have been de- 
‘Vised to route automobiles from 
‘the restored section of the quaint 
town, so that carriages, coaches 
and carts of years ago will be the 

mly way to get around. 


‘Supp 
To 34,924 for 


By Mel Hum 
Associate Editor 
| DETROIT.—Strikes among sup- 
‘Plier plants dealt another .crippling 
blow to the auto industry last week 
4s material shortages held most 
Makers to shortened weeks. U. S. 


For complete production totals 
__by makes, see table, page 53. 
‘and Canada car and truck produc- 


‘tion totaled an estimated 34,924 last 
eek, only 468 units over the re- 


General Motors Realigns Its Forces for 


Gordon Upped 


Bradley Heads Finance; 
Sloan Still Chairman; 
Others Are Promoted 


DETROIT.—In a far-reach- 
ing General Motors realign- 
ment, C. E. Wilson emerged 
last week as the top man 
of the corporation, M. E. 


Coyle was named executive vice- 
president, Nicholas Dreystadt be- 
came head of Chevrolet, and John 
F. Gordon head of Cadillac. 

In addition, Detroit became the 
operational center of the corpora- 
tion. 

Alfred P. Sloan jr., was reelect- 
ed chairman by the directors, but 
he relinquished his designation as 
chief executive officer to Wilson, 
who was reelected president. 

In other important changes, the 
policy committee, which since 1937 
has dealt with both financial and 
operating policies, was divided 
into the operations policy com- 
mittee and the financial policy 
committee. 

The administration committee 
remains unchanged in responsibil- 
ity, and is under the jurisdiction 
of the operations policy committee. 

Wilson’s promotion spiked per- 

(Continued on Page 10, Col. 4) 


lier Tieups Hold Output 


Week 


vised total of 34,456 in the pre- 
vious week. 

General Motors and Chrysler 
were the chief makers hit last 
week. 

Pontiac, Oldsmobile and Cadillac 
assemblies were limited to only 
three days, Chevrolet to a little 
more than three days and Buick 
was held to four days’ operations. 

At Chrysler Corp., Plymouth 
lines rolled only three days, De 

(See OUTPUT, Page 53, Col. 5) 


GENERAL VIEW of the new Ford Research 
The dome- 


in the foreground i 


oa Se. 


shaped structure 
School is at the vight and the Styling Dullding wt the left. Sie authneties cosas iidnee 


structure, top left, is Ag! identifiable as the 
Administration and M: 


‘ain Engineering building ts situated opposite 


(engine test) building. The 
the domed 


Ford Plans Research Center; 
Assemblies Start June 24 


By Bernie Thomas 
Staff Writer 

DETROIT.—On June 4, 1896, 
Henry Ford drove the. first Ford 
car out of an experimental work- 
shop into one of Detroit’s down- 
town streets. Last week, exactly 50 
years later, his grandson, Henry 
Ford II, 28-year-old president of 
the Ford Motor Co., announced the 
proposed construction of a $50,000,- 
000 Research and Engineering Cen- 
ter. 


Proudly, he added that the cen- 
ter “will be dedicated to my grand- 
father and to the memory of my 


Pictorial Section 
Second section of today’s issue 
is a pictorial report of the Auto- 
motive Golden Jubilee. Other 
Jubilee stories in this section 
are on pages two, six and 50. 


late father, Edsel B. Ford.” 

Other highlights of the press con- 
ference were: 
1 Ford manufacturing plants will 

reopen June 17 and stampings 
for the Canadian plants will be in 
production this week. Assembly 
plants will resume June 24. The 
Ford plants have been closed since 
May 8. 

Ford denied rumor that the 


company contemplates issuing 
(Continued on Page 53, Col. 1) 


Pressure for New Pay 


Final Vote Due 
This Week on 
OPA Extension 


Handling Charges Also 
Restored in Committee; 
NADA Plugs Loophole 


WASHINGTON. — NADA 
has won another decisive 
round in its battle to restore 
established t rade discounts 
and historic handling c 
to the retail automobile dealers of 
the nation. 

The Senate Banking and Cur- 
rency committee last week favor- 
ably reported the Crawford amend- 
ment to the OPA price cofitrol re- 
newal bill. With one slight change, 
the amendment is the same as that 
which passed the House several 
weeks ago. Later the committee ap- 
proved the entire bill, thus clearing 


. |its way to the Senate floor. 


It is expected to reach there 
on June 10, and probably will be 
passed in some form by the end 
of the week. 


NADA and dealers -ig the field 
still have an important job to per- 
form, asscciation officials empha- 
sized. Wile the chances of the 
amendment being retained on the 
Senate floor are good, there still 
exists a possibility that it might 
be knocked out. NADA is taking 
no chances on this happening. As 
has been done ever since the fight 
for the amendment started last 
fall, field forces will be called in 
to give every possible help to the 
final vote. 

The amendment as finally adop- 

(See DISCOUNTS, Page 54, Col. 5) _ 


Drive 


Mounts at UAW Parley 


By Sanford Markey 
Staff Correspondent 
CLEVELAND.—When the UAW- 
CIO- will spring its second post- 
war drive for a general wage in- 
crease remained a closely-guarded 


union secret Friday, unlikely to 
be disclosed until the campaign’s 
“zero hour” is at hand. 
Walter P. Reuther, UAW presi- 
dent, said here last week that a 
(Continued on Page 54, Col. 1) 


the Battle of Peace Production 








2 
SAE Looks at Future... 
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More Power, Mileage 


Possible in *50 Cars 


FRENCH LICK, Ind.—The 195! 
passenger car may feature a su 
percharged engine, a 20 perceni 
increase in gasoline mileage, inde- 
pendent wheel suspension, hydrau 
lic steering and rubber torsion 
springs. 

Discussion of these possibilitie: 
was a highlight of the summe: 
meeting of the Society of Auto- 
motive Engineers here last week 

The engineers emphasized that 
intensification of research activi- 
ties was necessary if the 1950 auto 
is to include any or all of the 
projected improvements. Onc 
speaker called for close coopera 
tion between technologists of the 
auto and oil industries on the plar 
to reduce gas mileage. 

In the truck and bus session, 
@ symposium of heavy-duty ve- 
hicle operators recommended ad- 
vances in design and construc- 
tion which would enable a truck 
to give 1,000,000 miles of service 
for a full decade. 

The truck men advocated stand- 
ardized and completely equipped 
models, improved brakes, greater 
power, more accessibility, inter- 
changeable parts and sturdier ac- 
cessories. 

Other highlights of the week- 
long meeting: 

The truck and bus session heard 

a transportation company offi- 
cial throw out a challenge for a 
2,000,000-mile motor bus costing 
not more than $20,000. 

A British auto editor reported 

on the trend of auto design in 
Europe. He said that small, stream- 


Cadwell Gets 


New Position 


NEW YORK.—Dr. Sidney M. 
Cadwell has been appointed direc- 
tor of research and technical de- 
velopment of 
United States 
Rubber Co., it is 
announced by 
Herbert E. Smith, 
president. 

Formerly as- 
sistant general 
manager of the 
company’s tire 
division, Dr. Cad- 
well in 1919 join- 
ed United States 
Rubber as a re- 
search chemist 
in its general laboratories. In 1930, 

Dr. Willis A. Gibbons, who has 
been serving as director of re- 
search and technical development 
for the company, becomes asso- 
ciate director. 





Dr. S. M. Cadwell 


lined, economical vehicles are fa- 
vored overseas. 
Details of engineering practices 
in Germany were described. 
Speakers drew the conclusion that 
German techniques are poorly 
adapted to American mass-produc- 


Industry Hails Pioneers ; . . 





tion methods. 
The engimeers were warned) 
against mistaking public enthus- 
iasm for new and radical designs | 
as desire for possession. Man} 





AUTOMOTIVE GREATS were out in force for the Pioneers’ dinner at Masonic Temple 
in Detroit during the celebration of the Automotive Golden Jubilee. Left to right are 


“wants neither to lead the parade | 4; peeves, Benson Ford, Henry Ford, Barney Oldfield, Henry Ford II, George Romney. 
(Automotive News photos by Marty Pierce) 


nor to follow it,” it was explained. | 
Glass Excels Plastic | 

The materials session was told | 

that experiments disclose that | 
for the present, glass is superior | 
to plastics on auto windshields. 
6 A university professor recom- 

mended that truck drivers be 
trained and screened along the 
techniques used for airlines pilots. 
e Aluminum alloys containing tin, 
nickel, silicon and copper were 
presented as new materials for 
bearings which speakers said 
would accelerate progress in de- 
signing internal combustion en- 
gines. 
8 Two photographic studies of the 
exact behavior of the oil film 
on the piston of a combustion en- 
gine were outlined as evidence of 
new technical knowledge for engi- 
neers. 
9 Steels and steel-making tech- 
niques developed during the war 
are now available for industrial 
uses, it was reported. 

Tomorrow’s small, light five- 
passenger car, equipped with 
rubber torsion springs, indepen- 
dent wheel suspension and hy- 
draulic steering, was exhibited 
and described by A. S. Krotz, 
R. C. Austin, and L. C. Lind- 
blom, of B. F. Goodrich Co. 

The “Torsilastic’ springs were 
said to consist of rubber cylinders 
bonded internally to central shafts 
and externally to outer shells, 
either of which is held stationary 
and the other rotated by a wheel 
support arm. Front suspension of 
the car was disclosed to comprise 
single wheel support arms mount- 
ed diagonally from the dash on the 
outer member of cylindrical rub- 
ber torsion springs. 

2 Hydraulic Circuits 

Steering was said to be accom- 
plished by two balanced hydraulic 
circuits, one comprising a hydrau- 
lic tie rod between the front 
wheels, the other a pump circuit, 
with both kept under minimum 
positive pressure by a spring-load- 
ed reservoir. Rear suspension was 


described as of the independent 
(Continued on Page 16, Col. 1) 





Jubilee’ 


It Was a Great Success to the Public 
Despite Behind-Scenes Errors 


DETROIT.—It hung the whole} 
town on the rafters. 

It was the biggest show on}! 
earth—full of laughs and tears, | 
honors and indignities, pushing | 
and hauling, sore feet and light 
heads. 

The Golden Jubilee of the Auto 
is over. 

Not a few are sighing, “Thank 
God!” 

Behind the scenes, they are whis- 
pering that it was one of the most 
magnificent botches of all time. 
Feelings were hurt, big men and 
little men were slighted, big com- 





New Truck 
Registrations 

Beginning today, Automotive 
News resumes its prewar fea- 
ture of publishing new car and 
truck registration figures by 
makes in states. 

Today’s table—new truck reg- 
istrations for the first three 
months of 1946—appears on 
page 20. Car registrations are 
expected to start within a few 
weeks. 





s Over! 


panies and little companies have 
beefs. 

But this fact cannot be denied: 

It was the most terrific blow- 
out that the auto capital has ever 
seen. Nearly a million persons 
lined the Jubilee parade route. 
They hung on billboards, on lamp 
posts, on street signs. 

They brought camp stools and 
ladders, orange boxes and scaffolds. 

And they saw one of the grand- 
est parades in their life. 

The results were worthy of the 
greatest publicity men who have 
ever blown the auto industry’s 
horn. 

There are gripes and squawks, 
sure. But try to turn a town on its 
ear without getting gripes. 

So now we give you a blow- 
by-blow description of a show | 
bigger than anything P. T. Bar- 
num dreamed of: 

ALONG A STREET that was 
once just another country road, 
either dusty or soggy, nearly a 
million persons jammed _ every 
available inch to see the Golden 
Jubilee parade. The Motor City 
Cavalcade and the throngs watch- 
ing it were paying tribute to the 
industry that lifted Woodward 


Ave., scene of the line of march, 
(Continued on Page 50, Col. 1) 








AT THE PIONEERS’ dinner, too, were (from left) Carl Breer, P. W. Litchfield, J. C. 


Weston and K. T. Keller. 





OTHERS AT the dinner were (left to right) Charles Nash, E. G. Budd, Albert Brad- 
ley, C. E. Wilson, 0. E. Hunt (in background) and George Mason. 














REPRESENTING auto dealers in Auto’s Hall of Fame and at the Pioneers’ dinner 
were Charlies S. Snyder and John Van Benschoten. 





A. E. BARIT (left), president of Hudson, chats with Tom Walker (center), veteran 


Detroit Hudson dealer, and Charlies S. Snyder, 


named to the Hall of Fame. 


GM Production 


‘For May Half 


Of Schedule 


DETROIT.—Because of material 
shortages largely due to the fact 
that many plants of suppliers are 
strike-bound, production of Gen- 
eral Motors cars and trucks during 
May was only about half of the 
total which the company had hoped 
to produce, C. E. Wilson, president 
of General Motors, said last week. 


York (Pa.) Hudson dealer who was 


General Motors car and truck 
production in the United States and 
Canada in May was 95,666. 

Production during the week of 
June 1, which included the Memo- 
rial Day holiday, was 16,578, com- 
pared with 20,352 during the pre- 
vious week. Present indications for 
the immediate future are that pro- 
duction will continue to drop be- 
cause of supplier strikes and ma- 
terial shortages. 

During the week ending June 3, 
a total of 116 suppliers’ plants were 
strike-bound. 


Steel Company 
Organized to 
Supply K-F 


CLEVELAND.—Cyrus S. Eaton, 
Cleveland industrialist and one of 
the nation’s leading bankers, an- 
nounced Friday that he and a 
group of associates, including Wil- 
liam R. Daley, president of Otis & 
Co., have organized a new steel 
company, known as the Portsmouth 
Steel Corp., to acquire the Ports- 
mouth works of the Wheeling Steei 
Corp. at Portsmouth, O. 

In a registration statement filed 
with the Securities & Exchange 
commission Friday, it was revealed 
that the Portsmouth Steel Corp., 
which incorporated on May 23, 
would issue 1,025,000 shares of com- 
mon stock to the public at $10 per 
share. Underwriters of the new is- 
sue will be Otis & Co. of Cleve- 
land. 

Eaton also announced that an ad- 
ditional 300,000 shares of the com- 
mon stock of Portsmouth Steel 
would be issued. Kaiser - Frazer 
Corp. has agreed to purchase 200,- 
000 of these shares and Graham- 
Paige Motors Corp. 100,000 at the 
public offering price. The new steel 
company has contracted to provide 
the two automobile companies with 
part of their requirements of sheet 
steel for Kaiser and Frazer cars. 

The registration statement also 
revealed that the purchase price of 
the properties that Eaton and his 
associates are acquiring from 
Wheeling Steel would be $12,000,000. 
For this amount, Portsmouth Steel 
will acquire Wheeling’s present 
Portsmouth works, the Emperor 
Coal Co., of Kentucky, the Ports- 
mouth inventories and work in pro- 
cess, and working capital. 

Portsmouth Steel will have a ca- 
pacity of approximately 50,000 tons 
of steel ingots per month, and will 
engage in the manufacture of a 
variety of steel products including 
ingots, slabs, sheet bars, tie plates 
and wire products. 

The steel sheets for Kaiser-Frazer 
and Graham-Paige will be rolled 
for the new steel corporation by 
Wheeling Steel in Steubenville, O. 
Under the sales agreement with the 
motor car manufacturers, the steel 
company will provide them with a 
substantial portion of their require- 
ments for automobile sheet. 


Dealers Announce 


New-Car Show 
In South Bend 


SOUTH BEND.—The first auto- 

mobile show since 1939 by the 
South Bend-Mishawaka Automo- 
bile Dealers Assn. has been set 
for June 15-16, according to Wil- 
liam H. Nichols, president. 
The show at Playland Park will 
feature a display of latest models 
of automobiles along with several 
antique models owned by the Stu- 
debaker Corp. and the Bendix 
Aviation Corp., which are cooper- 
ating with dealers in planning the 
event. 

Most of the dealers plan to dis- 
play all of the models produced 
by their respective companies. The 
exhibit will open with a parade 
and showing of the new and old 
vehicles during the Fort Wayne- 
South Bend Blue Sox girls’ profes- 
sional softball game on Saturday 
night. 

A general showing, open to the 
public without admission, will be 
held June 16, Sunday afternoon, in 
the exhibition building. 


New Chevrolet 
Plants OK’d 


CLEVELAND.—(UTPS)—General 
Motors’ $50,000,000 project for con- 
structing two Chevrolet light-car 
plants here has been approved by 
the regional Civilian Production 
Administration and final decision is 
expected soon from the CPA na- 
tional office. 

George A. Moore, head of the re- 
gional CPA, said unanimous ap- 
proval of the project had been 
given by the citizens advisory com- 
mittee named to represent the pub- 
lic on industrial and commercial 
building in this district. 
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EMEMBER 1911? Production 
was 200,000 cars. The Chevrolet 
Motor Co. was organized and built 
four or five motor vehicles. Cadillac 
put on the first electric starter de- 
veloped by Boss Kettering. The first 
Indianapolis Speedway Race was 
won by Ray Harroun in a Marmon. 
Thomas Neal became the third 
president of General Motors Corp. 
Securities of automotive companies 
were listed on the New York Stock 
Exchange for the first time. Many 
automobile dealers, who are still 
active, started in business this year. 
H. A. Burris (Ford), Middletown, 
Del., started with Ford in January, 
1911, and has handled Fords contin- 
uously ever since. 

John Kelleher (Ford), Ellens- 
burg, Wash., has handled Ford con- 
tinuously for 35 years and exclu- 
sively since 1919. 

Henley-Kimball Co. (Hudson dis- 
tributor), Boston, is another deal- 
ership with a 35-year record. Fred 
A. Ordway, now president of the 
company, became a partner in 1913, 
but began selling Hudsons in New 
Hampshire in 1909, the year Hud- 
son started. 

Gilbert Tilbury (Ford), McMinn- 
ville, Ore., signed a Ford contract 
for the first time. 

Leonard Travis (Cadillac-Oldsmo- 
bile-Chevrolet), LaSalle, Ill., took 
on the Cadillac line. 

Leroy Spencer (Packard), Los 
Angeles, Calif., vice-president of 
Earle C. Anthony, Inc., entered this 
field. 

Glenn A. Scott (Oldsmobile), 
Marion, Ind. started to handle 
Harley-Davidson Motorcycles. 

S. A. Rekedal (Chevrolet), El- 
bow Lake, Minn. began as a 
dealer with the Ford, Rambler 
and Overland contracts. 

Cc. D. Gustafson (Nash-Stude- 
baker), Thief River Falls, Minn., 
started out with his father as a 
partner with farm machinery and 
automobiles as a side line. 

G. E. Guay (Cadillac-Hudson), 


Florida Dealers 
Are Studying 


- e * 
Licensing Bill 
DAYTONA BEACH, Fla.—While 

no action has been taken as yet, 
the Florida Automobile Dealers 
Assn. is giving considerable atten- 
tion to the question of a streng- 
thened dealer licensing law. 

President J. Saxton Lloyd pointed 
out in his report at the recent con- 
vention here that the time has long 
since passed when the public inter- 
est is best served by the careless 
licensing of auto dealers. 

He urged immediate attention by 
the dealers. 

“I know of nothing,” he said, 
“that would lend more stability to 
our industry nor be of greater pro- 
tection to the public than such a 
licensing law.” 

Asserting that at present the only 
requirement for operation is the 
payment of $5 to the state and $2.50 
to the county, he said: 

“The public is the legitimate prey 
of any shoe-string automobile mer- 
chant who desires to enter our 
business in Florida.” 

Under the present law, no con- 
sideration is given to the operator’s 
financial responsibility. It affords 
no bar to men with criminal rec- 
ords or with a record for shady 
dealing. 

Lloyd also referred to a title bill 
which has been drawn up by the 
association. He said that some op- 
position had developed which he 
felt was due to misunderstanding 
of the bill’s intent. 

To clear up the matter, the asso- 
ciation has had the proposed bill 
printed in a booklet and distributed 
to dealers. 

Other points under study are the 
Possibility of mass buying through 
the association of some items and 
steps to halt diversion of gasoline 
tax revenue. 






Dunkirk, N. Y., owned a garage 
and machine shop and started sell- 
ing the Paige line. 

C. E. Francis (Ford), Portland, 
Ore., started in the business in 1911 
with a Ford contract. 

* 


* * 


In 1912... 


HEN 1912 rolled around with an 

increase of 150,000 cars, bring- 
ing the total production of pas- 
senger cars for the year to 356,000. 
Walter Chrysler became works 
manager of the Buick plant. Three 
thousand Chevrolets were produced, 
the touring car listing at $2,150. C. 
W. Nash became the president of 
General Motors. This was the year 
that Buick bought out the Mar- 
quette. 

Carl S. Snyder (Ford), Orrville, 
O., has been a Ford dealer con- 
tinuously for 34 years. 

Vincent E. Woods (Buick), 
Santa Barbara, Calif., is the old- 
est dealership under the Howard 
Automobile Co., Buick distribu- 
tors for the Los Angeles zone, 
having signed his first, a Buick 
contract, in 1912. 

Charles H. Jenkins, a North Car- 
olina state senator, General Motors 
dealer in Aulander, N. C., started 
with his brother Wayland, handling 
Overlands in 1912. They operate 
branches at Aheskie, Edenton and 
Williamston at present. 

S. F. Cotton (Buick), Petersburg, 
Va., is another Buick dealer with a 
record of 34 years of continuous 
service. 

Charles Werner (Ford), Tell City, 
Ind., a Ford dealer with a 34-year 
record. 

Sanford C. Webb (Buick), Fort 
Worth, Tex., signed his first Buick 
contract and has continued with 
the line ever since. 

x 7 * 


Starts with Ford 


- L. SILLIMAN (Ford), Win- 

dom, Minn., started with the 
Ford line in 1912, but for the last 
five years three of his sons carry on 
the business, two of which were in 
the armed forces at the very be- 
ginning of hostilities. 

William Kennard (Chrysler), St. 
Clairsville, O., started in 1912 with 
the Abbott-Detroit contract and in- 
itiated a cars-for-hire service. 

Roland B. Jordon (Dodge-Plym- 
outh), Willimantic, Conn., started 
out with Ford and Buick until the 
Dodge line was announced. 

C. H. Johnson (Dodge-Plymouth), 
Selma, Ala., originally handled the 
Cadillac and Hupmobile as well as 
Dodge. 

Fred J. Horner (Ford), Uvalde, 
Tex., started out with a Buick con- 
tract. 

E. H. Hawisher (Studebaker), 
Lima, O., has represented Stude- 
baker in that city since 1912. 

Bob Fleigh (Studebaker), Balti- 
more, started with the Chalmers in 
Hagerstown, Md. 

Cc. L. Carvow (Chevrolet-Buick), 
Kinston, N. C., started in 1912 with 
the Buick and Hudson contracts. 

K. S. Wagner (Buick), Belleville, 
Ill, signed his first contract in 
1912. 

Hardin Bale (Chevrolet), Little 
Rock, Ark., entered the field as a 
Ford dealer this year and has han- 
dled Chevrolet for 17 years. 

W. P. Schwartzburg (Nash), 
Milwaukee, entered the field as a 
dealer in 1912 with the Marion- 
Hanley line. 

Fred I. Lyle (Ford), New Ken- 
sington, Pa., took over the assets 
of the Pittsburgh Motor Co., for- 
mer manufacturers of the Pitts- 
burgh Six in 1912, and signed a 
contract to sell Fords. 

R. B. MacBride (Dodge), Mo- 
desto, Calif., a dealer for 34 years, 
the last 29 years with Dodge. 

* * *” 


Further installments of records 
of veteran dealers will be continued 
in Just Among Dealers column, so 
that I may continue to use Dealers 
Tell Me for running comments on 
items of current interest for re- 
tailers of automobiles. 
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Few Surplus Autos, 


WAA Warns Vets 
WASHINGTON. — Although 
veterans will continue to have 
the exclusive right recently 
granted to purchase surplus au- 
tomobiles and typewriters, the 
War Assets Administration last 
week announced that no more 
applications for these items will 
be certified. WAA explained that 
actual and future stocks of these 
items cannot possibly meet more 
than a small portion of demand. 
Saying that automobiles and 
typewriters have always been in 
heavy demand and low in sup- 
ply, WAA reported that stocks 
of these items had been “vir- 
tually absorbed” by higher pri- 
ority holders before May 3, 
when an amendment of the Sur- 
plus Property Act improved the 
buying position of the veteran. 





Syracuse Dealers 


Give the Public 
New Car Facts 


SYRACUSE, N. Y.—In a move 
to discourage the wholesale dis- 
posal of used cars, 22 Syracuse 
new car dealers joined in news- 
paper advertising which warned 
that most persons will have to wait 
a long time before they are able 
to secure new cars. 

Under the heading, “When Will 
I Get a New Car?”, the ad says 
“this is a question we are asked 
hundreds of times each day and 
one we wish as much as you do 
we could answer.” It cites five im- 
portant facts: 

1. It is conservatively estimated 
that over 12 million persons are 
very anxious to buy new cars. 


2. Earlier last year it was ex- 
pected that 500,000 new cars would 
be produced in 1945, whereas only 
75,000 of that number have actu- 
ally been manufactured, which is 
an average of only two new cars 
to every dealer in the country. 

3. Optimists hope that in 1946 
about 2,500,000 cars will be pro- 
duced. Even that would mean only 
one car for every six buyers clam- 
oring for a new automobile. 

4. Conservative estimates indicate 
that over 2,000,000 cars now in use 
will be scrapped this year, which, 
when deducted from the optimists’ 
hope of 2,500,000 cars this year, 
leaves only half that number to- 
wards overcoming the shortage. 

5. If you stop to think, it be- 
comes obvious that 9,500,000 would- 
be new-car-buyers will have to 
wait more than a year, and mil- 
lions will have to wait until 1948. 

The ad warns: “Do not become 
a victim to the idea that upon dis- 
posing of your used car, you can 
simply take the cash and readily 
use it to obtain a new car. 


Motley to Address 
N. Y. Dealer Parley 


ALBANY, N. Y.—Arthur (Red) 
Motley, publisher of Parade Maga- 
zine, will be one of the featured 
speakers at the New York State 
Automobile Dealers convention in 
Saratoga this July. 

Motley has taken an active part 
in the efforts of the Committee for 
Economic Development to see that 
business and industry help win and 
hold the peace by drafting and 
testing plans to provide jobs so 
that a depression may be avoided 
during the reconversion period. He 
will also be remembered by many 
dealers as the speaker at the auto- 
mobile dealers annual meeting in 
New York City in 1944. 





Seattle Dealers Renew 


AFL Salesmen’s Pact 

SEATTLE.—The Seattle Au- 
tomobile Dealers’ Assn. and the 
AFL have reached agreement 
on @ year’s extension of their 
nine-year-old salesmen’s con- 
tract, it was announced last 
week. 

In spite of the reductions in 
dealer discounts, the 5% percent 
minimum new-car commission 
for salesmen was left un- 
changed. Negotiators reported 
that the agreement was arrived 
at “without too much trouble.” 








OPA Explains Errors 


Letter to NADA Held Attempt to Reconcile 
Flaws on Dealers in New Hikes 


WASHINGTON.—An OPA ex- 
planation of discrepancies to deal- 
ers in the latest round of auto price 
increases was described by NADA 
last week as an attempt to recon- 
cile errors made previously. 

The explanation came in a letter 
from Bruce R. Morris, price execu- 
tive of the OPA Automotive branch, 
to Lee Moran, executive vice-presi- 
dent of NADA. 

In its statement announcing the 
latest price hikes, OPA declared 
that the full increase would be 
passed on to. the buyer with no 
change in present dealer margins. 

Many dealers protested this 
claim, however, asserting they 
would have to pay commissions, 
interest and insurance on the 
higher prices. General Motors 
dealers contended they had sus- 
tained a direct cut in discount as 
a result of the increases. 

NADA declared “it is unfortu- 
nate” that OPA failed to explain the 
previous errors in the press release 
announcing the new price adjust- 
ments. The full text of Morris’ 
letter follows: 

“The revision of maximum prices 
for new automobiles made on May 
22, 1946, resulted in small revisions 
in dealers’ dollar margins in 
Chrysler-built cars and in reduc- 
tions of a few dollars for General 
Motors cars. 

“As you know, manufacturers’ 
costs for specification changes 
were marked up to provide for 
dealers’ prewar margins. Chrysler 
Corp. recently submitted some in- 
creases and decreases in the costs 
of specification changes. Since dol- 
lar markups vary with the costs of 
specification changes, there were 
some increases and some decreases 
in dealers’ dollar margins for Chry- 
sler cars. 

“The recent increases granted 
to manufacturers to reflect in- 


Ore. Dealers Hit 
Strangulation by 


Union Leaders 


MEDFORD, Ore. — Automobile 
dealers of Medford sponsored an 
“act now” full-page newspaper ad 
urging citizens of Jackson county 
to fight unreasonable labor actions 
by writing their congressmen. 

A suggested protest letter to be 
cut out, signed and mailed was a 
part of the ad. It listed Oregon 
senators and representatives. The 
letter states “We have tolerated 
Hitlerian labor policies too long. 
It is time that the men who rep- 
resent us in Congress pass strict 
legislation to prevent uncontrolled 
elements from impairing or de- 
stroying the future of a great coun- 
try and a great people.” 

The ad is headed by the warn- 
ing: “Don’t Be Fooled by John L. 
Lewis’ Latest Move—the Tempo- 
rary Coal Moratorium.” 

It adds that “The wilfull freez- 
ing of all industry by cutting off 
the nation’s coal supply is clearly 
sabotage for it sabotages Amer- 
ica’s reconversion program while 
disrupting the country’s economy, 





encouraging inflation and _ fast- 
spreading black market opera- 
tions.” 


Dealers Unite 


In Wenatchee 


WENATCHEE, Wash.—Fourteen 
Wenatchee dealers have reorgan- 
ized their inactive dealer associa- 
tion. Joe Welty, Ford dealer who 
has been active in Wenatchee auto 
business for nearly 30 years, was 
elected president. 

Carl Anderson, Buick dealer, is 
vice-president, and Bud Cornell, 
new Studebaker dealer, is secre- 
tary-treasurer. Carl Speed and 
Arthur Pohlman together with the 
above officers make up the board 
of trustees. Meetings will be held 
the first and third Mondays of 
each month. 


Allen Buys in Buffalo 
Don Allen Chevrolet has pur- 
chased property on S. Park Ave. 
near Good Ave., Buffalo, for auto 
sales. 





creased costs of parts and ma- 
terials are reflected in list prices 
by the dollar amount of the in- 
crease. The maximum prices for 

General Motors cars, issued on 
Apr. 30, 1946, reflected increased 
costs of bodies and parts pro- 
duced by their own body and 
parts divisions. 

“At that time the increase in 
body cost was marked up in error 
in establishing list prices, whereas 
in the pricing orders issued May 
22, 1946, for General Motors cars, 
as well as others, the amounts of 
increases for materials and parts, 
including bodies, were reflected in 


list prices by only the dollar 
amount. 
“The reflection of the dollar 


amount of the increase applicable 
to the Fisher Body division of Gen- 
eral Motors Corp. is in accordance 
with the OPA policy of passing 
through to consumers the dollar 
amount of factory increases not 
considered in the 4.5 percentage 
points absorption to ofiset factory 
increases. The increase in price to 
offset the wage increase in the 
Fisher Body division was not con- 
sidered in the determination of the 
4.5 percentage points absorption.” 


CATA Meeting 
May Draw 500; 
Mallon to Speak 


CHICAGO. — Advance _ reserva- 
tions point to a turnout of nearly 
500 Monday night, June 10, at the 
annual dinner meeting of the Chi- 
cago Automobile Trade _ Assn., 
which has taken over the Gold 
Coast room of the Congress hotel 
for the event. This attendance fore- 
cast was made last week by James 
F. McManus jjr.,' president of 
CATA. 

A shift in the program named 
L. J. Buckland as the _ second 
speaker of the evening. His sub- 
ject will be “30 Facts in 30 Min- 
utes.” 

William L. Mallon, president of 
NADA, has chosen “Washington 
and the Dealer” as his subject in 
the role of principal speaker at 
the meeting. 

Election of five directors and an 
activities report by Edward L. 
Cleary, general manager, will con- 
stitute the business part of the 
session. 


Substitution 


Dealer’s Customers Can Cry 


Instead of Buy 


McALLEN, Tex.—A_ sense of 
humor is making up for the lack 
of new cars in the showroom dis- 
play of G. A. Garland, local dealer. 

In the center of an empty space 
he has set up a cedar post. At the 
top is attached a clean white hand- 
kerchief. A large sign reads: Weep- 
ing Post. 





W. Va. Assn. Increases 


Membership by 22 

CHARLESTON, W. Va. — The 
Automobile Dealers Assn. of West 
Virginia announces the addition of 
22 members, as follows: 


General Truck Sales Corp., Pen- 
ick Motor Co., Mansfield Motor 
Sales, Caney Motors, Inc., Haddad 
Motors, Inc., Welch Motor Co., 
Logan Auto Parts, Watts Motor 
Co., Arnold Motor Sales, Randolph 
Motors, Inc., Muntzing Motor Co. 


Chemical City Motors, Inc., Lo- 
gan Auto Service, Crowell Chev- 
rolet Co., No. 1, E. & L. Transport 
Co., Paul Jones Co., Ferguson Mo- 
tor Co., Frye’s Service Station, 
Cameron Aute Sales, Stuckey’s 
Auto Service, Hundley Motor Co. 
and Barnes Motor Co. 





Columbus hte Show 


Cancelled by Dealers 


COLUMBUS, O.—The Sandusky 
County Automobile Dealers Assn., 
which had planned to hold an au- 
tomobile show, has cancelled the 
exhibition because of strikes and 
other conditions affecting the au- 
tomobile business. An effort may 
be made to hold a show later. 
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AUTOMOTIVE WE STAND FOR: 

pr “ 1 1. Fair and equitable contracts between manufac- 
0 A AA M turers and dealers in motor vehicles, parts and ac- 
ef *  cessories. 1 2. A fair profit to the dealer on every 


used vehicle accepted in partial payment for a new 
car or truck. 1 3. Every dollar of gasoline taz col- 
lected by state or federal governments applied to 
the building and maintenance of highways. 1 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the precepts 
of independence and the rewards of applied energy 
and ability, which made America and gave more of her citizens more of 
the better things of life than anywhere else in the world. 











Facing Breakdown 


c IS becoming apparent that car and truck owners are in 
for a six-month period when they will be very lucky if 
their vehicles aren’t laid up for lack of parts. 


This, in spite of the fact that most replacement parts 
makers and the vehicle factories are shipping more parts 
today than in any previous peacetime year—and still falling 
short of demand by fully 50 percent. 


What Washington, and OPA in particular, doesn’t seem 
to grasp is that the average age of all cars is upwards of 
10 years instead of the normal six to seven years. These 
cars need more replacement of worn parts. 


Isn’t it practically criminal, then, that OPA should con- 
tinue to hold replacement parts under ceilings, to the end 
that hundreds of manufacturers cannot afford to build 
sorely needed parts due to their higher costs? 


Fair Play 

IX TIMES like these, when dealers feel that they are be- 

ing treated unfairly by government regulations, there is 
always a temptation “to get some of our own back.” We 
think a statement made by J. Saxton Lloyd, president of the 
Florida Automobile Dealers Assn., has bearing on the deal- 
er’s relation with the public, as well as on the trade prac- 
tices to which Lloyd was referring. Lloyd’s remarks follow: 


“As I see it, there is one deadly sin which we must over- 
come before we gain full stature in our organized effort. 
. . . Its name is Greed! . . . By selfishness and greed we 
sometimes think that we can gain an advantage over our 
competitor. We indulge in some unsound trade practice . . . 
not because we think it right . . . but because the tempo- 
rary advantage makes our greedy hearts sing. 


“By trying to strike down and take unfair advantage of 
our competitor, we actually destroy ourselves and weaken 
the entire retail automobile industry in our community or 
area. . . . No, we can’t be strong unless greed can be turned 
to fair play and sound, ethical business practice. Whole- 
hearted all-out support of your local, state and national 
association is the real answer to our problems... . If we 
cooperate fully and compete actively but fairly .. . it is 
then that we will learn to trust one another. . . . When that 
trust has been attained, I firmly believe that we can become 
a tremendously powerful force for good in our communities 
state ... and nation.” 





--a word in 





When you read this, the Golden 
Jubilee at Detroit will be another 
milestone in the glamorous history 
of this dynamic city. So today I 
doff my brand new straw hat to 


General Knud- 
COATS OFF Romney and 


the nearly 200 
FOR A FAIR! members of the 


various committees who put on the 
biggest show in the shortest num- 
ber of working days ever before 
accomplished on this or any other 
continent. It was rather unusual 
weather (as the Californians would 
say) for the first week in June in 
Detroit. It was unseasonably cool 
but the rains held off for the pa- 
rade, and the ardor of a million 
or so people who saw it was an 
antidote for the breezes from the 
north. 
x * BS 

IN VIEW of the elaborate prep- 
arations for the indoor shows, the 
costly stage settings, and the 
weary hours of rehearsal by sev- 
eral hundred people, it is just too 
bad they could not have been con- 


| tinued for 30 or more performances 


during which a million or so might 
have been impressed with the mes- 
sage which the Jubilee committee 
sought to register. We had a feel- 
ing that the seats for the historical 
pageant at Olympia were largely 
occupied by those who agreed en- 
tirely with the precepts of free 
enterprise and the possibilities 
which it offers for the youth of 
America. 

In Detroit and environs alone, 
there are more than two million 
and a half people and to attempt 
to reach them by two perform- 
ances in a hall which seats at ca- 
pacity less than fifteen thousand 
seemed rather incongruous. On the 
other hand, the collection of old 
cars on exhibit at Convention Hall 
is without doubt the largest and 
most interesting ever brought to- 
gether anywhere in the world. In 
fact, we have it on the authority 
of Al Reeves, the veteran manager 
of the New York automobile shows, 
that it is not only the largest and 
most interesting but he doubts if 
it will ever again be possible to 
attract so many of these cars to 
one exhibit. In the seven-day run, 
it may show to 170,000 more than 
saw the last show held in New 
York. 

* * * 

THE VERY objectives which 
were sought by the sponsors of the 
Jubilee, and financed by all of the 
manufacturers, were identical with 
those which we, who suggested the 
possibility of an exposition in De- 
troit, had in mind as the long- 
range goal of our project. What 
the Jubilee has demonstrated con- 
clusively is that, in America’s 
fourth city, we have a seemingly 
limitless number of men and wom- 
en who have the genius, the energy 
and the technical know-how to put 
on an Exposition second to none 
ever held anywhere. In one or two 
seasons, it would show, because of 
Detroit’s proximity to the center 
of population, to more people than 
ever attended a fair in America. 

* * * 

TO THOSE who asked, “Why 
does Detroit want a Fair?”, I think 
the Jubilee gave the answer. It 
brought so-called Labor and so- 
called Capital together on the ba- 
sis of a common interest. It gave 
Detroit a new lease on the kind 
of a city in which we are all proud 
to live. Probably some compromise 
should have been effected between 
the plans for a World’s Fair, which 
appeared grandiose to many peo- 
ple, and the Jubilee celebration 
which actually was only a dress 
rehearsal for what we have had 
in mind. I do not mean to depre- 
ciate by one iota the importance 
of the celebration of the Golden 
Jubilee. It is being publicized in 
practically every magazine and 
newspaper. It will be seen by mil- 
lions in the news-reels. It was de- 
scribed over every national radio 
chain. The point is, gentlemen, that 
we have simply whetted the appe- 
tites of a hundred and thirty mil- 
lion persons and demonstrated the 
ability of Detroit to put on a great 
exposition of what it has accom- 
plished. Those who see and read 
and hear about our big three-day 
Jubilee are wondering right now 
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Epiror’s Note: Discussion by 
Publisher George M. Slocum and 
J. Hal Ressler, Detroit public re- 
lations counsel, of the Pennsyl- 
vania Turnpike and ways to 
avoid driving through Pitts- 
burgh has turned up two defend- 
ers of Pittsburgh and one writer 
who wants no part of that city’s 
streets. Their letters follow: 


For the Auto Clubs 


As a reader of “A Word in Edge- 
wise” for some years past and as 
an automobile club manager, I just 
can’t restrain myself from com- 
menting on the article which con- 
tains the comments of J. Hal Ress- 
ler regarding the Pennsylvania 
Turnpike and the “slow, cobble- 
stoned town of Pittsburgh.” What 
we don’t like in his report is the 
inference that automobile clubs do 
not know how to avoid Pittsburgh. 

The route avoiding Pittsburgh is 
no secret to automobile clubs. Dur- 
ing the year we route thousands 
of motorists over the Pennsylvania 
Turnpike and unless their destina- 
tion is Pittsburgh, or they have 
hotel reservations in that city— 
which, in these days, are worth 
driving over “car - and - nerve- 
wracking streets” for—we route 
them over the identical route 
which Mr. Ressler has just discov- 
ered. In fact, we have a specially 
prepared triptik for that particular 
route, which is enclosed and which 
I hope you will pass on to Mr. 
Ressler for his future use. 


In the interest of accuracy, 
please inform him that this route 
is 12.9 miles longer than the route 
through Pittsburgh, rather than 
seven miles shorter as stated in 


if they will be invited to our next 
party. Whether you know it or not, 
gentlemen, you have let yourselves 
in for one!—_GMS. 


his report. From New Stanton, Pa., 
to Deerfield, O., by way of Pitts- 
burgh is 111.5 miles, whereas the 
distance from New Stanton by way 
of New Castle, Pa., is 124.4 miles, 
a difference of 12.9 miles. 

And now that I’ve had my word 
in edgewise, I feel better. My best 
wishes to you.—KatHryn D. Su. 
VAN, Secretary-manager, Automo- 
bile Club of Central New Jersey. 


Defends Pittsburgh 


I have been interested in read- 
ing the tributes to the Pennsyl- 
vania Turnpike which have ap- 
peared in recent issues of your in- 
teresting organ; but I wonder if, 
in saying nice things about the 
turnpike, it was necessary to say 
unkind and, for the most part, un- 
true things about Pittsburgh. 

For example, I do not think it 
fair or true to talk about “the 
slow, cobblestoned town of Pitts- 
burgh.” We do have a few cobble- 
stone streets, but they are a minor- 
ity, and our main thoroughfares 
are built of modern materials. 

Further, the City of Pittsburgh, 
the County of Allegheny and the 
State of Pennsylvania, even at this 
moment, are working on projects 
which will facilitate entrance into 
and exit from the city. 

The citizens of our county, at 
the election held May 21, have just 
approved a $34,000,000 bond issue 
most of which will be used for con- 
structing new highways and new 
bridges. When this work has been 

(Continued on Page 20, Col. 1) 


Coming Events 


11-1 Springs, N. Y¥. Twenty- 
third annual meeting of New York State 
Automobile Dealers. 


















HE solid security of the new Body by Fisher is doubly assured 











| drawing shown above. 


her Body craftsmen take to make safety certain in the bodies 
they build. And when it comes to beauty and comfort, you can 


makes. 


Small wonder, then, that seven out of ten motorists say they 





by looking for the Body by Fisher emblem. It is your assurance of 
the skilled work that more than 37 years of coachcraft provide. 
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S General Motors Bldg., Detroit 2, Michigan. 
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BETTER BY FAR IN SAFETY 






by special engineering at such points.as these in the struc- _ o 


Inside and out, you'll find numerous evidences of the extra care 


actually see and feel the difference their special “know-how” 


prefer a car with Body by Fisher. Be sure your new car has one, _ 





Heavier metal at vital points. 


Outer and inner door panels welded into 
one solid unit. 


Box-type rear-end braces give added pro- 
tection against weaving and twisting. 


Solid steel floor especially ribbed for extra 
strength. 


Genuine safety plate glass is used in side 


windows and ventipanes as well as the wind- 
shield. 


Three U-shaped steel channels welded to- 
gether to form center pillar. 


Ho x + ot x OH 


Ruggedly braced steel cowl and dash. 


One-piece solid steel Turret Top completes 
the all-round safety that is yours in the 
Unisteel Body by Fisher. 











You get Body by Fisher 
only 
on General Motors cars 


CHEVROLET + PONTIAC 
OLDSMOBILE - BUICK 
CADILLAC 


The New 1946 Chevrolet 
Fleetmaster Sport Sedan 
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NORFOLK, Va.—Luhring Motor 
Co. (Dodge-Plymouth) and the 
Automotive Trade Assn. of Virginia 
won the second of their three legal 
battles against OPA last week 
when Federal District Judge Ster- 
ling Hutcheson denied the agency’s 
petition for a temporary injunction 
to restrain the Norfolk dealership 
from alleged violations of price reg- 
ulations. 

Judge Hutcheson rejected the in- 
junction request pending a hearing 
on a treble damages claim against 
Luhring. These proceedings, also 
sponsored by OPA, are not sched- 
uled to get underway until the fall 
term of the court. 

Earlier, Luhring forced OPA to 
discontinue distribution to the 
firm’s new-car buyers of a contro- 
versial questionnaire on the nature 
of the sale. The challenged letter 
was withdrawn from circulation 
after the dealership petitioned for 
a “cease and desist” injunction in 
Federal District court. 


OPA countered with the suits 
for treble damages and a re- 
straining injunction. John E. 
Raine, general manager of the 
Virginia association, which has 
assisted Luhring in the court bat- 
tles, expressed confidence that the 
treble damages case would also 
end up in defeat for OPA. 

The injunction arose when OPA 
filed a 21-count complaint alleging 
that Henry G. Luhring and Dolly 
E. Luhring had committed these 
violations: 

Sold new automobiles in excess 
of the ceilings established in the 

' maximum price regulations. 

Failed to file certificates of trans- 
fer of used cars with the OPA re- 
gional office, as required by Sec- 
tion 540 of the regulations; 

Sold used cars to another deaJ- 
er above the “as is” price figure, 
in violation of the regulation pur- 
porting to say that no higher 
price may be asked of persons 
engaged in selling cars; 

Made false statements in connec- 
tion with the transfer of new pas- 
senger cars, in violation of Section 
594, and 

Required purchasers of new auto- 
mobiles to trade in their used auto- 
mobiles at unreasonably low allow- 
ance figures, also in violation of 
Section 540. 

The OPA’s case, presented by 





Pioneers’ Wives 
Honored at 
Special Fete 


By Patricia Cassady 
Staff Writer 

DETROIT.—Wives of the 14 au- 
tomotive pioneers were honor 
guests at a banquet given simul- 
taneously with the Pioneer Banquet 
at the Masonic Temple and spon- 
sored by the Women’s Participation 
committee of the Automotive Gold- 
en Jubilee. 


Mrs. Fred T. Murphy, chairman, 
introduced the following guests: 
Mrs. Barney Oldfield, Mrs. J. 
Frank Duryea, Mrs. George M. 
Holley, Mrs. Henry B. Joy, Mrs. 
Frank Kwilinski, Mrs. Henry Ford, 
Mrs. R. E. Olds, Mrs. Alfred G. 
Wilson, Mrs. Hugh Dillman and 
Mrs. Charles Snyder. 

Others attending the banquet in- 
cluded Mrs. Roy D. Chapin, Mrs. 
William S. Knudsen, Mrs. Edsel 
Ford, Mrs. Prentiss Brown, Mrs. 
George Romney, Mrs. Harry F. 
Kelly, wife of Michigan’s governor, 
and Mrs. Edward J. Jeffries jr., 
wife of Detroit’s mayor. 


Mary Grace Simescu, queen of 
the Jubilee, and her six princesses 
were at a special table. 

General Knudsen’s address at 
the Pioneer Men’s banquet was 
miked to the women’s banquet. 


Following dinner, the wives 
joined their husbands in the audi- 
torium for the dramatic Tribute 
to the Pioneers. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 
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‘ Temporary Writ Denied... 


Court Backs Dealer =~ 
In Second OPA Tilt 


J. Frank O’Brien and J. Randolph 
Davis, both enforcement attor- 
neys, opened with testimony by 
C. Allen Costen, an OPA investi- 
gator, that he found the majority 
of new-car sales by the Luhring 
company had been on a cash 
basis and that he had found “only 
two or three transactions in 
which the com stated a used 
car had been traded in.” 

He said his check showed the 
company “aliowed an unreasonable 
tradein value and on the same day 
sold the same used car to Centre 
Motor Co. at a very high profit— 
from $200 to $450 or maybe $500 on 
each car.” 

The defense, conducted by Ed- 
ward L. Breeden jr. and Waiter E. 
Hottman, attorneys for Luhring, 
and T. Nelson Parker, attorneys for 
the association, then began a 
searching analysis of OPA regula- 
tions and their meanings. 

The defense position was that 
Luhring had violated none of the 
regulations, with the exception of 
failure to file certificates of trans- 
fer for new cars—which they said 
was an “inadvertent omission and 
since remedied.” 

They contended that simulta- 
neous but separate sales of a used 
car by a person to an automobile 
dealer and a sale of a new car 
by the dealer to the used car 
owner was not a “tied-in” factor 
in the course of trade, and that 
such transactions were sanc- 
tioned by OPA. This point was 
particularly stressed by the asso- 
ciation. 

They argued that OPA regula- 
tions were silent on any transac- 
tion in which a dealer sold to an- 
other dealer any used automobile 
above the “as is” price—OPA at- 
torneys contending it was a viola- 
tion of the price regulations for 
one dealer to accept a car in trade- 
in and sell it to another dealer at 
any price higher than the “as is” 
figure set by OPA. 

The defense said further that 
OPA sanctioned dealers’ buying 
used cars below the “as is” ceiling 
and that Luhring had violated no 
regulation in offering to any per- 
sons amounts less than the owners 
felt their used cars wae worth. 

In denying OPA’s ,-.:tion, Judge 
Hutchinson said: 

“The evidence of one witness is 
rather definitely to the effect that 
he was required to trade in his 
automobile. He did not say it in 
so many words, but that is the 
only implication that you could 
draw from it. One other witness, 
said something about the salesman, 
that he was a personal friend, and 
about his not trading in his car, 
but selling it himself, and the sales- 
man said he did not know whether 
he could do that or not, and the 
matter seems to have dropped 
there. 

“That is the only evidence 
which has been introduced tend- 
ing to show that the dealer re- 
quired a trade-in. Several other 
witnesses have testified definitely 
to the fact that there was no in- 
timation made to the effect that 
they would be required to trade 
in automobiles. In addition to 
that, a number of affidavits have 
been filed by the defendants, ex- 
ecuted by other purchasers named 
in the complaint who have been 
called as witnesses. ... 

“The thing that I have not under- 
stood is this method of handling 
these transactions by the purchase 
of an’ old car. On the face of it, 
I do not understand why that 
should have been done. 

“At the same time, I have fol- 
lowed the statement of counsel in 
that respect. It may be a matter of 
bookkeeping, as they suggest, or it 
may be due to the fact that sep- 
arate regulations cover used cars 
and new cars, or the combination 
of the two, either of which would 
be a reasonable explanation of that 
method of handling the transac- 
tion. 

“IT do not think ... that the 
plaintiff has made out in the evi- 
dence today a case justifying the 
—— of a preliminary injunc- 
tion.” 


First Postwar Show... 





vain 
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AMONG SCORES of early cars displayed in Convention Hall in Detroit last week at 
the Antique Auto Exhibit, one of the focal points of the Automotive Golden Jubilee, were 
the four models pictured above. Left to right, 
bile and 1910 Brush. 


a 1908 Buick, 1911 Cadillac, 1910 Hupmo- 





POPULAR IN the early days of the automobile were these four ‘‘oldtimers,’’ the 


1909 Maxwell, 1911 Mar Cycle (Mel Humphrey, 


associate editor, behind the wheel), 


the 1909 Rambler and 1915 Chevrolet. The Mar Cycle is a narrow model with only two 
seats—one front and one rear. The Chevrolet is a Model 490 with a cone clutch. 





INTERESTING in one of the Studebaker displays was the 1932 racing car pictured 
above with a 1915 durability test model (transmission mounted on the rear axle), a 





1920 Flanders and in contrast = S the new 1947 Studebaker, 


Pin 


Old and New on Display 


First Showing of All 1946 Models Is Combined 
With 200 Memory-Provoking Antiques | 


DETROIT.—More than 200 an- 
tique and early vintage models, 
along with new models of passen- 
ger cars and trucks, dramatically 
testified last week in Detroit’s Con- 
vention Hall to the period of 
growth which has paced the evolu- 
tion of the world’s most popular 
method of transportation—the auto- 
mobile. 

It was also the first complete 
showing in the nation of all 1946 
model cars. Each model was rep- 
resented in the exposition by at 
least one new automobile. 

Attendance at the Antique Auto- 
motive Exposition exceeded pre- 
war attendance at the National 
Automobile Show in New York’s 
Grand Central Palace. A daily at- 
tendance of 25,000 or more persons 
was clocked, compared to an aver- 
age attendance of 20,000 in the last 
three years that the New York 
show was held. 


It was officially opened with a 
national radio broadcast featuring 
William S. Knudsen, national in- 
dustry chairman of the Jubilee; 
George Mason, president of the 
Automobile Manufacturers Assn.; 
Barney Oldfield, one-time racing 
ace, and many others. 

Among the old cars was the Ford 
driven by Henry Ford in Detroit 
in 1896 and the car built by the 
Duryea brothers in the same year. 
The oldest car was the Italian 
Bernardi, built in 1893. Most of the 
old cars on display were built be- 
fore 1915. 

A 1905 Holsman, with all parts 
original, came from Los Angeles. 
A 1904 one-cylinder Oldsmobile was 
driven to the exposition from New 
Jersey, 800 miles away. 

A 1907 Packard arrived from 
Chicago under its own power. 
This car had been kept by its 
owner for sentimental reasons, 
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having been his “honeymoon 
car.” 

From Flint came a 1902 Olds, a 
1907 Brush, two 1907 Ramblérs, a 
1905 Reo, a 1912 Marr cycle car, a 
1907 International, and a 1913 Over- 
land. 

It was the greatest assemblage of 
old cars ever held. Eleven states 
throughout the nation were rep- 
resented by cars. The privately 
owned car which is voted the most 
interesting will earn for its owner 
a brand new Hudson. 

An 1898 chain-drive Oldsmobile 
was also shown. It steers with a 
tiller like many another of the old 
cars. Gasoline buggies of the early 
“horseless carriage” era, including 
steam cars, electric cars and racing 
models that made their drivers 
famous were numerous. 


Typical of some of the stories 
of what these cars have done and 
are capable of doing now concerns 
a 1904 curved-dash Oldsmobile run- 
about. 


Its owner reported that he and 
his wife drove it recently from 
eastern Pennsylvania to the West 
Coast, traveling a distance of 
8,834 miles. 

Most luxurious of the old cars on 
display was a 1915 Rolls-Royce. It 
cost $21,000 when new and it was 
driven to Detroit from Milwaukee 
by the owner. 


A major feature of the exposition 
was the safety exhibit sponsored by 
the Detroit section of the Society 
of Automotive Engineers. From 
brake displays to cigar lighters the 
exhibit revealed the steps taken 
through the years in order to make 
the automobile a safer vehicle. 


The safety glass exhibit, for ex- 
ample, employed an actual pendu- 
lum test, which broke thousands 
of panes of glass before visitors’ 
eyes. Car heaters dating from the 
time grandmother warmed her feet 
on a soapstone were included in 
the exhibit. 





| Jubilee Jottings | 


Despite threatening rain and 50- 
degree temperature, thousands of 
persons arrived hours before the 
Jubilee parade started. 

s . 


No Cap & Gown 

The closest connection between 
the White House and the Jubilee 
was during the pioneer program 
when some incidental music for 
a short movie included “Happy 
Days Are Here Again,” the late 
Franklin D. Roosevelt’s theme 
song for the Democratic cam- 
paign in 1932. 

President Truman had expressed 
inability to speak in Detroit or 
even push a button in Washing- 
ton during the 12-day affair. 


' Probably because no college de- 


gree was involved. 
* * + 

There was considerable com- 
ment against the location of pop- 
corn, peanut and sandwich stands 
in Grand Circus Park, within a 
peanut’s throw of the Jubilee 
symbol. 

+ * ot 
Furs Stir Envy 

Every girl longs for a mink 
coat, and the desire was greatly 
increased among the scantily-clad 
bathing beauties on various pa- 
rade floats when the temperature 
and sun went into a tailspin. 

It wasn’t merely the feminine 
viewpoint that made them slight- 
ly jealous of the models on an- 
other float wearing the latest 
styles of a local furrier. 

* *~ of 


Horses as a means of transpor- 
tation had competition in the 
parade when three elephants, en- 
tered by a local radio station, 
lumbered along. 

* + * 
Keller the Kourageous 

They say K. T. Keller, president 
of Chrysler, decided at the last 
minute to take his grandson to the 
big parade. Asking no favors, Keller 
walked into the street mob, soon 
found himself pushed here and 
there. 

The fat lady in front of him, 
turned around with a dirty look, 
said: 

“Get off my feet.” 

“Lady,” replied the salty Keller, 
“T can’t even find my feet in this 


mob.” 
* s 


s 
Golden Slippers 
Out of the night came a sad- 

looking bum. But sad though he 
seemed, the spirits were warm 
within him as he saw workmen 
spraying Woodward Ave. with gold 
paint for the big parade. Carefully 
he placed each foot under the 
spray, smiled proudly and went off 
treading lightly in his golden slip- 
pers. 

e e o 


Then there was the young 
newspaperman, who, growing 
weary of hearing the old-timers 
tell of holding Henry Ford II on 
their knees, suggested that a 
medal be issued to the few who 
didn’t know Young Henry back 
when he was wearing short pants. 

* + * 


There were incidents of great 
dignity, too. Like the time at the 
press dinner Friday when someone 
decided to stand up just at the mo- 
ment when the waitress was pass- 
ing with a tray filled with turkey, 
mashed potatoes, gravy and peas. 

All of it landed in the middle of 

the back of Charlie Betts, mer- 
chandising manager of Cadillac, 
one of the most immaculate 
dressers of the industry. 

It is difficult to be dignified when 
shaking off a load of mashed pota- 
toes and gravy. But dignified 


Charlie was. 
a s 


One brand new 1946 model 
stalled temporarily during the 
big parade—while a score of old- 
time buggies roared by. 

* + + 


Tickets, But No Seats 

Several auto writers arrived at 
Detroit’s Olympia arena for the 
“Parade of Stars” celebration, bear- 
ing $6.60 box seat tickets ... but 
found that section had been re- 
moved two weeks previously for an 
indoor circus entrance. 

So the newsmen got “ringside” 
seats on the floor (behind two nice 
big posts and a lot of musicians’ 


stands). 
= 


a 
The Pioneer dramatic tribute 
was expertly done, although a lit- 
tle long for the aged honor 
guests. 
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Falling short 


It's easy for a car dealer to fall short of his maximum profit possibilities if he neglects tire sales and 


service. A separate tire department — wisely planned and managed—can earn the extra profit 
that goes with a well-rounded dealership. * The Goodyear Proved Profit Plan for Car Dealers 
has been developed to help dealers set up and operate a profitable tire department. The plan 
will offer the aid of specialists in’ locating and equipping the department .. . in picking the right 
men and training them . . . in promoting the sales and service of tires. © Wide acceptance of the 
Goodyear line means an important sales advantage for dealers using the plan. Goodyears are the 
best-advertised tires in the industry. That’s one reason why “More people ride on Goodyear Tires 
than on any other kind.” © The Proved Profit Plan will be available as soon as there is enough 


merchandise to go around. Goodyear representatives will be glad to explain the details now. 


GOODFSYEAR 


THE GREATEST NAME IN RUBBER 


CO-OPERATING FOR PROGRESS 


419 dealers have flown the Goodyear flag for 25 yeors or 
more .. . 1269 for 20 years or more . . . 2594 for 15 years 
or more . . . 4268 for 10 years or more ... a record of 
long and successful association unmatched in the industry. 
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Nash Ups Molloy 
To Parts Chief; 
Mantle Named 


DETROIT. — Appointment of R. 
James Molloy as parts and acces- 
sory merchandising manager for | 





Thomas 0. Mantle 


R. James Molloy 


Nash Motors and Thomas O. Man- 
tle as Canadian regional parts and | 
service manager was announced 
last week by H. C. Doss, general | 
sales manager. 

Molloy previously was Nash Ca- 
nadian parts and service repre- 
sentative. A 1933 graduate of | 
Queen’s University, Toronto, he | 
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man of Kaliser-Frazer Corp., as he arrived in Detroit. The new streamlined, rear-drive 


car, now in production at Willow Run, shines in the sunlight against a background |CIO to enforce the pattern of 18% 
cents an hour wage increase straight 
across the board in all plants where 
it holds contracts, whether or not 
increases have | 
been made since V-J day. 

There is even talk of the union 
department of Chrysler of Canada.|refusing to OK contracts calling 


of the Automotive Jubilee symbol. 


was with Chrysler Corp. of Cana- | five years. He was an engineering 
da, Ltd., from 1938 to 1945. officer in the Royal Canadian Navy li 

Mantle, who lives in Windsor,|from 1943 to 1945. For the next |S"Y caruer wage 
joined Chrysler in Canada in 1938 
where he served as service repre- 
sentative and technical editor for 


year, until his Nash appointment, 
he was in the service engineering 











«Fine in a qneak new kine of 


| . 
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MODEL R-1232— 
Wood, Walnut Finish. 
5 Tubes (Including 
Rectifier). A.C.-D.C. 


MODEL R-1234— 
Plastic, Ivory Finish. 
6 Tubes (Including 
Rectifier). A.C.-D.C. 
Tone Control. Also 
available in Plastic, 
Mahogany Finish, 
Model R-1235. 


Sil semt0 
| 
| 





Here they are—the first models in Delco 
Radio's advanced new line. In them you 
see—and you'll hear—the best of all that’s 
new in radio. Exciting new styling in a ~ 
vatiety of cabinet models and materials — 
ty outstanding new performance, born of 
| advanced engineering and design... 
La these and other new features characterize 


ee: this complete home line. 





Watch for other new models still to come. 
They, ‘too, will reflect Delco Radio’s vast 
engineering experience as the long-time 
manufacturer of original-equipment auto 
radios for Chevrolet, Pontiac, Oldsmobile, 
Buick and Cadillac . . . the wartime manufac- 
turer of vital military radios and electronic 
equipment for the armed forces. Yes, you'll 
get the best of all that’s new with Delco! 






Finish, Model R-1231. 


MODEL R-1238— Wood, Walnut 
Finish. 6 Tubes (Including Rectifier). 
A.C.-D.C. Automatic Tuning and Tone Control. 


fae AISLES 


biecniceonee: 





MODEL R-1236—Plastic, lvory Finish. 
6 Tubes (Including Rectifier). A.C.-D.C. 
Automatic Tuning and Tone Control. 


VISION 


NR AT TEE OT 


DELCO RADIO — A UNITED MOTORS LINE 


Delco home and avto radios are 
distributed nationally by United 
Motors Service distributors. 





Mh 
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ale ie a 


MODEL R-1230—Plastic, White Finish. 
5 Tubes (Including Rectifier). A.C.-D.C. 
Also available in Plastic, Mahogany 


FOB FACTORY 
Cost Chaos Increases 
Parts Firms’ Grief 


By A. H. Allen 


SELDOM IF EVER in the long history of the automotive 
industry has the materials and parts supply picture been 
more confused and bewildering than at the moment. It is 
not alone the aftermath of the rail and coal strikes, but also 
the waves upon waves of strikes and work stoppages which 
pave Sirgen Cee buncress O0Rlelelel]l! |||, 
plants supplying essential 


components. General Motors 
has counted 142 such, Ford 45 and | 
so on down the line. These inter- | 


ruptions spring primarily from the | 
> FIR: ‘ Ss - Kaiser, chair- | . 
THE FIRST production model of the new Kaiser Special met Henry J aiser, ¢ determined efforts of the UAW- 


erry 


















for as high as 16 
cents an hour in- 
crease, simply be- 
cause they do not 
follow the  pat- 
tern. 

But if it were 
only a matter of 
strikes, it would 
not be so bad. On 
top of them is a 
situation in re- 
spect to costs 
which can only be 
described as cha- 
otic. Since the OPA has relaxed to 
permit price increases required to 
meet higher materials costs and 
higher wage costs, there is not a 
single supplier who has the remot- 
est idea where he stands on costs, 
or what prices to quote his own 
customers. 


The only thing he can do is to 
draw up sales contracts on the 
basis of 1945 prices or 1942 prices 
or whatever his ceiling prices 
during the war period were, and 
then insert an escalator clause 
which permits the customer to be 
billed for further increases effect- 
ed prior to shipment. Even with 
this forewarning, the buyer is at 
the mercy of the fates, for a 
number of price relaxations have 
been retroactive for a month to 
six weeks at the time of their 
issuance. 

Thus, a manufacturer may have 
purchased a part at a _ specified 
price, fabricated it into his own 
product and shipped it to the ulti- 
mate consumer at a specified price, 
only now to be faced with a retro- 
active billing for a price increase 
on the part. 

About what it adds up to is that 
everyone in the manufacturing 
business today is operating at a 
loss and is gambling that before 
it is too late some sanity will enter 
the wage-price control system so 
that everyone can get squared away 
and will “know where he is at.” So 
long as the government attempts 
to keep a hand on price regulation 
of everything from iron ore to 
automobiles, there is no chance for 
such sanity. Yet what else is there 
to do but gamble? 


Hydraulic Drive Research 


Requires $2 Million 


THAT AUTOMOTIVE hydraulic 
drive demonstrated in Detroit last 
week must be considered as only 
a tentative exploratory step in the 
direction of a fully satisfactory and 
economical hydraulic system. As 
such it is interesting, but the en- 
gineers of Superdraulic Corp. admit 
many obstacles yet to be cleared, 
along with expenditure of about $2 
million and two or three years’ 
research and development. 

The next step will be the use 
of individual hydraulic motors on 
two wheels geared through plane- 
tary gears at 3:1 ratio to the 
wheels, and driven by a pump 
which itself will be geared to the 
engine in ratio of about 1.75:1. 
How this will work remains to be 
demonstrated. 


Readers of this column may re- 


A. H. Allen 


| call the details of a Packard chassis 


equipped with hydraulic pump and 
individual wheel motors or turbines 
described here several years ago. 
Principal difficulty of this design, 
apparently long since dropped, was 
the cumbersome size of the equip- 
ment. The Superdraulic system, be- 
cause of its high-speed high-pres- 
sure design, can reduce size for 
equivalent horsepower, the princi- 
pal reason for its interesting future 
connotations. 


‘WE HAVE FOUND YOUR Want Ad 
Dept. to be always more than satisfac- 
tory.’’—David T. Robinson Co. (Dodge- 
Plymouth), Philadelphia, Pa. 
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“EAST SIDE, WEST SIDE, 


— Means Home Sweet Nome to Me” 


“As far back as I can remember the good old 
Brooklyn Bridge was part of the sky above me. The 
busy East River and the Navy Yard were my front 
view on life. My back yard was the whole island of 
Manhattan. My playgrounds were the sidewalks of 


New York. 


“My dad was a photographer by profession, 
but he had an interest in a lively garage so I plunged 
right in. Every night I’d be so covered with grease 
and smell so strong of gasoline it would take me an 
hour to clean up before keeping a date with my girl 
who lived out near Coney Island. 


— 


“One day I fell from a gun turret and hurt 
my knee. The Navy discharged me long before the 
war was over. It didn’t take me long to do what I’d 
always wanted to do. I went to the DeSoto offices and 
applied for a dealership. I proved to them that I knew 
the automobile business ‘from soup to nuts;’ that I 
wanted to be an automobile dealer, and that the cars 
I liked best were DeSoto and Plymouth. 


Says Harry. 
Reading time: 1 minute, 43 secon:'s 


“While I was growing up the automobile 
business was hitting its stride. And it seemed to me all 
of the cars and trucks came straight to New York. 
When I got out of high school I didn’t have to look 
for a job. Somebody had to take care of all those 
‘buggies,’—that’s all there was to it. 


“When the war came along, I joined the 
Navy. I thought I might see a lot more of the world 
but I was wrong. They made me a first class Machinists 
Mate and put me, of all places, right in the Brooklyn 
Navy Yard, helping repair ships as they came in from 
battle. My folks were happy to have me so near, and 
my girl,—I married her. 


6 “Well I’m a real DeSoto and Plymouth 
dealer now, and believe me it’s great to be one. I’m not 
too far from the Bridge, the River, the Navy Yard, and 
all the rest that means home to me. 

Yes, my girl is with me and our twins 

were born last Christmas. We paid 

our family tribute to the Navy by 

naming the boys King and Halsey. 

Our tribute to DeSoto and Plym- 

outh will be the job we do 

with those gorgeous new 

cars they’re giving us to 


sell and care for.” 
Another true story of initia- 
tive and enterprise, from the 


filles of DeSoto Division, 
Chrysler Corporation. 


PLYMOUTH x DODGE x DESOTO 
CHRYSLER « DODGE Job-Rated TRUCKS 


EY 
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Ford Sales Staff 
In Field Set Up 
As Separate Unit 


DEARBORN, Mich.—As another 
major step in shaping its plans for 
postwar operations, Ford Motor Co. 
has just concluded a series of meet- 
ings with its regional managers, 
plant superintendents, branch con- 
trollers and branch labor relations 
men. 

Henry Ford II, president; J. R. 
Davis, vice-president in charge of 
sales and advertising, and John S. 
Bugas, vice-president in charge of 
industrial relations, conducted the 
group sessions. 

In general, the plan consists of 
completely separating the field 
sales organization, Ford, Mercury 
and Lincoln, from the manufactur- 
ing and accounting ends of the 
business. Under the new setup, for- 
mer branch superintendents will be 
made plant managers, having com- 
plete jurisdiction of ll assembly 
plant operations, including employ- 
ment, labor relations, plant protec- 
tion, etc. The branch controllers 
will operate as a separate entity 





Wilson to the Top... 





sistent rumors here that he 
would step down as president. 

The executive changes were 
these: 

WILSON — reelected president, 
named chief executive officer, 
chairman of operations policy com- 
mittee. 

SLOAN—reelected chairman of 
board, named chairman of the 
bonus and salary committee. 

DONALDSON BROWN — re- 
signed as vice-chairman of the 
board, but remains a director and 
a member of the financial policy 
committee. 

Oo. E. HUNT—executive vice- 
president, a member of the opera- 
tions policy committee. 

ALBERT BRADLEY—executive 
vice-president, chairman of finan- 
ization will continue to function | °!#! policy committee with head- 


under the supervision of the re- | auarters in New York. 
gional managers and their staffs.| COYLE—relieved as general 








ELMER L. WARD, president of Goodall-Sanford, Inc., examines fabric of the top 
and back curtain of this 1904 curved dash Oldsmobile. His 92-year-old firm, which 
started in business making horse blankets in 1854, has for 50 years been bringing out 
new fabrics for automobiles. Today it is one of the largest suppliers of automotive 
upholstering materials. 


under the supervision of Dearborn 
management. 
The company’s field sales organ- 





bringing still higher reader traffic 
and higher coverage in the 
South’s No. 1 Green Pasture 


There’s no question about the added eye appeal of color... 
especially in color gravure! The localized “FABULOUS NEW 
ORLEANS” approach of a well trained staff of feature writers 
and expert color photographers bring to this brilliant new Sunday 
magazine intense reader interest. AND to the largest audience 
in the history of Southern newspaper publishing . . . the Times- 
Picayune New Orleans States reaches over 145 thousand out of 
150 thousand New Orleans homes, plus over 100 thousand 
families in the scores of towns in the surrounding territory .. . 
and offers the ONLY way to cover this “Green Pasture!” Plant 
YOUR sales message in this fertile field. 


Representatives: 


JANN & KELLEY, INC. 
Total Sunday Circulation 253,584 Sunday Suburban 36,500 
Sunday City 148,898 Daily Times-Picayune AM 154,389 
Daily States PM 87,179 


CIRCULATION FIGURES . . . ABC PUBLISHERS STATE- 
3 MONTHS ENDING MARCH 31, 1946 


A QUARTER OF A MILLION CIRCULATION 





GM Operations Center 
Shifted to Detroit 


(Continued from Page 1) 


manager of Chevrolet to devote 
efforts to general administration 
as executive vice-president. 

DREYSTADT— new general 
manager of Chevrolet. 

GORDON—new general manager 
of Cadillac. 

LAMMOT DU PONT —retires as 
member of board and chairman 
of bonus and salary committee. 

T. P. ARCHER—general man- 
ager of Fisher Body, elected mem- 
ber of operations policy commit- 
tee. 

HARLOW H. CURTICE—general 
manager of Buick, elected member 
of operations policy committee. 

JOHN L. PRATT—former vice- 
president, elected to financial pol- 
icy committee. 

FRED G. DONNER—vice-presi- 
dent in charge of finances, elected 
to financial policy committee. 

R. K. EVANS — vice-president, 
elected director. 

L. C. GOAD — vice - president, 
elected director. 

The following men were elected 
members of the operations policy 
committee: 

Wilson, Archer, Bradley, Cur- 
tice, Donner, Evans, Goad, Hunt, 
and Coyle. 

Curtice and Archer will continue 

their divisional responsibilities. 

Members of the existing policy 
committee were elected members 





T. P. Archer 


H. H. Curtice 


of the financial policy committee, 
with the exception of Hunt. 

The directors said the purpose 
of the changes was threefold: 

(1) To strengthen the general 
executive staff in view of ex- 
panding responsibilities; (2) to 
concentrate administration of 
operational affairs in Detroit, 
and (3) to advance executives 
who have distinguished them- 
selves during recent years and 
hence have demonstrated their 
ability to assume increased re- 
sponsibilities. 

Dreystadt, 57, first became asso- 
ciated with Cadillac in 1916, when 
he began a decade of service with 
the Cadillac branch in Chicago. 
He was called to Detroit in 1926 
and, after a few months’ traveling 
on sales and service, he became 
factory parts and service manager 
of Cadillac. 

In 1932, Dreystadt was appointed 
works manager and in June, 1934, 
became general manager. Since 
then he has revamped the entire 
plant layout of Cadillac, making 
it one of the most modern and 
efficient in the industry. 

Gordon, who was born in 1900 
and was graduated from _ the 
United States Naval Academy in 

1922, earning a master of sci- 
ence degree from the University 
of Michigan in 1923, started with 
Cadillac that fall as a laboratory 
technician. 

On Aug. 1, 1929, he became fore- 
man of the experimental labora- 
tory and on Aug. 1, 1933, he was 
promoted to become motor design 
engineer. On Aug. 1, 1940, he went 
over to the Allison division as a 
supervisory engineer and later be- 
came assistant to the chief engi- 
neer in charge of development of 
Allison engines. Gordon returned 
to Cadillac as chief engineer on 
July 1, 1943. 


Obituaries 


John H. Wellens 
OMAHA. — John H. Wellens, 55, re- 
gional manager for five years of Stude- 
baker’s Omaha zone, died of a heart at- 
tack at North Platte, Neb. 
. . . 
Earl P. Bryant 
LEXINGTON, Ky.—Earl P. Bryant, 30. 
partner with his father in the operation of 
the Fred Bryant Motor Co., Lexington, 
died on May 23. Mr. Bryant was a World 


War II veteran. 











AUTOMOTIVE NEWS, JUNE 10, 1946 11 


st 
tt 
et 





~ 





Mo 


Ons of the things that made Ford cars 


y stand out all during the war years was the way they kept their lustrous finish even as 
their age increased. 


Back of this durable beauty of Ford-built cars are years of Ford research . . . research that 
resulted in a finishing process that keeps Ford beauty brighter, longer. 


The Ford finishing process involves a synthetic resin enamel which is carefully baked on 


.. and which has proved to be the most durable automobile finish ever developed. That’s 
the reason... 
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926 RUSTPROOF UNDERCOATING 

me Before enamel is applied to a new Ford, metal 
ger surfaces are treated with a rustproof undercoat- 
ted ing which increases the metal’s resistance to rust 
ee sevenfold . . . and provides an excellent firm- 
ae bond base for enamel. 

and 

300 SPECIAL FORD ENAMEL 

- Ford synthetic resin enamel offers maximum 
- resistance to oxidation and dulling ... and re- 
ith quires less frequent polishing. It is made in a 
fe variety of colors that hold their luster longer. 
ora- 

nae BAKED-ON FINISH 

er Ford enamel is thoroughly baked on, resulting 

- in a finish that is both beautiful and durable... 

t of a finish that keeps Ford cars looking good under 

a all climatic conditions. 
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As Retail Sales Soar... 


Strikes Cost 





3 Months 


Of Output, Small Says 


WASHINGTON. — Production of 
consumer goods reached _ record 
levels in April before the full im- 
pact of the coal strike was felt 
throughout industry, John D. 
Small, administrator of civilian 
production, has announced in his 
monthly report. 

For some products—among them 
tires—American industry beat all 
peacetime records during April. 
Manufacturers’ shipments for the 
month, dollar-wise, were double 
the 1939 rate and physically they 
were at least 50 percent greater. 

Small discussed the effects of 
the recent strikes and estimated 
that they had set back some pro- 
duction by as much as three 
months and cost the country 
close to two billion dollars in lost 
production. 

“Industries which have suffered 


most from the strikes include steel, | 








railroads, utilities, chemicals, non- 
ferrous metals, automobiles, tires, 
farm machinery and building ma- 
terials. The production of critical 
building materials, such as brick, 
tile, gypsum board, heating equip- 
ment and items made from iron 
castings, was checked by the lack 
of fuel,” Small said. 

The Federal'Reserve board's sea- 
sonally adjusted index of the in- 
dustrial production declined four 
points to 164 in April from the 
postwar high of 168 reached in 
March. In the month’s total output, 
effects of the stoppage in bitumin- 
ous coal and the consequent reduc- 
tion in iron and steel operations 
were largely offset by increases in 
the production of automobiles and 
other durable goods following set- 
tlement of the earlier General Mo- 
tors and General Electric strikes 


and expansion in the output of pe- 
troleum. 

Small emphasized the fact that 
the resumption of work in a ba- 
sic industry does not produce an 
immediate increase in the flow 
of finished goods to consumers. 
There is an inevitable time lag, 
while the pipelines of raw ma- 
terials and work-in-process are 
being refilled. In the case of cop- 
per, it will take from two to six 
months after the settlement of 
current strikes in mines and re- 
fineries to refill pipelines and re- 
establish the flow of goods depen- 
dent upon copper and copper 
products, he pointed out. 

Other highlights of the report: 
1. Unemployment declined in 

April for the first time since V-J 
day as 600,000 workers went back 
to the farm for spring planting 
and a million others were absorbed 
into manufacturing and the serv- 
ice trades. 

2. Retail sales in April and since 
the start of 1946 soared in various 
lines from 30 to 125 percent over 
levels for the same periods last 
year. Total consumer expenditures 
scored unprecedented highs. These 
did not reflect an increase in to- 
tal consumer incomes but rather 





MR. AND MRS. GEORGE C. GREEN, Lambertville, N. J., were visitors in Lansing 
last week, having driven there in the 1904 Oldsmobile in which they are shown. Among 
highlights of their visit were meetings with R. E. Olds (right), founder of the company 


that is 


now Oldsmobile division of General Motors, and D. E. 


Ralston (second from 


right), general sales manager of the division. Green purchased the curved-dash Oldsmo- 
bile 39 years ago. He estimates that he has driven it three times as far as any other 


single-cylinder automobile has travelled. 


that Americans are dipping into 
their wartime savings for what 
goods they can buy, according to 
Small. 

3. Non-housing construction au- 
thorizations are being sharply cur- 
tailed as a result of the rapid 
progress which has been made in 
starting construction projects this 





THOUSANDS ON THEIR WAY—-THE NEW 
TIRES THAT OUTWEAR PREWAR TIRES 


You can order a set 
for your car now 


agent NOW the nation’s tire dealers 
are getting more passenger-car tires 
than ever before in history—75 per cent 
more for the first six months this year 
than the first six months of 1940, the 
last normal prewar year. This is in addi- 


tion to the thousands of tires being 


supplied to automobile manufacturers 


for use on new Cars. 


But there’s more demand for some 


than others and big extra demand for 
B. F. Goodrich. Naturally people want 





the tire that outwears prewar tires. So 
it’s well to order a little in advance. 


The B. F. Goodrich Silvertown is a 
better tire—that’s why there is a bigger 
demand for it. It has a new tread de- 
sign, slightly wider and flatter, that puts 
more rubber on the road—gives extra 
miles of service because it wears longer 
and more evenly. This longer wearing 
tread is backed up by a strong tire body 


B.F.Goodrich 


accident. 


—better cords and more of them—for 
resistance to bruising and damage from 


If you need tires, or may soon, check 
with your dealer now. He may have 
tires for you in stock. If not, it is well 
worth your while to place your order 
and wait a little longer to get B. F. 
Goodrich Silvertowns. The B. F. Goodrich 
Company, Akron, Ohio. 


FIRST IN RUBBER 


year, coupled with the retarding 
effects which the coal and other 
strikes are having on the produc- 
tion of building materials. At the 
same time, HH ratings for hous- 
ing will be pared by the housing 
expediter, for similar reasons. 

4. An all-time high for month- 
ly production was reached in 
tires, passenger car and motor- 
cycle, 5,600,000; truck and bus, 
1,400,000. Postwar peaks were 
reached in production of auto- 
mobiles, 150,000; trucks, 81,000; 
radio sets, nearly 1,000,000. 

Additions to payrolls in March 
and April, said Small, were suffi- 
cient to absorb the men released 
from the armed services, the 600,- 
000 additional persons who re-en- 
tered the labor force during the 
month, and then to dip into the 
pool of unemployed. The Census 
bureau estimated that unemploy- 
ment in early April was down to 
less than 2,500,000. 

If employment by the end of 
1946 increases another 2,500,000, 
Small commented, the nation will 
have reached the 57,000,000 jobs 
regarded by some _ government 
economists as “full employment” in 
1947. 


In discussing the record levels 
of retail sales and consumer ex- 
penditures, the CPA report cited 
the case of the largest chain of 
automotive accessory stores, 
which had a volume of sales 125 
percent greater than a year ago. 

However, the report points out, 
expenditures are at the expense of 
savings to a greater extent than 
during the war. Americans who 
during the war were saving as 
much as 29 percent of their total 
income, are now saving only 14 
percent. This rate is still higher 
than the prewar rate, when even 
in years of peak prosperity sav- 
ings were only 10 to 12 percent of 
total disposable income. 


Small noted there have been 
some products, notably steel, tin 
and tetraethyl lead, which have 
been limiting facts in production 
on many fronts. Shortages in 
these have all been aggravated 
by the coal strike, he added. 
Steel — particularly wire prod- 
ducts, sheet and strip, and tin 
mill products—is expected to con- 
tinue tight for the next 12 
months. 

Demand for steel sheet and strip 
by fabricating industries is far 
ahead of supply despite the fact 
that some consumers of _ these 
shapes have been forced to curtail 
operations because of shortages of 
fuel and other production mate- 
rials and components, Small re- 
ported. 

Tin plate has been designated by 
CPA as a top priority steel prod- 
uct. Producers have been directed 
to concentrate on tin mill products 
suitable for use in making cans 
and closures, and to channel at 
least 85 percent of shipments into 
the preservation of perishable and 
seasonable foods, drugs, medicinals 
and biologicals. 

Production of domestic primary 
refined copper, the report revealed, 
took a nosedive in March and 
April due to strikes in mines, re- 
fineries and smelters. It may not 
be back to normal for months 
more. Consumption in March was 
almost four times production. 


Supplies of lead, needed for pro- 
duction of batteries, are growing 
shorter. Only 40 percent of the 
usual primary pig production 1S 
available, due to the continuation 
of strikes in the plants of two of 
the major smelting companies. 
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Truckers in Ky. 


Reelect Miles 
As President 


LOUISVILLE, Ky.—D. M. Miles, 
vice-president and general man- 
ager of Meeks Motor Freight, Inc., 
was reelected president of the Ken- 
tucky Motor Transport Assn. for 
a fourth term at the annual meet- 
ing here last week. 

Louis G. Augustus, Fruehauf dis- 
tributor, was reelected vice - presi- 
dent, and A. A. Byrne, secretary 
and general manager of the Ken- 
tucky Transport Corp., renamed 
treasurer. Carl H. Arnold, A. Ar- 
nold and Son Movers, and Edward 
Charles Hehl, the Kroger Co., also 
were named vice-presidents. 

E. J. Buhner, president of Silver 
Fleet Motor Express, was elected 
a vice-president of the American 
Trucking Assns., and Messrs. Miles, 
Augustus, Hehl and Byrne, with 
N. F. Huber, Huber and Huber 
Motor Express, William E. Crutch- 
er, Crutcher Transfer Line, and 
Paul Holdaway, Falls Cities Trans- 
fer Co.,were named ATA directors. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 


AUTOMOTIVE NEWS, JUNE 10, 1946 





A FULL HYDRAULIC drive that would eliminate the conventional transmission, 
clutch, differential, propeller shaft and universals was demonstrated by Superdraulic 
Corp., Dearborn, last week. The firm installed an industrial pump on a 1937 Plymouth 
chassis for a driving test before newspapermen and technical writers. The new method 


would also provide braking facilities. 





Asset Increase Shown 


By Resolute Insurance 

HARTFORD, Conn. — Resolute 
Fire Insurance Co. has been grant- 
ed an “A Plus” rating by Best’s 
Fire and Marine Insurance Re- 
ports, the firm announced last 
week. 

The company had assets of $1,- 
025,883 at the close of 1945, com- 
pared with $679,221 at the close 
of the preceding year, according 


to the annual report. Liabilities 
are listed at $443,564 against $385,- 
601 at the end of 1944. Total in- 
come for 1945 is shown as $806,- 
821. 





Elkins-Terrell in N.C. 

Elkins-Terrell Motors, Inc., Bur- 
lington, N. C., has been chartered 
with authorized capital stock of 
$100,000 to engage in business as 
automobile dealers, Principals are 
W. B. Elkins, Claude Y. Terrell 
and B. R. Lilien, all of Burlington. 








The Coming Drive? 


Hydraulic Power Transfer Demonstrated 
On Auto by Superdraulic Corp. 


By George Deery 
Staff Writer 

DEARBORN.—The first applica- 
tion of full hydraulic automotive 
drive was demonstrated here . last 
week by Superdraulic Corp. A 
standard industrial type Super- 
draulic variable delivery pump and 
a standard industrial type triport 
hydraulic motor were installed on 
a 1937 Plymouth chassis. 

The purpose of the project was 
to show that, even in its indus- 
trial form, the 40-horsepower 
pump and motor will adequately 
handle power transfer on the 
modern car, performing all the 
basic functions required of a full 
automotive drive of this type. 


According to officials of the com- 
pany, they were driving, in em- 
bryonic form, “The Car of Tomor- 
row,” in which Superdraulic pump 
and motor principles will be devel- 
oped into high speed automotive 
structure. 

Believing that hydraulic adapta- 
tion, especially built for autos, will 





It’s a matter of split seconds. 


Time lost trying to see is time lost in averting the hazard. That’s 


why clarity of vision is so important to safer driving. 


Avoid imperfections and distortion, which tend to slow down 


perception, by specifying quality safety plate glass for windshields 


and windows. 
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This high-quality product is made of two panes of 
plate glass, ground and polished for maximum 
freedom from distortion and laminated with a sheet 
of clear, tough plastic. Libbey-Owens- Ford Glass 
Company, 6866 Nicholas Building, Toledo 3, Ohio. 


* FORD 
GLASS 





materialize within the next two or 
three years, they point out that the 
ultimate design will eliminate the 
conventional transmission, clutch, 
differential, propeller shaft and uni- 
versals. 

This would be accomplished by 
the installation of a high pres- 
sure pump where the clutch is 
now located with connections to 
small motors on either two or 
four wheels. Other advantages 
claimed for the hydraulic type 
are greater acceleration from 
smaller motors and a degree of 
controllability never before at- 
tained. 

James Hofer, vice-president in 
charge of engineering, stated that 
a 10-gallon oil tank would give 
sufficient capacity for the hydraulic 
operation on a standard auto. The 
oil would probably cost about the 
same as cylinder oil. 

In his opinion, large scale use of 
the pump would not increase the 
retail cost of autos and would re- 
sult in more economical operation 
for owners. The use of the hydrau- 
lic pump would provide more in- 

terior room by eliminating the 
hump in the floor necessitated by 
the present day driveshaft tunnel. 
Other changes in body and chassis 
design would follow. 

Designers of the pump see its 
first probable use on large buses 
and trucks. In such installations, 
the quick acceleration feature 
would be a more important factor 
than on passenger cars. 

The Superdraulic drive is in- 
stantly and automatically trans- 
formed into a brake when driv- 
ing torque is reduced, according 
to Hofer. 

This will practically eliminate the 
use of the foot brake except in 
emergencies and ease the fatigue of 
heavy traffic driving. This braking 
ability will also permit the hy- 
draulically driven car to coast down 
the longest and steepest grades un- 
der perfect control without danger 
of burning out the service brake, 
he added. 

Evidence of considerable interest 
by the motor industry in this idea 
is seen in the fact that engineers 
from General Motors, Ford, Chry- 
sler and Packard have observed 
the development. 


The adaptation shown here last 
week was taken aboard the Great 
Lakes steamer City of Detroit for 
display during the annual cruise of 
the Detroit Board of Commerce to 
Racine, Wis. 


New Type Scooter 


Sells for About $100 
MINNEAPOLIS.—A new type of 
motor scooter, “The Hiawatha Doo- 
dle-bug” now being sold exclusively 
through Gamble stores and afiili- 
ates, shows early evidence of be- 
coming a national fad judging by 
the reception accorded the vehicle 
in Hollywood where it was first 
shown, the firm stated last week. 
Driven by a 1% hp Briggs & 
Stratton motor, the Doodle-bug has 
a maximum speed of 25 miles per 
hour. It weighs 112 pounds and will 
travel 100 miles on a gallon of gas- 
oline. It will retail “for around 
$100.” 
Built close to the ground, it uses 
heavy-tread tires, 10 by 3% by 4. 
It is 47% inches long, 23% inches 
high, and 17 inches wide. The han- 
dlebars are 22 inches wide. Road 
clearance is four inches and com- 
plete turning radius is 45 inches. 


$40,000 Shop Project OK’d 
For Niles (O.) Motor 


Niles Motor Co., Niles, O., has 
been granted permission by CPA 
to construct a $40,000 service plant. 
Work on the project will be started 
as soon as materials are available, 
officials of the concern reported. 


Lasker Robbed 


ST. LOUIS—Two armed men 
held up Carl Lasker, president of 
the Lasker Motor Sales Co., and 
one of his salesmen, Arthur Rohlf- 
ing, bound them together with rope 
and escaped with $500 in cash last 
week. The bandits stole a used car, 
which they abandoned several 
miles from the scene, to make good 
their escape. 
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OOK at the nationally known names on the farmer’s 
tractor... his tools... his wife’s household appliances 

- . . the packaged foods in her cupboard. The American 
farmer’s convictions on quality spring from hard experience. 


He knows that good seed in fertile soil produces bigger yields; 
that pure-bred cattle give more and better milk, make the 
best beef. He shuns the shoddy, because he is not only a 
good farmer but a good business-man. 


Today, as he and his wife plan the biggest purchases they 
ever made, price is but one of the deciding factors. Look for 
these biggest purchases on farms where income is also big- 
gest. From Country Gentleman farms, the top-half farms 
making nearly three-quarters of all farm purchases. 


In his reading matter, too, Colossus buys quality. Leaf 
through any issue of Country Gentleman and see the 


quality fare set before him month after month... articles, 
editorials, and the advertisements of America’s leaders. 


He and his family look upon Country Gentleman as friend, 
counselor, and guide. 


Facts of Special Interest to the Automotive Industry: 


“Farmers are desperate to drive home some new trucks and 
cars—maybe a billion dollars worth!””—Clinton Anderson. 


The rural market accounts for 42% of all private cars and 
trucks in the U. S. 

Automotive dealers, by almost 3 to 1, vote Country Gentleman 
the most effective magazine in selling their rural customers. 
Farmers’ incomes have doubled in the last five years! 

For the last ten years automotive manufacturers have invested 
more advertising dollars per issue in Country Gentleman than 
in any other magazine but the “Post.” 


(CO siete (a 


NATIONAL SPOKESMAN FOR AGRICULTURE 
A CURTIS PUBLICATION 
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SAE Looks at Future... 





More Power, Mileage 
Possible in ’50 Cars 


(Continued from Page 2) 


swinging axle type, with a univer- 
gal joint at each wheel. 

A hydrauylic constant level mech- 
anism, applied to all four wheels, 
was reported to maintain the de- 
signed chassis height regardless of 
load or of movements of wheels 
and springs. 

The 20 percent increase in gas- 
oline mileage within the next 
few years, as automotive engines 
are designed to take advantage 
of improved postwar fuels, was 
predicted by Earl Bartholomew, 
head of Ethyl Corp. research 
laboratories. 

This increase can be realized in 
automobile engines through the 
use of supercharging and higher 
compression ratios, and combina- 
tions of the two methods, he said. 

Engines of compact type with 
stronger parts and greater rigid- 
ity were pictured as taking advan- 
tage of gasoline having road oc- 
tane numbers of 90 to 95, which 
he predicted will be commonly 
available. 

Mileage increases ranging from 
18 percent at 65 miles per hour 
up to 25 percent at 20 miles per 
hour were reported for an experi- 
mental passenger car engine of 
medium size which has been re- 
designed in the Ethyl laboratories 
to take full advantage of fuels of 
this type. 

Such improvements in design 
presage 25 miles per gallon of 
gasoline at 30 miles an hour for 
the purchaser of an auto with 
this type of engine in 1950, ac- 
cording to Bartholomew. It would 
permit 5,000,000 additional pas- 
senger cars to operate 40,000,- 
000,000 miles annually on the 
same quantity of gasoline now 
consumed in the United States, 
he said. 

Estimating that average gaso- 
lines available in 1950 will have 
octane ratings of 86 for premium 
grades and 80 for regular, and that 
the premium grades will give road 
performance above 90 octane num- 
ber, Bartholomew said the design 
factors of the engine of today 
“have become inseparably inter- 
locked and engines, fuels and lu- 
bricants are now interdependent.” 

Million-Mile Truck? 

Recommendations for design- 
ing and building motor trucks and 
trailers which will give service 
averaging 100,000 miles yearly for 
a full decade, were presented by 
commercial motor vehicle opera- 
tors in a truck design symposium. 
Reduced commercial vehicle op- 
erating costs are essential, accord- 
ing to Ted V. Rodgers, of the 
American Trucking Assn., who ex- 
plained to the engineers that the 
primary purpose of a business ve- 
hicle is transportation and that the 
loss of service may be far more 
expensive than the cost of repairs 
or maintenance. 

“The average truck travels 8,000 
to 12,000 miles per month,” he said. 
“A lubrication job, scheduled every 
1,000 miles, means that the vehicle 
must be out of service about 10 
times during the month. For a 
complete check-up, it probably will 
be out of service one full working 
day each month. 

“Let us be realistic and recog- 
nize that the truck owner only 
wants to run his truck; he does 
not want to be in the mainte- 
nance business. He wants as lit- 
tle maintenance work as possible 
during the productive hours of 
his vehicle.” 

Rodgers proposed that the num- 
ber of lubrication points, especially 
for trailers, be reduced, and that 
provision be made for inspecting 


brake lining without removing 
wheels. 
Western truck operators are 


looking for vehicles equipped with 
250-to-300 hp. engines and hydrau- 
lic drives, reported J. L. S. Snead 
ir., of Consolidated Freightways, 
Portland, Ore. He recommended 
that commercial vehicles be de- 
signed for sturdiness and accessi- 
bility, with parts requiring atten- 
tion made easy to reach and parts 
subject to wear provided with re- 
placeable bushings, plates or shafts. 

“Every possible part should be 


interchangeable,” commented 
Snead, asking: “Why should a 
truck axle have wheel bearings, 
oil seals, brake drums, brake shoes, 
shoe springs, or cam bearings dif- 
ferent from those on a trailer de- 
signed to carry the same load?” 
Local Needs Outlined 

Requirements of trucks in local 
delivery servi¢es were outlined by 
Willard D. Bixby, Ralph M. Wer- 
ner and Harvey H. Earl, all of 
United Parcel Service, New York. 
They advocated the installation of 
periscope-type rear-view mirrors, 
overhead rear doors, easier steer- 
ing, faster-filling fuel tanks, and 
larger tires fitted with puncture- 
sealing tubes. 

Standardization of truck mod- 
els by manufacturers was rec- 
ommended by Harry F. Chad- 
dick, of American Transportation 
Co., Chicago, who declared that 





SAFER DRIVING is the purpose of this 
new perfection steering control now rolling 
off assembly lines at Casco Products Corp., 
Bridgeport, Conn. Designed to provide ef- 
fortiess driving and convenience in in- 
stances necessitating one hand operation, 
the perfection control is easily fitted to any 
steering wheel by means of an adjustable 
grip which can be locked to prevent slip- 
page. 





the cost of completely equipped 
and adequate vehicles would not 
greatly vary from that of cur- 
rent models plus essential ex- 
tras. He proposed that standard- 
ization be extended to dash ar- 


rangements, transmission shift- 
ing patterns and clutch and 
brake pedal pressures. 

What this country needs is a 
good 2,000,000-mile motor bus cost- 
ing not more than $20,000, the 
meeting was told by T. L. James, 
of Burlington Transportation Co., 
Chicago. 

James and A. F. McDougald, of 
Capital Transit Co., Washington, 
made coincidental demands for in- 
creased power, safety, comfort and 
operating economy. 


The 2,000,000-mile bus is a brain- 
child of World War II, James said, 
operators believing that if such 
vehicles can give more than 1,000,- 
000 miles of service, as proved dur- 
ing the war years, they can be 
built at reasonable cost to run the 
full distance. 

More power is needed to enable 
buses to maintain positions in traf- 
fic, he said, while torque convert- 
ers, or some other form of im- 
proved drive, are necessary to elim- 
inate present difficulties with 
clutches and transmissions, fre- 
quent causes of road failure. Un- 
derfloor baggage compartments, 
two-way radio equipment, air con- 
ditioning and auxiliary heating 


were characterized as additionally 
essential. 
Buses as Parking Aids 

Urban buses, which now are giv- 
ing the equivalent of 60 rides year- 
ly to every person in the United 
States, must prepare for greater 
and continuous service, according 
to McDougald. He declared buses 
must be used for downtown and 
business-area transportation, which 
cannot provide even parking fa- 
cilities for privately-owned  ve- 
hicles. 

Design of European automobiles, 
governed by national policies, eco- 
nomics and living standards, is 
moving toward small, _ slight, 
streamlined motor vehicles featur- 
ing economy, according to Lau- 
rence Pomeroy, technical editor of 
The Motor, London. 

Pomeroy said that improve- 
ments in body design, particu- 
larly the application of aerody- 
namic principles to reduction of 
wind resistance, and in highway 
construction are giving European 
cars performance comparable to 
that of American and much 
greater fuel mileage. 

“Economic factors prescribe that 
normal European cars should not 
exceed 2,000 pounds all-up weight,” 

(Continued on Page 17, Col. 1) 


SERVING YOU THROUGH SCIENCE 





ON AMERICA'S FIRST CARS...0 


MIN Ta iid; 


mg 





Automotive engineering and tire engineering have marched 


ahead together in perfect step now for a full fifty years. 


From the very beginning—when a chugging horseless 


carriage was greeted with cheers and jeers—a highly effi- 


cient technical staff at United States Rubber Company has 


effectively directed its research, its experimental effort, and 


its expanding production facilities to meet the advancing 
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ported, because people have be- 
come conditioned to the neglig- 
ible protection and false secur- 
ity of the hood. Even an obvious- 
ly unnecessary projection, just an 

illusion of hood, gives them a 
feeling of security, he added, and 
allays inherent fear and buying 
resistance. 

Industrial design has become a 
science of logical compromise be- 
tween what the public has been 
conditioned to using, that which 
engineers and manufacturers de- 
sire to produce, and that which the 
public will accept, said Bingman. 
He added that it is the job of the 
industrial designer to ascertain 
the purpose of a product, how it 
will be used, and by whom; then 
to apply imagination, ingenuity, vi- 
sion, and artistry to produce some- - 
thing which will achieve human 
acceptance. 

Results of experiments indicating 
that plastics currently are unsuit- 
ed for automobile windshields were 
reported by G. B. Watkins and J. 
D.. Ryan, of Libbey-Owens-Ford 
Glass Co. 

Transparent plastics such as Lu- 
cite, Plexiglas and CR-39 are diffi- 
cult to clean, attract dust and road 
scum, resist wiper action during 
rainstorms, hold ice and snow, and 
quickly show a tendency to rattle. 
The plastics were said to be more 
resistant than glass to breakage 
from impact and to be satisfac- 
tory for such purposes as glazing 
automobile body lights. 

“It can be concluded,” they add- 
ed, describing various tests, “that 
even after three or four years of 
normal service in an automobile, 
safety glass windshields are far 
superior to present transparent 
plastics after a few weeks’ service.” 

Rubber Studies Hailed 

Work of committees represent- 
ing SAE and American Society for 
Testing Materials in classifying na- 
tural and synthetic rubber com- 
pounds according to fundamental 
physical properties was commend- 
ed by G. H. Swart, of the General 
Tire & Rubber Co., as enhancing 
the availability of these products 
as engineering materials. 

He recommended that knowl- 
edge of the dynamic as well as the 
static properties of rubber be de- 
veloped, and predicted that rub- 
ber and rubbery materials would 
find wider usage as interest is giv- 
en more to their physical proper- 
ties than to composition, and bet- 
ter specifications are prepared. 

Driver selection and training 
is essential to safety and econ- 
omy in commercial motor fleet 
operation, Prof. A. E. Neyhart 
of Pennsylvania State College 
asserted. He suggested that ba- 
sic techniques of training gen- 
erally employed for airlines pi- 
lots be adapted to the land ve- 
hicle field. 

“Effective operation and main- 
tenance of trucks has become big 
business,” said Prof. Neyhart. 
“Fleet operators have discovered 
that thousands of dollars can be 
saved: through effective driver se- 
lection and training. 

“Moreover, if restrictive legisla- 
tion which would affect truck and 
bus operations is to be avoided, the 
industry itself must utilize to the 
utmost extent proved methods 
which will result in accident-free 
operation.” 

Results of practical application 
of driver selection and training 


show that this method prevents 
accidents, reduces costs and some- 
° e, es re t fe 'é @) iY times produces a return of as much 


as 800 percent on the investment, 
Prof. Neyhart sald. 
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Re the Golden Jubilee, Jim Mc- 
Mahon, of the Corn Belt Farm 
Dailies, puts in this plug—“And 
the. early advertising men deserved 
some honors, for without adver- 
tising—and, of course, sales— 
there would not be much to cele- 
brate this week.” 

Jim, who deserves a tribute him- 
self for the gentle goodwill he has 
spread throughout the industry 
for so many years, says he got 
out of bed and walked three blocks 
to a mailbox to say this good word 
for the ad men. 

+” + + 

And here are some more flowers, 
which were not, of course, grown 
by the conductor of this column, 
who wasn’t born then. The donor 


UTOMOTIVE advertisers chose 
Hartford Courant above all other Sunday 
newspapers in the United States during 1945, 
according to Media Records. Year-in, year-out 
leadership is shown by The Courant’s standing 


during previous years: 
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_Auto Advertising — 


More Bouquets 
For the Admen 


By Bob Finlay 


is anonymous, but from here to 
the next item, he takes over: 

The honors for developing au- 
tomobile advertising in Detroit 
might be divided equally be- 
tween local advertising agency 
men and ddvertising managers 
of industrial concerns, while the 
Adcraft Club of Detroit—found- 
ed in 1905 by Henry T. Ewald— 
contributed probably the great- 
est single force in the city in 
developing automobile advertis- 
ing. 

Among the advertising managers 
who loomed influential were: E. 
LeRoy Pelletier, of Ford, E-M-F 
and Studebaker; K. P. Drysdale, 
of Cadillac; Frank J. Campbell, 
of Aerocar and also the “Camp- 
bell” of Campbell-Ewald Co.; E. 


— 
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Manufacturers and dealers alike prefer The 
Courant in Connecticut, because this great Sun- 
day paper influences the widest possible area. * 
The Courant’s complete coverage is indicated on 


the spot map. 





Ralph Estep and Frank Eastman, 
of Packard; Harry W. Ford, of 
Chalmers; Frank J. Mooney, of 
Hupmobile; John D. Dawson, of 
Hudson; .Walter K. Towers, of 
Paige. 

Among the agency men _ were 
Charles A. Brownell and Edwin 
Humphrey, handling Oldsmobile; 
O. J. Mulford, of Ford and Pack- 
ard; Theodore F. McManus, of 
Cadillac, Maxwell and Chrysler; 
Ewald, of Chevrolet, General Mo- 
tors, Olds, Pontiac, Buick and Cad- 
illac; C. C. Winningham, of Hud- 
son; George Harrison Phelps, of 
Dodge, and Lee Anderson, of Chal- 
mers and Chrysler. 


E. LeRoy Pelletier, Ford’s first 
advertising and publicity man, 
was one of the most colorful men 
in the group and had a pro- 
found influence in putting Henry 
Ford into colorful leadership in 
the early days. 

Pelletier’s training had been in 
the flamboyant air of circus press 
agentry. He got Henry Ford in 

the headlines—he kept him there 
—and when Pelletier left Ford, the 
latter seemed to have acquired the 
knack of still keeping in the press 
headlines, although Pelletier 
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thought Ford would fade away 
after Pelletier left him. 

E. Ralph Estep, early advertis- 
ing manager of Cadillac, was an 
adventurous soul of great nervous 
energy and after editing Motor 
Age became advertising manager 
of Packard. (Incidentally, James 
W. Packard, co-founder, coined 
the famous phrase, “Ask the man 
who owns one,” the slogan still be- 
ing used by the company). 

The start of automobile adver- 
tising in Detroit began in 1898 
with the formation of Brownell 
& Humphrey with a $1,500 appro- 
priation from Oldsmobile. They 
must have scored a success be- 
cause at the end of two years the 
appropriation was $250,000. 

Theodore F. McManus, who 
ran his own agency, was a su- 
perlative copy man and his “Pen- 
alty of Leadership” for Cadillac 
is still used as a textbook clas- 
sic. He did a great job in intro- 
ducing Chrysler into the automo- 
bile picture. 

Cc. C. Winningham, advertising 
manager of Hudson and Essex for 
years and later owner of his own 
agency handling these accounts, 
was another newspaper man who 
brought drama and color into his 
exploitation of these cars. George 
Harrison Phelps, another agency 
head, will always be associated 
with the early dignified, sound ad- 
vertising copy for Dodge cars. 

Ewald has been left for last be- 
cause he is the only survivor of 
the early Detroit pioneer advertis- 
ing men. He is still head of his 
advertising agency which recently 
celebrated its thirty-fifth anniver- 
sary. For the last 25 years it has 
been the largest advertising agency 
in Detroit and has an annual pay- 
roll of more than a million dollars. 

With Ewald, we can look to the 
future. 

Going on his sixty-second year, 
Ewald is still giving thought to 
the development of the automo- 
bile and for advertising that will 
help this development. 

“I think automobile engineers 
will become more style conscious 
and more comfort conscious—par- 
ticularly in the little things—be- 
cause it will be these little dis- 
tinctive things that will sell in- 
dividual makes of cars,” he pre- 
dicts. 

“For the first 10 or 15 years we 
had to advertise that cars would 
run—would run for long periods 
of time without breaking down. 
Then we began stressing the me- 
chanical improvements that came 
along each year, many of them 
most important. Then we stressed 
the styling and beauty. 

“Because of the influence of 
women, particularly in those 
families owning more than one 
car, I thing designers will have 
to give more thought to color- 
ing, decorations, small items of 
comfort within the car—and the 
various companies may have to 
individualize their cars more dis- 
tinctly. I think women are driv- 
ing cars today more than ever 
previously and this will have to 
be taken into account. 

“I think this is necessary be- 
cause most cars are quite reliable, 
national service is quite good, 
lines as a whole are pleasing. 

“Next to your clothes and the 
house you live in, your motor car 
is the next most personal costly 
belonging each family possesses. It 
seems to me that different styling 

as between the different makes of 
cars must evolve. 

“The task of the advertising man 
then, will be to translate the dis- 
tinctive differences of the car they 
advertise to the public.” 


Right 

Tying in with the Jubilee, Ameri- 
can Magazine got up a booklet of 
reprints from 40 years ago in 
which it predicted great things 
from the auto. 


Whiz on Boards 


Whiz automotive chemicals man- 
ufactured by R. M. Hollingshead 
Corp., Camden, N. J., will be ad- 
vertised this summer and fall in 
a national billboard campaign, ac- 
cording to L. M. Olson, vice-presi- 
dent in charge of Whiz division. 


Brands 


The war years increased the 
public’s recognition of brand 
names, A. O. Buckingham, chair- 
man of the Brand Names Research 
Foundation and vice-president of 


Cluett, Peabody & Co., said last 
week. In an address before the 
American Marketing Assn. in Bos- 
ton Buckingham cited surveys to 
show that “makers’ brands gener- 
ally gained ground during the re- 
cent war.” 

He disclosed that consumer sur- 
veys made for the Brand Names 
Research Foundation show that at 
present 78 percent of all purchases 
made by the public are selected 
either on brand insistence or brand 
recognition. 


Fair Trade 


Five publications are being plan- 
ned by the American Fair Trade 
Council for this year—“The Law of 
Fair Trade,” “The Consumer’s 
Stake in Fair Trade,” “The State 
Fair Trade Laws,” “Speaker’s Man- 
ual,” and “Schools of Business Ad- 
ministration.” 


Honor 


Lowell Thomas, NBC commen- 
tator, has received a plaque for 
his “outstanding contribution to 
the cause of highway safety” from 
the American Transit Assn. 


Auto Section 


The Daily Mail of Charleston, W. 
Va., has added an automobile and 
travel section to 
its Sunday edi- 
tion. William 
Randolph, execu- 
tive secretary of 
the Automobile 
Dealers Assn. of 
West Virginia, 
will conduct the 
section. Randolph 
was editor of sev- 
eral newspaper 
and trade publi- 
cations in con- 
junction with his 
association work before taking over 
the reins of the auto association. 


Pathfinder 


Effective with the June 5 issue, 
Pathfinder Magazine, a weekly for 
more than half a century, is to be 
published fortnightly, as an- 
nounced by Graham Patterson, 
publisher of both the news maga- 
zine and Farm Journal. 

“This is the newest in a series 
of developments,” stated Publisher 
Patterson, “that have almost 
doubled the magazine’s circulation 
—from 400,000 to more than 750,000 
—and won increasing acceptance 
among America’s largest manufac- 
turers as a key to the great Main 
St. market.” 





William Randolph 


Names e 


Allan Whitehead, of the national 
advertising department of the 
Washington Post, has been named 
assistant to the national advertis- 
ing manager. He will continue to 
be responsible for the automotive 
classification. J. Henry Bailey, for 
the past eight years national ad- 
vertising manager of the Wash- 
ington Evening Star, has joined 
the national advertising staff of 
the Post on the automotive classi- 
fication. 


Steve Canton, who formerly han- 
dled rail publicity for the Railway 
Express Agency following his dis- 
charge from the Army last Au- 
gust, has been named air express 
publicity representative, it is an- 
nounced by Kinsey N. Merritt, gen- 
eral manager of public relations. 
Canton succeeds Ted Rosen, who is 
off on a venture of his own in the 
public relations field. 


Appointment of Kenneth P. 
Schory, noted New York and Chi- 
cago industrial designer, to the 
staff of Product Designers, 230 N. 
Michigan Ave., Chicago, was an- 
nounced last week by W. C. Nich- 
ols, managing director. 


Roche, Williams & Cleary, Inc., 
Chicago, announces that Joseph R. 
Bryant and Glen O. Olsen have 
joined its production and service 
department. Both recently com- 
pleted three years of service in 
the Navy. 


Thomas F. Mortell jr. has joined 
the New York advertising staff 
of the United States News. He was 
formerly advertising representa- 
tive of American Weekly. 


Charles E. Coe, formerly of De- 
troit and New York, has been ap- 
pointed advertising manager of 
Hoard’s Dairyman, W. D. Hoard 
jr., president, has announced. 














TPTGeR® 


eS 


st 
yn 


ce 


in 


al 


2d 
s- 
to 
ve 
or 
d- 


od 
of 
si- 


ay 
s- 


Ss 
1S. 


is 
he 


1i- 
he 


n- 
h- 


ve 
ce 


in 





AUTOMOTIVE NEWS, JUNE 10, 1946 


The Hearst Newspapers 


have always fought and prayed for 


WORLD PEACE 


a = 
I! A ; 


=—t 
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‘“‘Whatever is right can be achieved through 
the irresistible power of awakened and in- 
formed public opinion. Our object, there- 
fore, is not to enquire whether a thing can be 
done, but whether it ought to be done, and 
if it ought to be done, to so exert the forces 
of publicity that public opinion will compel 
it to be done.” | 


OVA ak 


In 1909 the Hearst Newspapers published a stirring 
Christmas plea for World Peace, which Andrew Car- 
negie forwarded to France, England, Russia, Ger- 
many, Japan and the United States. 


In 1912 the Hearst Newspapers called upon Presi- 
dent William Howard Taft for ratification of the 
Peace Treaties with France and England. 





NEW YORK JOURNAL-AMERICAN, NOVEMBER 19, 1939 


In 1921 the Hearst Newspapers asked Congress to 


reject Naval Disarmament as a step toward war. 


In 1928 the Hearst Newspapers prophesied that the 
Kellogg Peace Pact would prove to be just another 
scrap of paper if the nations of the world didn’t 
achieve the will to peace. 


In 1936 the Hearst Newspapers urged the U. S. to 
heed the lesson of the London Naval Conference fail- 
ure and make herself formidable beyond any attack, 


In 1939 the Hearst Newspapers petitioned President 
Roosevelt to use his good offices to maintain peace in 
Europe, reminding him that only the Communists 
had anything to gain by war. 


In 1945 the Hearst Newspapers supported the Presi- 
dent’s decision to keep the secret of the Atomic Bomb, 
pointing out that in our hands this terrible weapon 
is actually a weapon for peace and justice. 
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(Continued from Page 4) 


completed, the complaints made by 
J. Hal Ressler in your issue of May 
20 will have no reasonable basis. 

Some of the roads leading into 
Pittsburgh, particularly the main 
arteries, are not always properly 
marked, and this has occasioned 
delays and difficulties for autoists. 
However, the Pittsburgh Chamber 
of Commerce and the Better Traf- 
fic Committee are at work on this 
matter. Very shortly there will be 
ample signs of sufficient size to 
guide the traveler. 

We are also planning for the 
Penn Lincoln Parkway which will 
eliminate all the difficulties com- 
plained of. True, this will take 
time, since we are still living in a 
war economy; but the parkway is 
on the way. 

Mr. Ressler also refers to “the 
annoyance of an overnight stop” 
in Pittsburgh. On this point, opin- 
ions differ. It may be an annoy- 
ance to Mr. Ressler and he is en- 
titled to his peeve. For many oth- 
ers, who have enjoyed our restau- 
rants, theaters, concert halls, cab- 
arets, and hospitality, it has been 
a pleasure. Pittsburgh has much 
to offer the visitor who may be 
interested in culture, art and mu- 
sic, Our Pittsburgh convention bu- 
reau daily receives letters of 
thanks and admiration from out- 
of-town visitors. 


To sum it all up, Pittsburgh is 
on the job; we realize our short- 
comings; we have a plan for get- 
ting rid of them, and we are con- 
stantly on the job, working for a 
better city and better approaches 
to it—Hvucu G. Watsn, secretary- 
manager, Pittsburgh Automobile 
Dealers Assn. 


* * * 


Pro Turnpike 


I was much interested in reading 
in Automotive News the discussion 
by George M. Slocum and J. Hal 
Ressler concerning the Pennsyl- 
vania Turnpike. I drove to Wash- 
ington last month and when I 
asked the Automobile Club to route 
me around Pittsburgh I was told 


that in doing so I could not use 
any appreciable part of the Turn- 
pike. So I was routed from Butler 
east to Bedford. 


But coming back I took the mat- 
ter in hand myself and I discov- 
ered exactly the same route that 
Mr. Ressler lists. Of course, I got 
on the Turnpike at Breezewood 
and off near Greensburg. 

When I returned, I communicat- 
ed with the elub and told them 
how successfully I had _ gotten 
around the atrocious streets in 
Pittsburgh and suggested that they 
hereafter route club members via 
New Castle, Butler and then south 
to the Turnpike. The club repre- 
sentative seemed to have no inter- 
est whatever in my suggestion and 
apparently made no note of it at 
all. Perhaps the suggestion of 
Messrs. Slocum and Ressler will 
carry more weight. 

Anyway, I have found a way to 
get around Pittsburgh and I am 
glad some others have also.—Mrm.- 
TON TisBeTTs, vice-president, Pack- 
ard Motor Car Co. 

s * o 

Eprror’s Nore: In reply to Tib- 
betts came this letter from the 
Automobile Club of Michigan: 


To Mr. Tibbetts: 


Your letter to the AvuTomotive 
News surprised me—not from the 
standpoint that you found a new 
routing to avoid Pittsburgh, but 
from the standpoint that someone 
in this organization would make a 
statement that might infer we 
knew nothing about a route around 
Pittsburgh or that we would not 
recommend it. 

When the Turnpike was com- 
pleted before the war, we logged 
routes both through the city of 
Pittsburgh and through Butler and 
Greensburg avoiding Pittsburgh 
and since that time fully 50 per- 
cent of our travel have gone via 
the Butler route, principally be- 
cause it is easier to follow one 
number through a large city than 
it is to follow a series of discon- 
nected highway aumbers such as 





CHARLES BRADY KING and Edward J. Jeffries, mayor of Detroit, view the bronze 
plaque marking the machine shop where King built the first gasoline-powered car in 
Detroit. The tablet, a gift of the J. L. Hudson Co., was presented by George M. Slocum, 
vice-president of Automobile Old Timers and publisher of Automotive News. 


is followed between Butler and 
Greensburg. Others prefer’ the 
Pittsburgh route because of the 
saving of 13 miles. 

Since receiving your letter I 
have cautioned the people in this 
department not to over-emphasize 
either route but to give the cus- 
tomer the route via Butler if he 
wishes to avoid Pittsburgh. If he 
does not mind city traffic and 
wants the shortest route then fur- 
nish the route through the city. 

I am enclosing herewith the de- 
tailed logs of both routes to prove 
to you we do have them and we 
do use them.—E. S. MarHEeson, 
manager, travel bureau, Automo- 
bile Club of Michigan. 


Higher Sales Tax Planned 
To Pay Missouri Bonus 

Missouri’s House of Representa- 
tives has sent to the state senate 
a resolution calling for submission 
to voters at the November election 
of a proposed state constitutional 
amendment imposing an additional 
2 percent retail sales tax to finance 
a $150,000,000 bonus plan for Mis- 
souri veterans of World War II. 

The program calls for a payment 
of $10 a service month to any vet- 
eran honorably discharged who 
lived in the state for one year 
prior to Pearl Harbor. The maxi- 
mum bonus would be $400. 


Firestone Calls 
Its New Tire 
Safest Yet 


AKRON.—A new Firestone de- 
luxe champion, “the safest and 
longest wearing tire ever built,” 
was announced last week by Lee 
R. Jackson, executive vice-presi- 
dent of Firestone Tire & Rubber 
Co. 

Manufactured with a new type 
of rayon cord, the whole new tire 
is especially engineered for this 
new rayon body construction. The 
new tire, in all sizes, will be sold 
at regular prices. 

“The new Firestone deluxe cham- 
pion was conceived before the 
war,” said Jackson in announcing 
the rubber industry’s newest pas- 
senger car tire, “and has been sci- 
entifically constructed around the 
newest and best in tire building 
principles. This insures greater 
non-skid qualities, longest mileage 
and highest degree of safety with 
a maximum in stability and riding 
comfort.” 


Firestone has submitted the new 
deluxe champion to gruelling tests 
which have proved that the tire 
is 55 percent stronger; has 60 per- 
cent more effective non-skid pro- 
tection and will give up to 32 per- 
cent longer mileage. 

Car manufacturers’ rugged test- 
ing grounds; tire punishing me- 
chanical devices in Firestone’s own 
laboratories and the tread burning 
pavement of the _ Indianapolis 
Speedway, where Wilbur Shaw, 
three-time winner of the 500-mile 
classic drove the long route at 
more than 100 miles an hour with 
deluxe champions, have combined 
to prove the outstanding qualities 
of the new tire, Jackson said. 


Containing eight circumferential 
ribs, the new tire has a wider and 
flatter tread. Other features of the 
new tire include the patented gum- 
dipped cord which is calendered 
with vitamic rubber containing vi- 
talin, the rubber vitamin, and 
Safti-Sured construction which 
welds all body plies and the tread 
into an inseparable unit. 
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If you want to get double duty out of your first year’s factory output, then you will want to 
start now to build your operation in the rich Chicago market. Well defined by consumer 
habits and merchandising practice, it offers enough business to take the entire output of 
many manufacturers. Here, using your percent of industry as the basis of your planning, you 
1a can enjoy immediate volume sales and at the same time get set solidly for a continuing, 
= profitable operation when the first easy selling conditions pass and the competition gets tough. 
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» No matter whether your production is large or small, the $7,500,000,000 Chicago market 
. assures enough business to absorb all or the major part of your output. It is easily accessible 
al to factory shipments and salesmen alike. Sales potentials for autos, washing machines, 
as radios, home heating units, refrigerators and “big unit” products generally are tremendous. 
- This market has repeatedly broken factory and branch sales records. 
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= You can get started fast in this major market with a single powerful advertising medium— 
re the Chicago Tribune. Cne out of every three families in 756 cities and towns of 1,000 or 
By : . : ° ~~ * 
bY more population in the Chicago rite reads the Tribune = weekdays. On Sundays it is Available for your study and use is a specific Tribune sales program based on the findings 
- practically every other family. Only the Tribune gives you a choice of monoroto, coloroto, of an auto and household appliance investigation among dealers and consumers. To get 
na comicolor, newsprint color or black and white printing at milline rates among the lowest these pertinent facts, address: C. S. Benham, Manager, National Advertising, Chicago Tri- 
aa in the country. bune, Tribune Tower, Chicago 11, Illinois. 
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American Article 
Requests Drivers 


To ‘Calm Down’ 


NEW YORK.—Calm down and 
live! 

That’s the advice offered during 
the national accident - reduction 
campaign by Herbert J. Stack, Ph. 
D., director of New York Univer- 
sity’s Safety Education Center, to 
motorists whose chances of re- 
maining alive and unhurt during 
the last half of 1946, he says, will 
be the worst in history. 

In an article in the July issue 
of the American Magazine the pro- 
fessor states that “nine out of ten 
smashups would be prevented if 
we could wipe out underlying psy- 
chological causes” which he lists 
as anxiety, anger, daydreaming, 
impatience, timidity, bravado and 
the closely related habit of taking 
risks. 

Dr. Stack urges motorists to 
“correct your driving habits; im- 
prove your driving attitudes; and 
mount guard over your emotions.” 
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VISITING HIGHWAY engineers from 16 Latin-American countries, China and India, 
pose on the steps of the Goodyear research laboratory at Akron while on their 2,000- 
mile tour of the United States. Left to right: Front row, Mark Kivilevich, Argentina; 
Geraldo O’Byrne, El Salvador; Juan Planas, Cuba; Jose Felix Ventocillo, Peru; Miguel 
Sale, Ecuador; Rodolfo Alvarez, Panama; Ricardo Goncalves, Brazil; Roger de Barne- 
ville, Bolivia. Second row, Jorge Sierraita, Chile; N. R. Khursale, India; Juan Vistalli, 
Argentina; Francisco Dick, Chile; Hector Pena, Mexico; Gustavo del Rio, Mexico, and 
Rafael Cervantes, Honduras. Third row: Federico Bal 
and Paulo de Aguiar, both of Brazil; Luis Bancalari, Uruguay; Hsi Yun Chen and 
Yi Po Kung, both of China. Fourth row, Rafael Recao, Venezuela; Norman Gregg, 
ARBA public relations director; J. T. Callaway, president, Manufacturers division, 
ARBA; Charlies M. Upham, engineer-director of ARBA; Miss Ethel Birchland, assistant 
secretary of ARBA; Norman T. Almquist, ARBA administrative assistant, and Lyle 
A. Brookover, ARBA public relations counsel. 
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Task Harder, Moran Says... 
Distributing 


Cars Held 


Challenge to Dealers 


WASHINGTON. — The resource- 
fulness and ingenuity of the na- 
tion’s automobile dealers is now 
being put to the test in the job 


given the manufacturers last July, 
just about equals one month’s nor- 
mal production. 

“But our industry is accepting 


they have inherited in parceling|this task with the determination 


out the slim supply of new cars, 
according to executive vice-presi- 
dent Lee Moran of the National 
Automobile Dealers Assn. 

While mounting events are 
making the outlook for new-car 
production progressively discour- 
aging, says Moran, the auto deal- 
ers task, he pointed out, be- 
comes correspondingly difficult. 
“As the spread between automo- 
bile supply and demand continues 
to grow, as is now the case,” Mo- 


todano, Costa Rica; Jose Carre/ran said in an official statement 


here last week, “public pressure on 
car dealers grows more intense. 
All the automobiles that have been 
produced since the green light was 








A bus line operator reports 


on 18 years’ experience with 
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Jefferson Transportation Company has used 
Alcoa Aluminum in its buses, with complete 
satisfaction, ever since 1928. Since 1936 Jefferson 
has continuously used flat aluminum sheet for 
body panels—aluminum bar for rear bumpers— 
formed aluminum sheet for rub rails—aluminum 
castings for doorposts and windshield frames— 
extruded aluminum shapes for the beltline. 
Operators and bus builders interested in learn- 
ing about the many advantages of buses con- 
structed largely of lightweight Alcoa Aluminum 


may call the nearby Alcoa office. Or write 
Atuminum Company oF America, 1926 Gulf 
Building, Pittsburgh 19, Pennsylvania. 
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of parceling out our limited sup- 
ply of new automobiles on just as 
fair and impartial a basis as is 
humanly possible. 

“In every community there are 
individuals or even groups who, 
on the basis of necessity or fair 
treatment, are entitled to first con- 
sideration. In their efforts to ra- 
tion their merchandise on the most 
equitable basis, dealers are devel- 
oping various plans. 

“In some instances, priority is 
being given to veterans who need 
cars in connection with their jobs. 
Doctors, nurses, members of the 
clergy, welfare workers and others 
in similar vocations are in some 
communities being given preferen- 
tial treatment. 

“Many dealers have long since 
carried lists of applicants for new 
cars on the basis that ‘first come 
first serve’ is the fairest method of 
procedure. In many instances that 
forgotten man of the war period, 
the salesman, is being given pref- 
erence because it is necessary to 
sell the goods that are produced 
to make reconversion a reality. 

“To a great extent, the task of 
the dealers is to get across to 
the public the situation as it 
really exists. During the war 
when there were acute shortages 
of manpower, parts, gasoline and 
other essentials, the public co- 
operated with the dealers in mag- 
nificent manner, and it is felt by 
dealers generally that in the 
present situation the public will 
take the same attitude after 
there is a more widespread un- 
derstanding of the true situation 
which is that it will be many 
months, perhaps years, before the 
manufacturers can possibly make 
enough cars to supply the de- 
mand. 

“The dearth of cars is due to dis- 
turbances for which the dealers 
were in no way responsible. More- 
over, the shortage leaves them 
with only a limited supply of goods 


ito sell after four and a half years 


x* drastic restrictions. 

“However, it is the attitude of 
dealers everywhere to meet the 
present trying situation with a de- 
termination to do the best possible 
job, and in so doing they feel that 
the public will manifest a broad 
and understanding attitude.” 


Willys Appoints 
Three to New 
Sales Posts 


TOLEDO.— The following ap- 
pointments have been announced 
by Geo. Harold Bell, general sales 
manager of Willys-Overland Mo- 


tors: 

Russell L. Underwood has been 
appointed assistant to the general 
sales manager. Underwood early 
served as office manager in the 





R. T. Baldwin 


R. L. Underwood 


Willys distribution division after 
joining the firm in 1919. He was 
transferred to the sales division 
in 1924, 

R. T. Baldwin has been appoint- 
ed assistant sales manager at 
Willys home office. Baldwin has 
been with Willys since 1922, when 
he joined the sales division. 

Harold D. Ferguson has been 
appointed special representative of 
the Willys Export Corp. to study 
the market in Brazil. Ferguson has 
represented Willys in Latin-Amer- 
ica for a number of years and is 
already in South America. 
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Lee A. Foucer (Buick), Charlotte, 
N. C., was born Jan. 22, 1885, in 
Rush County, Ind. Folger was 
originally vice- 
president of C. C. 
Coddington, Inc., 
one of the origi- 
nal Buick distrib- 
utors. They start- 
ed in January, 
1908. He has been 
honored with the 
presidency of both 
the Charlotte and 
North Carolina 
automobile deal- 
ers associations. 
He was a captain 
in the Air Force in World War I 
and a lieutenant colonel in Ord- 
nance in World War II. 


He is proud of his record in help- 
ing young men advance in their 
chosen occupation. One of the vice- 
presidents of a leading automobile 
manufacturer was originally selec- 
ted, directed and trained by Folger. 
Other young men whom he has 
helped have advanced to zone or 
regional managers and numerous 
others have become substantial 
and successful automobile dealers. 

a +. * 





Lee A. Foiger 


Sanrorp C. Wess (Buick), Fort 
Worth, Tex., born July 26, 1891, in 
Baird, Tex. He has been a Buick 
dealer since 1912. 
Thirty-five years 
ago, when he first 
entered the busi- 
ness, he traded 
new cars for 
horses, buggies, 
cows, dogs, fire- 
arms and real es- 
tate. By 1915 deal- 
ers thought the 
saturation point 
had been reached 
and that every- 
body who was fi- 
nancially able had a car. Therefore, 
dealers felt that they could not find 
a buyer for a used car and at- 
tempted to trade for anything other 
than a used car. 

As a hobby Webb collects antique 
cars. He owns at present a one- 
cylinder 1903 Cadillac, a two-cylin- 
der 1905 Buick, a four-cylinder 
Renault, a 1909 four-cylinder Buick, 
and a Uric Taxicab, year not 
known, but very old, which was 
used in daily service in London, 
England, until recent years. Dur- 
ing wartime, Sanford Webb Mfg. 
Co. made parts for over 50 differ- 
ent planes. 





Sanford C. Webb 


. * 

M. B. Guman (Dodge-Plymouth), 
Bismarck, N. D., born Sept. 22, 1883, 
in Plymouth, Wis. In 1911 he be- 

came a salesman 

for the Thomas 

B. Jeffery Co. of 

Kenosha, Wis., 

and was soon 

made _ assistant 
manager of the 
_ Chicago branch. 

He became a 

dealer in 1917 

with the Dodge 

line covering the 
western portion 
of North Dakota. 

He started with 
a building 23 by 80 feet in size. He 
built and occupied his own building 
in 1925 with 14,000 square feet of 
space. He is planning on building 
a second floor whenever materials 
are available. 

When the Dodge car was brought 
out in 1914, Gilman was the man- 
ager of the St. Paul Motor Co. at 
St. Paul, Minn. The company re- 
ceived 97 orders for cars with at 
least a hundred dollar deposit on 
each before the specifications or 
the price of cars were announced. 
The names of the purchasers were 
stenciled on the salesroom walls for 
the edification of the public and 
competition. The price of the tour- 
ing car was finally announced as 
$785. 

Gilman has made dramatic an- 
nouncements as the new models 
arrived. One year he bought 12 
aerial bombs and for announcement 
day he acquired a radio spot for 
each hour announcing “that when 
you hear the bomb remember to go 
to Gilman’s and see the new 
shown today for the first time.” The 





M. B. Gilman 
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of the Lee Highway Assn., that 25 | leisure moments fishing and boat- 
years ago promoted a road from | ing. 





bombs were fired from the roof of 
his building and shook the town for 
12 hours, but packed the salesroom 
for a week. His dog, however, dis- 
appeared from the garage at the 
first bomb and didn’t show up for 
three days. 
* * aa 


O. H. Brewspaker (Dodge-Plym- 
outh), Buchanan, Va., born July 26, 
1884, in Botetourt County, Va. He 
opened up a repair shop in 1916 
servicing such cars as Elcars, 
Flanders, Maxwells, Dixie Flyers, 
Fords, Cadillacs, Sterns, Bethlehem 
and many others. During all this 
time he attempted to secure a con- 
tract and finally negotiated a Dodge 
franchise in March, 1919, and has 
continued with them since. In 1942 
he turned the active management 
of the business over to his son, Ray 
Brewbaker, who has been connected 
with the organization since the 
day of his birth. 

Brewbaker is a charter member 


Washington, D. C., to Los Angeles. 
Brewbaker was fire chief of the 
Buchanan Fire Department for 20 
years. 

= + + 

D. E. Crank (Ford-Mercury-Lin- 

coln), Baker, Ore., born Apr. 21, 
1903, in Halsey, Ore. He acquired 
the Ford franchise in 1938. He 
served as president of the local 
Automobile Dealers Assn. for five 
years and has been exalted ruler 
of the Elks lodge and active in 
civic enterprises. When he can 
spare time from his business his 
interest is horses and riding. 

= + * 


BeNJAMIN ABRAMS (Ford), Revere, 
Mass., born Jan. 13, 1899, in East 
Boston, Mass. In 1922, he entered 
this field as a mechanic’s helper. 
In 1928, he obtained the Willys 
Overland line and three years after 
changed to Dodge-Plymouth. He is 
a director of the Revere Chamber 
of Commerce and during wartime 
he was busy servicing vehicles 
for government agencies and other 
essential customers. He enjoys his 


Criype E. Open (Buick-Chevrolet), 
Albuquerque, N. M., born Nov. 22, 
1890, in Corsicana, Tex. His en- 
trance into this field was as a 
manager of the Haynes distribu- 
torship in 1916. In 1918, he became 
Buick dealer in Albuquerque. He is 
a director of the New Mexico Au- 
tomobile Dealers Assn. For 14 years 
he was president of the Albuquer- 
que Chamber of Commerce. He was 
city commissioner for 12 years and 
mayor of Albuquerque 1935-1938. 
During the same period, he was 
chairman of the New Mexico State 
Highway commission. He was NRA 
director over New Mexico, Arizona, 
California and during wartime was 
County Air Craft Warning director 
and chairman of Industrial Salvage 
for the state of New Mexico. 

* * * 


Frank P. Button (Dodge-Plym- 
outh), Ogallala, Neb., born Aug. 24, 
1897, in Doniphan, Neb. He became 
owner of a Dodge franchise in 
Ogallala in 1920. He served as pres- 
ident of Nebraska Automobile 
Dealers Assn. in 1941 and enlisted 
in the Army in 1942 where he 
served for three years. He is a past 
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president of the local Chamber of 
Commerce and has served as @ 
member for both the local school 
board and city council. 

ca * * 


CHarLes W. WentwortH (Nash- 
GMC), Portland, Ore., born Aug. 
15, 1897, in Portland. He started in 
the service department of his fa- 
ther’s dealership in 1915. He has 
served as president of the Portland 
Dealers Assn. and has been a 
director most of the time for many 
years. He is active in the local 
Chamber of Commerce and Rotary. 
During wartime his company man- 
ufactured various ship items for 
Maritime and Navy. 


His dealership was founded in 
1903 by his father, the late George 
G. Wentworth and Charles G. Ir- 
win as wagon builders and repair- 
ers. In 1910, the company received 
its first truck franchise, the Atter- 
bury. In 1912, the firm signed with 
General Motors trucks for Oregon, 
southern Washington and western 
Idaho. It is said to be the oldest 
General Motors truck dealer in the 
country. 

The Nash franchise dates from 
1922 and therefore, the company is 
one of the oldest Nash distribu- 

(Continued on Page 24, Col. 1) 
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DU PONT 


in his 1946 Packard 


Functional beauty—in materials that are 
not just “trimmings,” but materials that 
do their job... that’s what the Americar 
automobile buyer wants in his car. That’s 
precisely what he gets in Du Pont “Lucite” 
acrylic resin. You’ll see what we mean when 


you judge the ’46 Packard. 


“Lucite” transmits 90% of the light rays... 
that assures clarity. “‘Lucite” resists sun- 
light and weathering ... . that assures clarity 
years from now. The ability of “Lucite” to 
“‘edge-light”” makes it doubly practical on 


the dashboard. 


“Lucite” means beauty. “Lucite” means 
performance. ‘‘ Lucite’? means mass produc- 
tion through its ability to be readily and 
rapidly molded. Write for booklet, Heat- 
Resistant “Lucite.’”’ E.1. duPont de Nemours 
& Co. (Inc.), Plastics Dept., Room 216, 


Arlington, N. J. 
YOU'LL FIND ‘““LUCITE’’ ON THE NEW CARS BECAUSE: 


e@ “‘Lycite’’ has outstanding resistance to sunlight, to many chemicals, to ‘‘weathering™. 
“‘Lucite’’ has a favorable strength-weight ratio. 

“Lucite” is crystal-clear, and is made in a variety of colors. 
“Lucite” has good shattes-resistance, good tensile and flexural strength. 
“Lucite” has the remarkable property of ‘‘edge-lighting”’. 


First choice on leaders of the highway—DU PONT “LUCITE” 
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tors. Wentworth & Irwin continue 
to manufacture custom commercial 
bodies, four-wheel and semi-trail- 
ers, logging trailers and is one of 
the largest builders of these items 
in the northwest. 


L. C. Taytor (Dodge-Plymouth), 
Medford, Ore., born Dec. 14, 1891, 
in Nashville, Tenn. After five years’ 
experience as an 
automobile sales- 
man he pur- 
chased a Ford 
dealership in a 
Nevada town of 
1,800 population 
for $10,000. He 
had but $250 cash 
but put up as se- 
curity real estate 
to the value of 
$12,000. Most of 
his friends 
thought he was 
foolish to start his enterprise in a 
depression with no working capital. 
People in the territory had very 





L. ©. Taylor 








Owners and operators of Radio Station WKRC 





New structures being added to the Cincinnati skyline in- 


onnexes, ond greatly increased porking facilities 


little cash and things were tight. 
Taylor traded for livestock—every- 
thing but horses, for which he 
found a ready market. In the first 
year more cars had been sold in 
the territory than any previous 
year. In 1928 he sold out at a very 
opportune time with a nice profit 
and moved to Oregon. 

As a sideline Taylor now enjoys 
raising Shorthorn cattle and horse- 
back riding. 

*, * + 

NatHAN P. Wa ker (Oldsmobile), 
Jackson, Mich., born May 4, 1890, 
in Wautoma, Wis. At the age of 
21, Walker went to work for Ford 
in Highland Park. In 1915, he sign- 
ed a dealer contract to sell Fords 
in Pocahontas county, Ia. He stay- 
ed there one year and then located 
in northern Iowa with a Ford con- 
tract of three counties. He remain- 
ed there until 1927 when he moved 
to Jackson with an Oldsmobile 
franchise and has remained there 
ever since. 

In January, 1946, after the return 





of his son, George, from the serv- 
ice, a corporation was formed with 
Walker as president, and his son, 
secretary-treasurer. 

* * * 


JosepH Gross (Chrysler - Plym- 
outh), Perth Amboy, N. J., born 
May 31, 1907, in Fords, N. J. He 
started out in the 
parts department 
of a _ dealership. 
In 1927 he took 
on the Willys- 
Overland line. 
Gross thinks that 
dealers are right 
now going 
through an un- 
usual experience 
in having so 
many people come 

Joseph Gross \ into the sales- 

room, telling the 
dealer why they must have a car 
immediately and why it is so essen- 
tial for their life effort. It is a reve- 
lation to many dealers who some- 
times felt people bought cars for 
pleasure purposes to find out how 
vital cars are to so many citizens. 

* * * 


Ira B. Crawrorp (Buick-Pontiac), 


Manistique, Mich., born July 27, 
1891, in Sault Ste Marie, Mich. His 
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More than just plans on paper are the plant additions and improve- 


ing them a hearty dollars and cents welcome. 


--.- IN ADVERTISING 
AND DAILY CIRCULATION 


John 








entrance into this field was in 1920 
as an office man handling tires, 
batteries and parts. He began op- 
erations as a dealer in 1928. He has 
been active in the local Chamber 
of Commerce and Rotary club. He 
served during the war as a mem- 
ber of the Selective Service board, 
United War Relief Fund and Red 
Cross drives. 
* * + 


R. E. Linuart (Chevrolet), Jen- 
nette, Pa., born Dec. 19, 1876, in 
Delmont, Pa. He started selling 
automobiles in 1915 and became a 
Dodge dealer in 1917. He switched 
to Chevrolet in 1931. He is past 
president of the local Kiwanis Club. 
As an avocation Linhart studies 
the habits and methods of elimi- 
nating termites. He manufactures a 
solution for the riddance of insects. 

* oF * 


G. F. Hatcuer (Chrysler - Plym- 
outh), Grinnell, Ia., born Sept. 12, 
1896, in Keokuk County, Ia. He en- 
tered the field in July, 1915, as a 
bookkeeper for a dealer. In June, 
1917, he signed a Willys-Overland 
contract, which he continued until 
1924. He had the Hupmobile con- 
tract from 1920 to 1924. In the fall 
of 1923 he signed a contract with 
Maxwell and Chrysler and has con- 








ments now under way in Greater Cincinnati to the tune of some $14 
million... the vigorous building program of a healthy city catching 

up on work suspended by the war. This expansion will create thou- 
sands of new jobs .. . increase the Greater Cincinnati payroll by some 

$12 million... boost the business volume by an approximated $50 
million! Greater Cincinnati has money in the bank with which to start 

digging more holes in the ground... an approved $41 million bond 
issue for education and public improvement. Cincinnati manufacturers 

and voters have expressed faith in the continued growth of the Queem 
City not with conversation but with currency, just as all Greater Cincin- 


natians express confidence in advertised goods and services by accord: 


HULBERT TAFT, Presidbnr 
end Editor-in-Chiet 


TIMES-STAR ADVERTISING OFFICES: 


NEW YORK 17, N.Y. 
60 East 42nd Street 
Albert H. Parker, Mgr. 


CHICAGO 1, ILLINOIS 
333 North Michigan Ave. 
Fred D. Burns, Mgr. 


WEST COAST REPRESENTATIVE: 


E. Lutz, Chicago 11 


435 North Michigun Ave. 





this 
four-cylinder 1905 Franklin with its five 
Passengers, the Goldwyn Girls from Sam- 
uel Goldwyn Studios. Front row, left to 
right: Betty Cargyle, Shirley Ballard. Back 
row, left to right: Martha Montgomery, 
Virginia Belmont, Karen X. Gaylord. The 
1905 Franklin is one of the choice speci- 
mens in the Thompson Products Co.’s 
Auto Museum on display at Mid-America 
Exposition, May 23-June 2, Cleveland. 


OVERFLOWING with loveliness is 





tinued with Chrysler since that 
time. 

At the present time he is presi- 
dent of the Grinnell Rotary club 
and has served as president of the 
local Chamber of Commerce. He 
has enjoyed all of his experiences 
in the automobile business through- 
out the tough times as well as the 
good. It has given him the oppor- 
tunity to know people, deal with 
them and study human nature. 

JoHN O. Mun» 


30 Years at 47 
Goodyear President Thomas 


Receives Service Pin 
E. J. Thomas, 47-year-old presi- 
dent of Goodyear Tire & Rubber 
Co.; has rounded out three dec- 
ades with the 


company. 
From the man 
under whose 


guidance he 
learned the prin- 
ciples of industry 
—P. W. Litch- 
field, Goodyear’s 
board chairman 
—Thomas receiv- 
ed his 30-year 
service pin. The 
presentation was 
made during a 
luncheon ceremony at the com- 
pany’s plant in Akron. 

It was at this same plant in 
1916 that Thomas began his ca- 
reer as a 50-dollar-a-month clerk, 
two months before graduation 
from high school. Three years later 
he became secretary to Litchfield. 

In 1924, Thomas was named as- 
sistant to Litchfield, became direc- 
tor of personnel two years later, 
and went to Goodyear’s Los An- 
geles plant in 1928 as general su- 
perintendent. His appointment as 
assistant factory manager at Ak- 
ron came in 1930. He advanced to 
the general superintendency of the 
Akron factory in 1932 and was 
made director of Goodyear’s Great 
Britain plant three years later. 

There followed in rapid succes- 
sion his appointment as assistant 
to the president, in 1936, and his 
election as executive vice-president 
a year later. Thomas was named 
to the presidency in September, 
1940. 

Thomas is married and is the 
father of two children. 


Goodyear Hails 


New Bead Device 


AKRON. — Added strength and 
longer service life of farm imple- 
ment and small-size tractor tires is 
promised by Cliff Slusser, vice- 
president in charge of production 
at Goodyear Tire & Rubber Co., 
resulting from development and use 
by Goodyear of an automatic power 
attachment for tire bead construc- 
tion. 

The new device is an attachment 
activated by electricity, which in- 
tegrates the bead wire firmly into 
the tire, conforming to the minute 
specifications required. Both tire 
and bead are built in a single 
operation. 


Me 


E. J. Thomas 
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Cites Wagner Act Evils... 


Mosher Demands Labes 


Be Equally Liable 


ROCHESTER, N. Y.—Calling for 
a thorough overhauling of national 
labor policy to safeguard the best 
interests of the American public, 
Ira Mosher, chairman of the Na- 
tional Assn. of Manufacturers, has 
decried in an address here the in- 
crease in industrial strife since en- 
actment of the Wagner act—the 
law which was supposed to pre- 
vent unrest. 

Industrial harmony depends up- 
on labor and management having 
equal rights and bearing equal ob- 
ligations, he asserted at commence- 
ment exercises of the Rochester 
Institute of Technology. ; 

“Industry firmly believes in the 
right to collective bargaining,” 
he said. “But industry is con- 
vinced that such bargaining must 
be fair to all—not one-sided as 
it is at present. There have been 
more than three times as many 
strikes a year in the 11 years 
since passage of the Wagner act 
as there were in the eight years 
preceding it.” 

Listing various inequities in the 
law which had turned “collective 
bargaining into collective demand- 
ing,” Mosher called upon Congress 
to formulate a national labor pol- 
icy which would: 

“I—Make collective bargaining 
agreements equally binding on la- 
bor unions and management alike. 

“2—-Prohibit the use of force or 
violence in labor disputes, with the 
federal courts given power to pre- 
vent or stop violence or intimida- 
tion against individuals or prop- 
erty. 

“8—-Require unions to comply 
with anti-monopoly, antitrust and 
anti-racketeering laws, just as 
all other groups do. 

“4—-Provide by law orderly pro- 
cedures for the peaceful settlement 
of jurisdictional disputes, and to 
withhold benefits of the Wagner 
act from unions which refuse to 
follow or abide by the results of 
elections to determine bargaining 
representatives. 

“5—Prohibit union boycotts 





Canadians Sell 
13,115 Vehicles 


In First Quarter 


MONTREAL.—A total of 13,115 
new motor vehicles were sold dur- 
ing the first quarter of 1946 at a 
retail value of $20,189,426, accord- 
ing to the Dominion Bureau of 
Statistics. 

Of these, 6,887 were new passen- 
ger models, sold for $9,426,830—or 
an average of $1,370 a car—and 
6,228 new commercial vehicles, sold 
for $10,762,596. 

The monthly totals showed 983 
new passenger cars sold in Jan- 
uary, 1,581 in February and 4,323 
in March. Of the total new ve- 
hicles, 6,141 were sold in Ontario, 
followed by Quebec with 2,376; the 
Maritime Provinces, 1,218; Alberta, 
1,006; Saskatchewan, 949; British 
Columbia, 859, and Manitoba, 566. 


Milwaukee Plan 


Mechanics Form Line 


To Read Job Ads 


MILWAUKEE.—Dealers here 
are seeking mechanics through 
newspaper ads and are getting re- 
sults. It is not unusual to see a 
crowd of men waiting to buy cop- 
ies of the Journal to check the 
“Help Wanted” section for service 
shop openings. 

A survey of the group shows that 
some are not working, while oth- 
ers are employed but want to im- 
prove their situations. Some days 
up to 25 such ads are carried. 

Outside the newspaper office, cars 
wait to take the applicants to the 
jobs in which they are interested. 


Sell-Smith Moves 


Sell-Smith Motor Co. has moved 
to a new location at 2210 Grand 
Ave., Wausau, Wis. and is now 
housed in an all-metal structure. 
The building will be used as a 
used car salesroom. 


against farm or manufactured 
products, with power given fed- 


eral courts to stop such boycotts | 


and award damages to parties in- 
jured thereby. 

“6—Prevent the National Labor 
Relations board from requiring 
management to bargain collec- 
tively with its own representa- 
tives—namely, foremen. 
“T—Amend the Wagner act to 

require unions, as well as manage- 
ment, to bargain in good faith; to 
refrain from unfair labor prac- 
tices, and, to give equal protection 
to the right of free .speech. 

“Do these proposals sound fair 
to you?” he asked. “If so, you can 
help to get this roadblock out of 
your way by insisting on a fair 
national Iabor policy.” 
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Wright Heads New Assn. 


a) 

Of Memphis U. C. Dealers James Sloan, treasurer. 

MEMPHIS, Tenn. — Seventy-five 

Memphis used-car dealers have or- 

ganized the Used Car Dealers 
Assn. of Memphis. 












the product... 


farmers in the country... 


makes the chore a cinch... 
The Farm”... page 124. 


Onto Your Soil”. .. 
harvesting, storage . 


authorities... 


in the best farm territory in the world_., 
—the thirteen Heart States plus New Yor 

and Pennsylvania . . 4; 
interests and buying power today are at an: 
all time peak! For further facts . 
SUCCESSFUL FarminG, Des Moines, New York, 


. where yields, incomé 


. any office 7 


Hempetond Moves 


Hempstead Motor Co. (Pontiac), 
has moved into its new building at 
Charles Wright was elected pres- | 319 S. Walnut St., Hope, Ark. 


“Cheese Is Your Business”’. . . 
issue... is interesting reading. . 
SuccessFUL FARMING serves as business advisor to the best 
with practical, pertinent, money- 
making material which makes SF indispensable to America’s 
million-plus best farm families . . . indispensable entree to 


the best “‘class” market in the world today! 


..a flock of other 
SF farm article firsts by national 

to better the business of 
the nation’s best farm families, situated 





HERE IS A VIEW of the modern, attractive parts lobby of the Nash Motors zone 





ident; Joe Privette, vice-president; 
A. Cortner, secretary, 


and 


money in the hank 


for tomorrow... World War I peaked milk production, 
brought the bonanza price of $3.53 per hundred pounds. . 
which dropped to $1.27 in 1932 when surplus milk was 

fed to stock and sewers! Despite the current seller’s market 
and high finance from fluid milk... SuccessruL FARMING 
forewarns business-farmer subscribers to prepare for possible 
milk surpluses by learning to make cheese. . 
art that has become one of the most profitable industries in 
Wisconsin ... outlines methods and means of diversifying 
makes clear that a storeroom of ageing 
cheeses is money in the bank for tomorrow! 


Glossy bossy! e « ea standard hand 
vacuum cleaner grabs the grit, curries the cow, 
See “‘All Around 


Also “Your Markets Overseas—Germany”’ 













Dealers in SW 
Participate in 
Big Expansion 


Confidence in the future is back- 
ed up with the expenditure of $38 






million by dealers and manufac- . 


turers in the southwest, a survey 
revealed last week. Texas leads 
with an estimated outlay of $20 
million. Louisiana and Oklahoma 
plans would account for another 
$18 million. 

Dallas dealers who are construct- 
ing new main buildings are Bank- 
ston-Hall Motor Co., J. A. Tread- 
away Motor Co., Johnson Bros. 
Chevrolet. The Dick Price Co. has 
completely remodeled its dealer- 
ship. 

Additions have been completed or 
are planned by Ben Griffin Auto 
Co., Ed Maher, C. S. Hamilton Mo- 
tor Co., Van Winkle Motor Co., 
Dallas Hudson Co. and Mohr Chev- 
rolet. Sewell Motors plans a new 
building. 


Nearly every dealer in the city 


plans improvements in building 
facilities and equipment. 


. reviews the 


page 22 of the June 
. and significant of how 





. “How to Hang 
three special articles on hay grades, 
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Dealer 


Five Points Motor Opens, 


Hunter Moves in Quitman 

Five Points Motor Co., owned 
by Theo Murray and L. H. Crum, 
has opened in Quitman, Ga. The 
firm’s building has been purchas- 
ed by Murray. Modern display 
rooms have been added to the 
new building. 

Hunter Motor Co. (Ford), own- 
ed by Russell Hunter, will move 
shortly to a new steel and con- 
erete structure in Quitman. 

* + 


Schwartsberg Oldsmobile 


To Expand in Milwaukee 


Schwartzberg Oldsmobile Co., 
Milwaukee, is having plans drawn 
up ‘for expansion of the show 
room and parts department. An 
addition is to be built on a tot 
north of the present building, and 
@ modernistic front has been de- 
signed for the side of the parts 
department. 

When improvements are com- 
pleted, the entire front of the 
showroom will have been stream- 
lined. Work will be started as 
goon as the present restrictions on 


new construction have been eased. 
s * * “ 


Tift-Smith Motor Occupies 


New Site in Albany. 

The Tift-Smith Motor Co. Al- 
bany, Ga. has moved into new 
quarters at 105 N. Front St. J. B. 
Hawthorne is m:nager of the firm, 
which deals in Nash cars and 
White trucks. 

The plant consists of a large, 
partially-glass display room, two 
offices, upstairs storage place, a 
parts department managed by 
Leonard Knight, and a a = 
partment, supervised by J. 
Hughes. 


* 
Fete At Burnett 
Portland Firm Displays 
Its New Face 


An open house in which the gen- 
eral public saw the expansion and 
development accomplished at the 

Burnett Automotive City, 
Portland, Ore., where $75,000 of re- 
modeling and redecorating has 
been completed, was held the week 
of May 7-14. 

Designed for swift auto service, 
the new plant includes a receiving 
room, high speed ramps and en- 
larged parts department and other 
improvements designed to shorten 
materially the service time re- 
quired. 


On display were models of the 
new DeSoto and Plymouth, for 
which Burnett is distributor for 
Oregon and southwest Washing- 
ton, and the Cessna airplane, for 
which the firm is the Oregon dis- 
tributor. a as 


Boyd of Los Angeles Adds 


Truck Service Facilities 


Expenditure of $40,000 on im- 
provements was announced last 
week by Boyd H. Gibbons, Jr., 
head of Boyd H. Gibbons (Ford), 
Los Angeles. 
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Doings 


truck repairs for commercial and 
fleet operators and new equip- 
ment has been added. An unique 
feature is a coffee shop for em- 
ployes where they are served free 
coffee and sandwiches. 

see 


Ridge Truck to Spend 


$60,000 on Fla. Home 


Plans for a $60,000 home for the 
newly formed Ridge Truck and 
Equipment (Oldsmobille-GMC) 
Lake Wales, a., have been an- 
nounced by Sam Laird, president 
of the organization. 

With a glass-brick front facing 
Scenic highway, the concrete block 
building will be 80 feet wide and 
120 feet deep, Laird said. Walls will 
be stuccoed. i 





* * 
De Soto-Plymouth Franchise 


To Mackie in Walla Walla 


Mackie Motor Co., Walla Walla, 
Wash., has been named dealer for 
DeSoto-Plymouth. 

+ * * 


Larson Named President 


Of Reo Outlet in Kan. 


A. H. Larson, in the truck busi- 
ness for 25 years, has been named 
president of Kansas Reo, Inc., dis- 
tributor for Reo trucks and buses 
for Wichita and most Kansas coun- 
ties. He was more recently co- 
owner of General Truck Sales Co., 
Wichita. 


Wright Opens Dealership 


At Walnut Creek, Calif. 

Reentering private business af- 
ter 29 months as a civilian avia- 
tion instructor of Army pilots, 
Denny Wright has established a 
Packard dealership near Walnut 
Creek, Calif. Sales, service and 
parts departments are housed in 
the 6,500 square feet of the new 
building. 


Wright formerly operated a 
Packard dealership in East Oak- 
land. Associated with him will be 
his son, Donald B. Wright and 
Franklin Patchett, service man- 
ager. 

s * = 
Rayl-Stanley Constructing 
$100,000 Plant in Joplin 

Rayl-Stanley Motors Inc. (Ford), 
Joplin, Mo., has launched a $100,- 
000 one-story masonry building 
program. The building will be 250 
feet long and 120 feet deep, with 
a brick facing and structural glass 
trim. 

~ . : 


Ayres Occupies New Site 
In Harlingen, Tex. 


Formal opening of the Bill Ayres 
Nash dealership at Harlingen, Tex., 
in its new building was held here 
with two new models on display 
and “a good record for car deliv- 
ery—12 in the last few months,” 
according to Ayers. 

The new building houses three 
departments: new cars, parts and 
accessories and the mechanical de- 
partment. Nine persons are em- 
ployed by the company. Ayres has 
held the Nash dealership in Har- 
lingen two years. 
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ja Dressed Up... 


i Ae dee 





SANTA BARBARA MOTORS (Studebaker), Santa Barbara, Calif., as it appeared 
before the dealership’s extensive alteration and renovation program. Among 
is a stucco application on the exterior. 





the changes 





THE WINDOW AREA of Santa Barbara Motors (Studebaker), in California, 
expanded through the use of fewer, broader pillars and elimination 


was 
of one of the 


entrances. A tile roof and a lower tower were also added. Thomas I. Peterson operates 


the dealership. 


2,900 App 





licants in Northwest 


Yield 97 K-F Dealers 


Out of 2,500 applications for|Russel Thor; 


retail manager, J. 


Kaiser-Frazer dealerships in west- | Bellen. 


ern Washington and Alaska, the 
distributor, Haw- 
thorne - Wilkins 
Motors, Inc., Se- 
attle, has already 
established 97 
dealers of a pro- 
jected total of 122. 

Ten dealers 


3 8 





F. H. Hawthorne 


have been named 
in Alaska, nine of 
whom are going 
to operate in new 
buildings. 

An actual count 
of the dealers now 
preparing to sell 
Kaiser and Frazer cars and Frazer 
farm equipment shows that 70 will 
occupy new buildings, individual 
costs running from $15,000, to $75,- 
000. One dealer, Vorachek Motor 
Co., Olympia, is planning a $120,- 
000 outlay. 

“It is a conservative state- 
ment,” said F: H. Hawthorne, 
distributorship president and gen- 
eral manager,” to say that up- 
wards of $3,000,000 is being in- 
vested in new buildings, remodel- 
ings and equipment in our terri-— 
tory for K-F dealerships.” 

Many in the trade have expressed 
the opinion that too many K-F 
dealers have been appointed. Asked 
as to the policy in this respect, 
Hawthorne said: 

“We have established dealers 
only on the basis of what a locality 
will stand, in our opinion, after 
careful study of conditions. We 
want a dealer in every town of 
300 population or.over, or where a 
competitive line is already estab- 
lished .We believe that competition 
is good for business.” 

Hawthorne, formerly a corporal 
in the Army, was appointed K-F 
distributor (first in the United 
States), in July, 1945. 

In Seattle the distributorship pur- 
chased the former Packard-Seattle 
building, Melrose at E. Pike, for 
around $100,000. An additional $50,- 
000 has been invested in signs, the 
building being considered one of 
the “best-signed” in the Northwest, 
and in remodeling and equipment. 

The staff includes the vice-presi- 
dent and treasurer, L. G. Wilkins; 
parts manager, Robert Kelliher; 
service manager, Mel Abbott; farm 
equipment manager, L. Gallagher; 
automotive wholesale manager, 


L. G. Wilkins 


s 2 * 
New Building for Draper 
In Athens, Alabama 


Draper Motor Co. of Athens, Ala., 
moved into its new building. The 
new building has a modern show- 
room where new Dodges and Ply- 
mouths (when available) will be 
displayed. 

Owner Lawson Draper said the 
location will provide space in 
which he hopes to conduct the 
most complete automobile repair 
and service business in North Ala- 
bama. 

2 e eo 
GMC Truck Outlet Formed 
By Myner in Shreveport 

Myner Motor Co. has formed the 
General Truck Equipment Co. 
handling GMC trucks and parts in 
Shreveport, La. 

General Truck Equipment is 
under a partnership of three: L. L. 
Myner, general manager; M. R. 
Veal, sales manager, and Dewey S. 
Record, general service manager. 


Molnar’s New Dealership 
Opened in Youngstown 


Molnar Motors Inc. (Chrysler- 
Plymouth), Youngstown, O., has 
opened its newly completed sales 
and service plant at 2814 Market 
St. Julius Molnar is president and 
general manager; Ken Lytle, sales 
manager, and Tom Quinlan, serv- 
ice manager. 

sss 


Savage Buys Half Interest 


In Ripley (Tenn.) Motor 


R. E. Given, owner of Ripley 
Motor Co. (Ford), Ripley, Tenn., 





for the past 13 years, has sold 
one-half interest to W. T. Savage. 
The firm plans to erect a new 
home soon. 

Savage has been an officer 30 
years and is now executive vice- 


office is maintained at Henning. 
John M. Dew is manager of the 


branch there. 
* * * 


Evans Incorporates 


R. S. Evans Columbia, S. C., Inc., 
Columbia, has been chartered with 
authorized capital stock of $2,500 
to deal in automobiles, trailers, 
parts, etc. Roy Brooks is presi- 
dent; C. G. Milling, vice-president 
and treasurer; Lillian Smolen, sec- 
retary. re) 


Walton Converts Hotel 


W. B. Walton, automobile dealer, 
has purchased and is completing 
extensive remodeling of the old 
Hotel Musgrove building at Hom- 
ersville, Ga., into a modern busi- 
ness and apartment center. 

* x 


Wheeler Builds Highway Site 


W. Earl Wheeler, Homersville, 
Ga., automobile dealer, will build 
a modern showroom and car serv- 
ice garage on Highway 38. 

+. * 


Logansport Firm Moves 


Thomas-Everman-Meyer Motors 
(Dodge-Plymouth) has moved to 
new and larger quarters on North 
St. in Logansport, Ind. 

« 


Boyett Motor Open 


The Boyett Motor Co. has opened 
for business at Blakely, Ga. C. E. 
and E. S. Boyett are owners, and 
J. O. Brown is manager. 

* * 


Wheeler Nearly Ready 


W. Earl Wheeler, automobile 
dealer in Homersville, Ga., is fin- 
ishing plans to build a modern 
showroom and service department 
at his place of business. 

7 


New Firm in Madison 


A cement block construction to 
house the International Harvester 
Co. dealership in Madison, Ga., is 
nearing completion. The firm will 
be known as the Madison Truck & 
Tractor Co. and will be opened 
around June 15. a 


Mitchell Hunt Motor 


Mitchell Hunt Motor Co., Twin 
Falls, Id., has announced incor- 
poration of the firm. Incorporators 
are Mitchell W. Hunt, Mitchell W. 
Hunt Jr., and Harry Povey, all of 
Twin Falls. The dealership handles 


Kaiser-Frazer. 
ss 8 


Mer-Lin in Kokomo 


Articles of incorporation have been 
filed for Mer-Lin Motors, Inc., 201 
W. Superior, Kokomo, Ind., with 
William L. Naftzger, Arm- 
strong-Landon Bldg. the resident 
agent. Incorporators include Ken- 
neth E. Brelsford, John L. Kiley 
and William L. Naftzger. 


Shackelford Opens 


Shackelford Motor Co. has open- 
ed at 115 Walnut St., Helena, Ark., 
and will handle Kaiser-Frazer. 

7 +. + 


Coulter Builds 


A building permit has been issued 
for $2,500 worth of interior altera- 
tions at Coulter Motor Co. (Cadil- 
lac-LaSalle), 320 N. Central Ave., 
Phoenix, Ariz. 
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Wicke Retires in Portland; 


Armentrout Takes Over 

T. J. Armentrout has purchased 
the interest of his partner, Paul 
A. Wicke, in the firm of Armen- 
trout-Wicke Motor Co. (Chrysler- 
Plymouth), Portland, Ore. Wicke 
will retire from the automotive 
field. 

Armentrout and Wicke formed 
their partnership 28 years ago. In 
1940 the firm became Chrysler- 
Plymouth dealer. 

* ¢ 8 


Beckenbach in Cleveland 


Marks 25 Years with Beers 

Homer Beckenbach, founder and 
president of the Lake City Sales, 
Cleveland, O. (Dodge-Plymouth), 
observed his twenty-fifth anniver- 
sary last week. 


With him has been William L. 
Beers, service manager for all 
those years. 

*- * * 


Price Shifts, Will Handle 


Lincoln-Mercury in Butte 
Edgar Price, state director of 
the Montana Automobile Dealers 
Assn. and secretary-treasurer of 
the Butte Automobile Dealers 
Assn., has been appointed exclu- 
sive Lincoln-Mercury dealer in 
Butte. Price assumes the new deal- 
ership after 15 years operation of 
the Price Motor Co. in Butte. 


* * * 
Pusey-Parker Occupies 


New Site in Richmond 


Pusey-Parker, Inc. (Lincoln-Mer- 
cury), Richmond, Va., announces 
the opening of its new and perma- 
nent home at 1229-41 West Broad 
St. Paul H. Pusey jr. and Frank 
G. Parker are the principals. 


+ * * 
Willys Tampa Distributor 
Opens New Building 


Sunshine Motors Co. (Willys- 
Overland) has opened offices and 
showrooms at 200 S. Tampa St., 
Tampa, Fila. 

The new _ distributorship, of 
which J. S. Waterman is _ vice- 
president, has a 200-foot frontage 
and 16,000 square feet of floor 
space. 

* * = 


Black Creek Motors Set 
With $30,000 Capital 

Articles of incorporation have 
been filed for Black Creek Motors, 
Black Creek, Wis., with capital 
listed at 300 shares at $100 apiece. 
Organizers are Thorwald J. Sherry, 
Otto A. Sherry and August M. 
Mancel. 


* * # 


Brenner Opens Dealership 


For Hudson in Denver 

Frank E. Brenner, Colfax and 
Jasmine Sts., Denver, has been ap- 
pointed Hudson dealer. The dealer- 
ship occupies a new building. The 
service department is under the 
direction of Leonard Hicks. Andy 
Weinzapfel is parts manager. 


* * *& 
Dahl Waits ‘Go’ Sign 
For New Building 


Dahl Motors, Davenport (Ia.) 
Inc. (Ford), will erect a modern 
sales and service building here as 
soon as restrictions on buildings 
are lifted. A novel method of ga- 
wy building construction is prom- 
sed. 


* * * 
Mercury Appoints Berry 
To Serve Duncan, B. C. 

City Service Station, Duncan, 
B. C., has been appointed Mercury- 
Lincoln dealer. The station is oper- 
ated by Bob Berry, who has en- 
gaged in the auto service business 
in Duncan for the past 10 years. 


John Jeter Opens Firm 


In South Carolina 
John Jeter Motors, Inc., Colum- 
_bia, S.C., has just opened for busi- 
ness at 133 Assembly St. The new 
‘firm wil represent the Diamond 


T. Motor Car Co. John Jeter jr. 
a veteran of World War I, will 


be associated with his father in 
the operation of the dealership. 
* * # 


Downtown Changes Name 
To George Fuller Chevrolet 


The name of the Downtown 
Chevrolet Co. (Tulsa, Okla.), has 
been changed to the George Ful- 
ler Chevrolet Co. 


Organized in 1933, the company 
will remain at Fourth and Elgin, 
and there will be no change in 
management, policy or personnel. 


* * * 


K-F Dealers Appointed 
For Columbus Territory 


Kitsmiller Motor Sales, Colum- 
bus, O., Frazer distributor and 
Kaiser dealer, has announced the 
appointment of the following Kais- 
er-Frazer dealers in the Colum- 
bus territory: 

Liberty Sales Co. Columbus; 
Burger & Young Motor Sales, 
Marysville; Roy Dixon, London; 
Greer Motor Sales, Hamden; K. 
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Marietta; Orland Ratcliff, Chilli- 
cothe; Dean A. Reed, Caldwell; 
Reid Motor Sales, Logan; Saltz Ga- 
rage, Cambridge; Stouder, Orwig 
& Lindamond, Inc., Zanesville; 
Stout-Taxter Motor Sales, Dela- 
ware; Thompson Motor Sales, New- 
ark; Van Horn Motor Saies, New 
Lexington; Waverly Motor Sales, 
Waverly, and Wilson & Wolfe Auto 
Sales Co., Nelsonville. 


* * * 


Farmers Motor in Ky. 


Farmers Motor Sales Corp., Wil- 
liamsburg, Ky., has been incorpor- 
ated with authorized capital stock 
of $10,000. Principals are L. H. 
Skeen, Arch B. Caudill and Mike 
C. Richardson. 


* + + 
Peebles Remodels 


Extensive alterations are now 
under way on the premises of Pee- 


A NEW TREND in automotive merchandising techniques is shown in the above| bles Motors, Ltd., Nelson, B. C. 


dramatic display of a new 1946 Lincoln Continental Cabriolet in the showroom of 
Surrey Motors, Northern Boulevard, Astoria, Long Island, N. Y. Being displayed in 
Surrey’s showroom for the first time, along with other models in the current Lincoln 
and Mercury line, the car was placed in a scenic, suggestive setting designed to stimu- 
late thought-action on the part of customers and passers-by. Models and equipment 
for the natural setting were loaned by Gertz Department Store, Jamaica, Long Island, 
N. ¥. 





M. Motor Sales, McConnelsville; Sales, Lancaster; Danny Lewis Co., 


The new addition will provide in- 
creased showroom and _ storage 
space and will cost approximately 
$6,000. 

a: a * 


Christmas Appointed 
Christmas Motors, W. Main St., 


Karr & VanZandt Motor Sales, Jackson; Arnold Moats, Circleville. | Brownsville, Tenn., has been ap- 


Pomeroy; Walter F. Miller Motor Pioneer Sales & Service Corp.,!| pointed Kaiser-Frazer dealer. 





M ILWAUKEE news Letter 


Business activities in the Milwaukee area 
are at a higher level now than in wartime. The 
tendency toward a higher volume plane has 
been apparent for many months despite nation- 
wide labor troubles and shortages in merchan- 
dise and materials. Industrial employment and 
pay rolls are below wartime peaks but have 
climbed steadily since the reconversion low of 
last October. Other indices didn’t even hesi- 
tate for reconversion. The Milwaukee Journal 
composite index, including factory wage earner 
pay rolls, retail sales, bank debits and building 
permits, rose to 199.2 in March compared to 
181.4 in the previous month and 191.1 in 
March, 1945 (1935-’39 average equals 100). 


Sales Management magazine’s monthly index, “High 
Spot Cities,” estimated Milwaukee retail activities in 
May at 226.2 of May,'1939. This is far above the index 
of all but one of the nation’s 15 largest cities. Their 
average index was 186.4. 


Federal Reserve Bank reports on department 
store sales show Milwaukee with an index of 
258.5 in March (1935-’39 average as 100) or 
16% over a year ago. For the four weeks end- 
ing May 4, the increase over the corresponding 
period a year ago was 57%. The weekly index 
for the past two months has ranged from 270 
to 314. 


The Wisconsin Industrial Commission reported that 
factories in Milwaukee County employed 138,200 wage 
earners in March—3% more than the previous month 
but 15% less than the same month in 1945. The Mil- 
waukee office of the U. S. Employment Service reports 
an exceptionally good balance here between workers 
and jobs available because of many factory worker 
withdrawals from the labor market and increased em- 
ployment in other fields. 


Factory wage earner pay rolls in March aver- 
aged $6,227,000 weekly—an index of 243.5 
based on the 1935-’39 average as 100. The av- 
erage weekly pay check was $45.02 compared 
to $53.67 a year ago, due to a decrease of six 


hours in the average work week. But the av- 
erage pay check was still 50% bigger than in 
1940 and 80% over 1929. 


Check transactions in Milwaukee banks reached an 
all-time high for the month of March with $1,133,178,- 
000—more than double the monthly average in the 
years 1936 through 1940. 


Milwaukeeans purchased $17,252,287 in U. S. 
savings bonds in the first three months of 1946, 
or more than 80% of the amount in the same 
period last year when the war was still to be 
won. 


Construction awards in Milwaukee County in March 
totaled $6,072,000—more than three times the month- 
ly average in 1935-39. 


Another great industrial firm will soon be add- 
ed to the 1.936 in the Milwaukee industrial 
area. The General Electric X-Ray Corporation 
has acquired the huge new supercharger plant, 
operated in wartime by Allis-Chalmers, and 
will transfer operations here from Chicago. The 
company expects to employ 3,000 persons. 


The Milwaukee Journal Consumer Analysis reveals 
that 49.4% of all families in the area own the place 
in which they live. Of all occupied homes, 47.8% are 
single dwellings. Of 41,436 families who plan to build 
a new home, 21,464 have set aside savings for that 
purpose. 


Wisconsin’s gross farm income in 1945 exceed- 
ed $840,000,000, according to the Department 
of Agriculture. This was more than the farm 


income of the six New England states com- 
bined. 


Net paid circulation of The Milwaukee Journal in April 
was 300,007 daily and 352,086 Sunday. City zone cir- 
culation of 219,013 daily and 198,417 Sunday repre- 
sents 95% family coverage daily and 88% Sunday 
based on 1946 estimates of 228,000 families. No other 
single medium can take your message into half as many 
homes in Milwaukee and the suburbs. 
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Yes ... here’s another “stopper” in the great series of Nash 
outdoor posters. You’ll see this one coast to coast in June... 
each poster spotted in a carefully chosen location to benefit 
an individual Nash Dealer. 


The rousing OK’s given these posters in letters written us by 
the public and Nash Dealers are conclusive proof of the ex- 
traordinary selling job they do. Another reason for the assur- 
ance, the enthusiasm that distinguishes the Nash Dealer 
organization. 


NASH MOTORS 


Division of Nash-Kelvinator Corporation, Detroit 32, Michigan 


y § 


Tune in the Nash-Kelvinator Musical Hit— David 
Rose and his Orchestra with Curt Massey, Kitty 
Kallen. Wednesdays 10:30 p. m., Eastern Day- 
light Time. Columbia Broadcasting System. 


0 
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Truck Rule Protested 





Pittsburgh Truck Dealer Demands OPA Allow 
Withholding of Costs from Buyer 


PITTSBURGH. — Forbes Motor 
Co., truck dealer here, has called 
on OPA to rescind the provision of 
the revised truck pricing regula- 
tions requiring resellers to furnish 
buyers with an invoice showing 
the government selling price of the 
item being sold. 

In a letter to Paul Porter, OPA 
' administrator, H. L. Rothman, 
partner in the firm, termed the pro- 
vision “contrary to general business 
grea and most unreasonable.” 

clause is contained in Revised 
Order 105 of Supplementary Order 
94, dated Apr. 18, 1946. 

“The cost of merchandise to be 
sold has always been considered a 
confidential matter,” Rothman 
wrote Porter. “If you are going to 
upset the general business practice, 
you should compel all merchants 
and manufacturers to divulge their 
costs to their purchasers. x 

The result of such an overall re- 
quirement, Rothman continued, 


would be “confusion and conflict.” 
Information would be available to 
persons “unable to evaluate the 
cost of doing business” and they 
would get the impression that deal- 
ers were making excessive profits, 
he said. 

“We believe this provision should 
be deleted from the regulation and 
would appreciate a prompt decision 
on this matter, since it is vital to 
the operation of our business,” the 
Forbes letter concluded. 

Branding the provision as a 
“vicious precedent,” Rothman said 
that Forbes Motor was conducting 
its own campaign to “correct this 
infringement of our rights.” 


Green Signal Given 
Critzs Building Plan 

Critz Chevrolet Co. has obtained 
a permit to construct a $10,000 
building at 308 W. Third St., North 


Little Rock, Ark., for display and 
sales departments. 





Pharis’ Reel Forecasts 


Long Time Between Air 

ARK, O. — “Just check 
the air in your tires when you 
change oil” will be the watch- 
word for American motorists— 
thanks to new synthetic rub- 
ber tubes—it is forecast by 
Ralph Reel, vice-president in 
charge of research for Pharis 
Tire & Rubber Co. 

“The new synthetic rubber 
tubes, made wtih Neoprene or 
Butyl compounds, will hold air 
so much better than prewar 
tubes that the average motor- 
ist will need to reinflate his 
tires only at oil change time 
intervals,” Reel said. He said 
that synthetic tubes “are so 
superior that natural rubber 
tubes have virtually no chance 
to make a comeback.” 





Searcy Named by K-F 


Walter Searcy of Searcy Motors, 
Bentonville, Ark. has been ap- 
pointed Kaiser-Frazer dealer in 
Benton county. 





News, 





to Building a Better Civctlization 


Advertising. Readership Deroted 





Heres Purcuasine Power 


Advertisers in THE CHRISTIAN SCIENCE MONITOR 
quickly find that its readers have complete confidence 
in the advertising appearing in its columns. Com- 
bined with this is exceptional ability to buy. Thus the 
MONITOR continues to sell the goods and services 
of its advertisers in important volume. And only 
through the pages of this great international daily 


newspaper can an advertiser reach this valuable 


market with full effectiveness. 


Branch Offices 


NEW YORK: 500 Fifth Avenue 
CHICAGO: 333 N. Michigan Avenue 


DETROIT: 3-101 General Morors Building 


MIAMI: 1239 Ingraham Building 
KANSAS CITY: 1002 Walnut Street 
SAN FRANCISCO: 625 Market Street 
LOS ANGELES: 650 S. Grand Avenue 
SEATTLE: 824 Skinner Building 
PARIS: 56 Faubourg Saint Honore 


LONDON, S. W. 1: Burwood House, Caxton Street 


GENEVA: 16 Rue du Mont Blanc 
SYDNEY: 46 Pitt Street 


the MONITOR MARKET. 


One regular MONITOR advertiser has written: “I 
could write a daily testimonial letter, going back 
over thirty years, to the effectiveness of our adver- 
tising in THE CHRISTIAN SCIENCE MONITOR. Your 
readers are most responsive and, judging from their 
letters, intelligent, thorough readers of your paper.” 


Ask our nearest office for full information about 


THE CHRISTIAN SCIENCE 


MONITOR, One, Norway Street, Boston 15, Mass. 


The (“H RISTIAN 
SCIENCE 


MONITOR 


An International Daily Newspaper 





m CO-OPERATION ; 
Gp POLICE OF THE NATION 


with 


& 


CHECK THAT CAR. M. A. Hornsby (left), chief of Atlanta police; Robert J. Burke 
(center), manager of the Atlanta branch of Ford Motor Co., and Capt. Neal Ellis, head 
of the Traffic division, survey the first poster which inaugurates the National Safety 
Checkup Drive. The Atianta police department and the 139 Ford dealers in the Atlanta 
territory are cooperating with the International Assn. of Chiefs of Police in the drive. 


Glass Firm Plans 
Two New Plants 


PITTSBURGH.—The Pittsburgh 
Corning Corp last week. announced 
plans to build two plants at Se- 
dalia, Mo., for the production of 
glass block and Foamglas, a cel- 
lular glass insulating material. Es- 
timated cost of the expansion pro- 
gram is $2,000,000, according to J. 
P. Staples, general manager. The 
plant site occupies 40 acres. 

A plant for the production of 
glass block will be constructed first 
and facilities for Foamglas manu- 
facture will be added as soon as 
building materials and equipment 





are available, Staples said. When 
both plants get into full produc- 
tion approximately 600 persons 
will be employed. 


McDowell Motors Builds 
New Lincoln-Mercury Site 


McDowell Motors, Ltd., now has 
a@ modern showroom and service 
building under construction in Ver- 
non, B. C. Charles J. McDowell 
is the head of this company. 

McDowell Motors will feature 
Lincoln and Mercury cars and 
trucks, and will carry a complete 
line of Mercury and Ford parts 
and accessories. 
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NEW YORK.—A warning that 
the steel industry cannot play its 
full role in restoring a sound econ- 
omy until it regains the right to 
manage its affairs was sounded by 
Walter S. Tower, president of the 
American Iron & Steel Institute, in 
an address here last week at that 
group’s 54th general meeting. 

“Given a respite from work stop- 
pages and strikes, the iron and 
steel industry can quickly solve the 
problem of supplying large quan- 
tities of its products for civilian 
consumption,” Tower said, assert- 
ing that “at least for the present, 
industry has lost the verdict in re- 
spect to sound policy on wages and 
prices.” 

“Against good judgment,” he 
told the 900 steel men in attend- 
ance from all parts of the coun- 
try, “you have just been forced to 
give the largest wage increase in 
the history of the industry. It had 
to be coupled with one of the 
broadest price advances ever at- 
tempted. Even that advance was 
not enough, for a cloud of doubt 
hangs over the field of future 
profits. 

“Already there are hints that 
labor will presently come back with 
new demands. When that happens 
the answer again will be difficult, 
for controls will still be upon you.” 

Contending that the magnitude 
of the steel wage increase of 18% 
cents an hour “was contrary to 
every consideration of the national 
welfare,” Tower further declared 
that the “controls originally in- 
tended to further the war program 
have been perverted in the effort 
to prolong planning, to redistribute 
wealth, to serve political ends, and 
so on. When the original reasons 
for imposing controls are gone, 
controls should go promptly; other- 
wise they become self perpetuating 
and subject to diverse abuses. 

“The only sound policy of price 
control is that policy which not 
only will permit but actually en- 
courage the production of all need- 
ed goods. That we have not had. 
Instead, the guiding principle in 
price control has been limiting 
profits, blindly ignoring the effects 
of price on production and supply. 

“There is only one way to escape 
from those economic shackles 
which restrain production, destroy 
long-used channels of distribution, 
undermine industrial strength, and 
imperil the very existence of many 
companies. 

“That way is to admit that the 
war is over; to cease substituting 
politics and social theory for 
business judgment; to terminate 
controls and let productive abil- 

freely.” 


Another speaker, Enders M. 
Voorhees, chairman of the finance 
committee of United States Steel 
Corp., declared the steel industry 
faces a period of high production 
but doubted whether earnings 
would bring a satisfactory return. 

“I believe that under existing 
conditions few or maybe none of 
us will have a sustaining return 
upon the more than $5 billion of 
tools that represent the steel in- 
dustry’s assets and which we could 
use for all-out production,” he said. 
“But, while we are shifting back 
into production of peacetime prod- 


Colo. Plate Sales 


Show Increase 


DENVER.—The sale of license 
plates and issuance of title regis- 
trations show a marked increase 
during the first four months of 
this year as compared with the 
same period of 1945. 

The state sold 95,610 automobile 
licenses this year for $652,121 com- 
pared with 87,924 license plates 
for $602,106 last year. Title regis- 
tration for the first quarter this 
year totaled 20,720, an increase of 
9,266 over registrations made dur- 
ing the comparable period last 
year. 


Harris in New Home 
Harris Motor Co., (Pontiac-GMC) 
has moved into a new building at 
708 BE. Page Ave., Malvern, Ark. K. 
_ L. Harris is owner and manager. 


| | Get Produetive Ability Free’. . . 
Regulations Held a Bar 


To Full Steel Supply 


ucts, we are not yet shifting back 
into competitive business. It can 
scarcely be said that during the 
war years we were really in busi- 
ness. We were just producing iron 
and steel according to directions.” 

Quincy Bent, vice-president of 
Bethlehem Steel Co., forecast an- 
nual demands for approximately 
80,000,000 tons of steel ingots for 
the next few years, closely fol- 
lowing the prewar pattern of dis- 
tribution as to commodities but 
with substantial increases in the 
lighter products. 


Walter E. Watson, vice-president 
of the Youngstown Sheet & Tube 
Co., declared that “we are faced 
with increased freight rates, higher 
coal costs and other raw material 
costs and one doesn’t have to be 
very smart to evaluate these fac- 
tors when comparing present sell- 
ing prices with costs. 


x 
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limitation of OPA powers, Watson| must make profits and the share- 
expressed hope that the agency| holders’ interests must not be en- 
“will lean more in the direction of | tirely forgotten.” 

sound business sense, which is, that 
Advocating specific definition and|to continue in business industry | reelected. 


Many Sections 
Approved for 
Superhighway 


CHICAGO.—The proposed super- 
highway between Detroit and Chi- 
cago came closer to materialization 
last week with the announcement 
that definite plans for many sec- 
tions have been agreed upon. 

Charles M. Hayes, president, Chi- 
cago Motor Club, which is spon- 
soring the route jointly with the 
Automobile Club of Michigan, pre- 
dicted that the travel time between 
the two cities will be cut nearly in 
half. 

A major section still being de- 
bated is that from Kalamazoo to 
Benton Harbor, Mich., and then 
south into Indiana. A part of the 


PRODUCTION OF THE new Hyster Larison compensating axle, said to assure equal | funds will be provided by the pub- 
load distribution on all eight tires for use on heavy-duty trailers, has started 
mediate delivery can now be effected according to Ernest G. Swigert, president. Brakes 
on all eight wheels which permit bigger loads on steep grades, longer tire life and the 
elimination of tire drag on crowned highways and on corners, easier load pull and 
lower tractor-trailer operating costs are claimed by the manufacturer. 


and im-/lic roads administration. 


Willys Appoints Reed 
Reed Motor Co., 108 EB. Division 
St., Hope, Ark., has been appointed 
dealer for Willys. J. F. Reed is 
owner and manager. He recently 
All officers of the institute were | returned from two years’ service 
in the Navy. 
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Alcoa to Build 
$30,000,000 Plant 


Near Davenport 


DAVENPORT, Ia.—Thomas D. 
Jolly, vice-president and chief en- 
gineer of Aluminum Co. of Ameri- 
ca, has announced the *company’s 
plans to construct a large plant 
near here for the rolling of alumi- 
num sheet and plate. 


The plant, which is to cost more 
than $30,000,000, will have the ca- 
pacity to produce more than 10,- 
000,000 pounds of sheet and plate 
per month when placed in opera- 
tion. Construction is scheduled to 
begin as soon as the project has 
been approved by the CPA, and 
completion of the plant will re- 
quire approximately 18 months, 
Jolly said. 


Approximately 2,000 workmen 
will be employed at the plant 
when operations get underway. 

Under present plans, Jolly said, 
the proposed plant will be able to 
turn out wider aluminum sheet 
than any other aluminum rolling 
mill in the world. The plant 
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R. W. FITZGERALD, western division manager, Los Angeles; D. W. Sanford, vice- 


president, Goodyear-California, 


Los Angeles; F. W. MecConky jr., northeast division 


manager, New, York; J. E. Mayl, vice-president and sales manager, tire division, Akron; 
J. A. Bailey, south central division manager, Dallas; A. Jae Sears, north central division 
manager, Chicago, and L. H. Shepherd, southeast division manager, Atlanta. 


buildings will enclose 43 acres of 
floor space under roof, he stated. 

Equipment for the new plant 
has been designed so that it can 
turn out sheet and plate of super- 
strong aluminum alloys as well as 
the more common commercial al- 
loys, Jolly said. 





Cornelius Remodels 


Ross Cornelius (Chrysler), Pam- 
pa, Tex., is remodeling the office, 
service department and stock room. 


Portland U. C. Dealers 


Choose Green, Vaughn 


PORTLAND, Ore.—The Portland 
Used Car Dealers Assn. has elected 
new officers, as follows: 

President, Fred Green; vice-pres- 
ident, Frank Vaughn; secretary, 
Art Scheufler; treasurer; George 
Hoffman; sergeant-at-arms, P. T. 
Hobbs. 
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THE C\NCINNATS 


E> \ cNQuiReR CARRIES MORE 


NATIONAL ADVERTISING 
LAWAGE THAN ANY 

OTHER CANCINNATS 
WENSPAPER 


“But all Mr. McGeevers needs to know is that 
Solid Cincinnati reads The Cincinnati Enquirer...” 


Called Immediate Goal... 


UAW to Seek Uniformity 


In Auto Wage Scale 


DETROIT—A uniform wage 
scale throughout the automotive in- 
dustry was revealed last week as 
an immediate goal of the UAW- 
CIO. 

In making the disclosure, Walter 
P. Reuther, UAW president, told a 
meeting of leaders of the Plymouth 
local that the union will strive to 
remove wages as a factor of com- 
petition among auto producers. 


“Let competition be based on bet- 
ter engineering and other factors,” 
Reuther declared. 


It was regarded as probable 
that the union would strive to 
bring the wage rates up to the 
industry’s highest level, which 
now approximates $1.45 an hour. 
Wage rates below the maximum 
range as low as an average of 
$1.25 an hour, counting the re- 
cent 18-18%-cent raises. 
Manufacturers are unlikely to re- 





We also doubt if Mr. McG’s eyebrows will hoist a fraction of an inch to learn 
that The Cincinnati Enquirer carries the most national advertising linage of any 
Cincinnati newspaper. It’s just what any space buyer would expect of the news- 
paper that reaches Solid Cincinnati. (Which The Enquirer does!) Page by page, 
feature by feature, The Enquirer is built to appeal to the solid, substantial, 
thinking, money-to-spend people in this great 1,155,703-trading area. So it’s 
hardly surprising that in 1945,The Enquirer carried 389,503 more lines of national 
advertising than any other Cincinnati newspaper. Nor that the margin has been 
widening for several years. And naturally, The Enquirer is first in retail display 
and classified linage, too, Represented by Paul Block and Associates. 
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Use The Cincinnati Enquirer to get in solid with Solid Cincinnati 


act warmly to a request at this 
time for wage uniformity. They 
point out that wage scales are 
based on a variety of cost and price 
factors. 

In southern and western plants, 
the prevailing rates in the particu- 
lar area must be considered, and 
a general movement to boost pay to 
a “uniform level” might bring auto- 
motive pay in those areas way out 
of proportion to nearby industries, 

Consideration of such a plan ap- 
pears impossible until the fluctu- 
ating price situation is stabilized, 
Labor costs are a key yardstick 
in determining prices, a fact which 
Reuther has utilized many a time 
in the propaganda for his wage 
programs. 

Until production reaches the 
point where competition brings 
price reductions, the industry can 
be expected to dismiss any uni- 
formity demand which the UAW 
might put forth. Reuther himself 
has all but admitted that the 
UAW’s wage drive necessitated the 
new raise in auto price ceilings. 

If Reuther is sincere in his de- 
sire to halt the boost in prices, 
he will set aside plans to reform 
wage scales and systems until the 
situation clears up, in the opinion 
of auto officials. 

Pressing of another wage drive 
or proposals for uniform pay and 
a guaranteed annual wage at this 
time will only upset the wage-price 
structure anew and conceivably in- 
sure inflation, these observers feel. 

UAW chiefs are slated to tackle 
the matter at a strategy meeting 
early this month. Reports that they 
will map out a wage drive for this 
year have appeared here for some 
time. 

In separate action, Reuther 
filed with OPA an amended pro- 
test against the new round of 
price hikes granted to the auto 
makers. 

“OPA has added $375,000,000 to 
the annual cost of new automobiles 
to consumers by its latest price in- 
crease,” he said. “Cars will now 
cost consumers approximately one 
billion dollars more a year than 
they would cost at 1942 retail 
prices.” 


Urge U.S. Ease 


Export Controls 


NEW YORK.—Retention of ex- 
port controls only on those goods 
which are subject to domestic pro- 
duction, price and distribution con- 
trols has been urged in a resolu- 
tion adopted here by the board of 
directors of the Overseas Automo- 
tive club. 

Noting that the present Export 
Control act will expire on June 30, 
the resolution pointed out that ex- 
port controls will then have been 
retained for 11 months after V-J 
Day and 14 months after V-E Day. 
If the act is renewed for an addi- 
tional year, the resolution added, 
controls will be retained for two 
years after the cessation of hostil- 


Credit Clash 


Post Article Gives Lineup 
For Financing Fight 
PHILADELPHIA. — Banks hold 
one advantage in the battle of in- 
stallment buying, according to an 
article in the Saturday Evening 

Post by Henry D. Steinmetz. 

That is in the fact that they orig- 
inate their own raw material— 
credit—w hile finance companies 
have to borrow, largely from the 
banks themselves. 


The article, “Ten Easy Payments 
and How They Grew,” tells of the 
great growth of Commercial Credit 
Co., Baltimore, under A. E. Dun- 
can, board chairman. 

On the other hand, “Commercial 
Credit has a unified organization 
operating on a national scale and 
can agree with a manufacturer on 
a uniform national financing plan,” 
the article says. This is not legally 
possible for any group of banks. 
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Service and Used Car Reconditioning 


{ Regular UT Section for Dealers, Jobbers and Maintenance Men who Service and Lubricate 
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fmericas 25 Million Motor Vehicles and Recondition Over 3 Million Used Cars Annually 


Backshop 


Flown In 
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By 
Jack Weed 





T HAS been hard to think of re- 


placement parts, service, used 
car reconditioning or anything else 
but Automotive Jubilee during the 
past two weeks here in Detroit. 
The air has been full of it—and 
during the past few days the 
streets and hotels have been 
jammed with it. 

Starting last Tuesday night, va- 
rious firms began throwing parties 
of one kind or another for the 
benefit of the press or the Jubilee 
workers and the press. 

This first shindig—a nifty little 
affair thrown by Goodyear—wasn’t 
really a Jubilee party but a sort 
of a pre-Jubilee warmup combined 
with business. While Goodyear did 
invite the Jubilee queen and prin- 
cesses and prexy Ed Thomas of 
Goodyear did give each gal a 
“flown in” lei of Hawaiian orchids, 
the party did have a down-to- 
earth commercial slant as Good- 
year was demonstrating one of the 
prime uses of a new product, Plio- 
film. 

oe + ad 

TO MAKE the demonstration to 
the press emphatic, the Goodyear 
crowd had all of the food served 
at the buffet supper flown in from 
its place of culture—where it was 
“grown at” to you lowbrows— 
wrapped in the new air seal ma- 
terial. 

Thus we had garden fresh straw- 
berries from Southern California, 
crab from Portland, salmon from 
Alaska, lobsters from Maine, peas 
and cantaloupe from Arizona, flow- 
ers from Mexico, tree-ripened pine- 
apple from both Hawaii and Cuba, 
oranges and tomatoes from Flor- 
ida, shrimp from Biloxi and celery 
fresh from the fields in the South. 
And last but far from least, dill 
pickles packed two to the pack- 
age in their brine from Wiscon- 
sin. And ear-corn gormet that I 
am, I nearly forgot those fresh 
golden ears in full sweet milk from 
Southern California. 

That only goes to show what this 
Jubilee has done to the press—at 
least I am still so leg weary and 
fagged that I nearly overlooked 
one of my favorite tidbits—if you 
will allow me to call three full 
ears of buttered corn on the cob 
at a sitting—on top of the other 
belly fodder, tidbits. 

* ok + 


IHINGS were dormant for a cou- 

ple of days to kinda let us get 
our issues to bed and then bed- 
lam started breaking loose on Fri- 
day with a cocktail party and buf- 
fet supper by Seiberling Tire as 
a warmup for the Pioneer banquet. 
Penfield Seiberling was host and 
a number of out-of-towners includ- 
ing Ransom Olds and Powell Cros- 
ley, were guests. Even Bill O’Neil 
of General Tire came wandering 
in trying to find someone who knew 
where in the same hotel his Yan- 
kee network gang were broadcast- 
ing from. They were sending out 
a special broadcast from Detroit 

(Continued on Page 40, Col. 1) 





Gaul Succeeds 
Mills as Head 
Of MEWA 


Board Votes to Push 
Activities Aimed at 
Protecting Margins 


CHICAGO.—Following the 
annual board of directors’ 
meeting held here, the Motor 
and Equipment Wholesalers 


Assn. last week announced 
that Franklin P. Gaul, Philadel- 
phia, had been elevated from the 
vice-presidency to succeed Walter 
T. Mills, St. Louis, as president. 

Other officers elected by the di- 
rectors were: Frank K. Meyer, 
Houston, Tex., vice-president; Carl 
L. Johnson, Wichita, Kan., secre- 
tary, and Joseph F. Sirotek, Chi- 
cago, treasurer. 

Newly elected as directors suc- 
ceeding retiring board members 
were: Frank J. Whalen, Burling- 
ton, Vt.; Ralph L. Krohn, Utica, 
N. Y.; Howard S. Walters, Mine- 
ola, L. L, N. Y¥.; C. E. Hamlin, 
Jackson, Mich.; Arthur W. Pease, 
Tacoma, and Erle A. Henderson, 
Sacramento, Calif. 

The directors issued instructions 
to MEWA headquarters to continue 
activities aimed at protecting au- 
tomotive wholesalers’ margins 
when OPA grants manufacturers 
price increases. 

It was also voted that the asso- 
ciation continue its efforts to have 
government automotive surplus 
material channelled through whole- 
salers so that veterans and other 
small business men “can have ac- 
cess to such material on a broad 
coverage basis.” 

Approval was given to the 
MEWA “reactivitated advertising 
and merchandising program.” Na- 
tional trade magazine advertizing 
is to be paid for out of the asso- 
ciation’s general funds, with no 
assessments or contributions, it 
was decided. 


Lift Lead Curb, 
Battery Men 
Ask OPA 


CLEVELAND.—Members of the 
Assn. of American Battery Manu- 
facturers during their annual 
spring meeting last week passed 
a resolution urging that the bat- 
tery industry cooperate with the 
Lead Industries Assn. in an effort 
to remove the OPA price ceilings 
on lead, after the members had 
been informed that the “shortage 
today is purely artificial in that it 
is the result of certain government 
controls.” 

More than 200 representatives of 
all battery manufacturers in the 
United States attended the meet- 
ing here. 

Felix E. Wormser, secretary of 
the Lead Industries Assn., told the 
battery men that the “government 
still exercises a tremendous influ- 
ence on the domestic lead mining 
and smelting industry in the all- 
important matter of subsidies, la- 
bor and prices.” 

“It also controls the importa- 
tion of lead from countries pro- 
ducing the metal in other parts 
of the world, either directly by 
government order or indirectly 
by establishing a domestic ceil- 
ing price below the foreign level, 
thereby making private imports 
prohibitively costly,” he added. 

The second control, Wormser 
said, is the most important from 
the standpoint of quick relief. 

“Quickest cures for the current 
lead situation are namely, estab- 
lish a free market for lead, or at 


least raise the domestic ceiling 
(Continued on Page 39, Col. 1) 
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Expected Until Late Fal 





Battery Assn. Develops 


All-Car Table 


BATTERY DATA* 


VEHICLE DATA 


OVERALL DIMEN- 


Terminal Location 


Grounded 
Neg. 
Neg. 


Neg. 
Neg. 


Neg. 


Pos. 
Pos. 


Pos. 
Pos. 


Pos. 
Pos. 


Pos. 


Pos. 


Pos. 


Pos. 
Pos. 
Pos. 
Pos. 
Pos. 


Neg. 
Neg. 


Pos. 


Pos. 


Pos. 


Neg. 


DESCRIPTION SIONS IN INCHES 
Amp. Hr. 
Number Capacity 
of AABM Height at 
Make and Model Plates Group Over 20-Hour 
” Volts Per Cell No. Length Width Posts Rate 
BUICK 
40, 50 6 15 LE 19% 46 94 100 
70 6 17 II-E 1946 4y Oyo 120 
CADILLAC 
61, 62, 605, 75 6 17 Il 10% 7 86 115 
75 Commercial Chassis 6 19 Il 10% 7 86 125 
CHEVROLET 
All Models 6 15 I 9 7 854 100 
CHRYSLER 
All 6’s 6 17 II 10° 6 7% 93% 120 
All 8's “a 2 fr} if | 135 
CROSLEY ; - 
CC-46 6 13 I 856 7 854 80 
DE SOTO 
All Models 6 17 II 10° % 614% Fe 110 
DODGE 
D-24 6 15 I 9 Me 9% 105 
D-25 6 15 I 9 76 86 95 
FORD 
n5 } 6 17 ILHF 10% 7% 9% 120 
FRAZER 
F-47 6 15 I 9 %e % 105 
HUDSON 
6-51, 6-52 6 17 I-S 10!¢ 7% 746 96 
8-53, 8-54 6 19 lI-S 11% 7% 736 108 
KAISER : - - 
Model K-85 6 15 oe He BML gg 
\ 9 7 8% J 
LINCOLN 
All Models 6 17 II-F 10% 7% 9% 120 
MERCURY 
All Models 6 17 II-F 10% 1% 9% 120 
NASH 
600 6 13 I 96 7% 9 90 
Ambassador 6 15 I Vig 7M y 105 
OLDSMOBILE 
: 6 15 ILE 195% 4 Bly 120 
78-8, 98-8 6 Ri II-E 195%, 4 81% 120 
PACKARD - was ‘i 
All 6's 6 eo. {i984 ye Se} 100 
All 8’s 6 17 II-E 1944 31% 8%y 120 
PLYMOUTH . se 
All Models 6 6 oO { ; fh ss 
PONTIAC 
All Models 6 15 I-E 19% 4 Sly 100 
STUDEBAKER 
Champion, Com. 6 6 15 I 4 Th6 834 100 
WILLYS } ~ 
Jeep 6 17 ll 10% 7 9% 120 
Utility Jeep ft. Bw 8 4g se} 


*Some car manufacturers specify cold ratin; 


at 300 amperes at 0°F.: others specify at 300 amperes at ( 
others at 300 amperes at —20°F. Under these circumstances, cold ratings are not comparable and are likely 


to be more confusing than helpful. For this reason they have been omitted from this tabulation. 


**The listing of alternate dimensions opposite a given model designation signifies that two brands of original 
equipment batteries, varying somewhat in dimensions, are 


Copyright May 1946 


The Association of American Battery Manufacturers, Inc. 





SERVICE DATA 


Battery 
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~> 


10°F.: 


by the car manufacturers involved. 


Streamlined Jobber Catalogs 
Urged at AAC Parley 


HOT SPRINGS, Va.—Streamlin- 
ing of jobber catalogs, how to aid 
wholesalers in holding more effec- 
tive meetings and clinics, how best 
to reach the growing rural and fleet 
markets and the development of 
specific recommendations toward 
getting more value from the an- 
nual ASI show, were discussed in 
detail by the Automotive Adver- 
tisers Council which recently com- 
pleted their second largest meeting 
here. 

The streamlining of jobber sales- 
man catalogs received a great deal 
of attention by the marketing ex- 
perts of the after-market. It is felt 
that today’s catalogs, both for 
salesmen and the counter, are far 
too bulky and unwieldy and that 
considerable improvement can be 
made if the jobbers will join with 
the association in an endeavor to 





get more standardization and sim- 


plification of the contents. 
It has been felt for some time 
that the bulk and weight of the 
catalogs carried by jobber sales- 
men is entirely unnecessary, but 
it is also recognized that little 
can be done about simplifying the 
salesman’s book until the coun- 
ter catalog has been given a dras- 
tic streamlining. This the coun- 
cil has taken upon itself to do. 


Another 


subject that 
considerable attention was improv- 
ing the reporting of attendance at 
the annual Automotive Service In- 
dustries shows. In the past report- 
ing of attendance at these shows 
has been rather 
with lack of detail as to the char- 
acter of the attendance. The coun- 
cil members feel that considerable 
more value to both exhibitors and 


received 


inaccurate and 


(Continued on Page 35, Col. 3) 





Preventive Steps 
Up to Dealers 


Additional Production 
Capacity Available If 
Bars Are Lifted 


DETROIT. — Despite the 
fact that most vehicie build- 
ers are shipping more re- 
placement parts than in any 
previous peacetime year, out- 
put is so restricted that the aver- 
age factory is today back-ordering 
nearly one-half of the dealers’ re- 
placement orders. 

According to experts in the in- 
dustry, this presages a very critical 
car and truck repair problem be- 
fore next fall. Particularly are the 
service and parts managers pessi- 
mistic over the outlook because so 
many of the parts that are most 
short in supply are vital operating 
parts, such as wheel and engine 
bearings, high carbon steel parts 
such as brake drums and gears and 
castings, including fuel pump and 
carburetor bowls. 

Principal causes for this con- 
dition are given as continual 
strikes in parts suppliers plants, 
OPA’s unbalanced pricing for- 
mula and a shortage of experi- 
enced workmen in several lines. 

The OPA pricing formula, which 

continues replacement parts under 
ceiling but allows the same parts 
for production to be repriced on a 
basis which takes into account in- 
creased costs of material and labor, 
as well as the great price inequali- 
ties allowed manufacturers of the 
same part in distress cases, is seen 
as being possibly the greatest cause 
for the present shortage. 

The extent of this inequality in 
prices runs from 10 to 30 percent, 
it is claimed, with one instance, not 
at all unusual, being given as an 
illustration where a part that still 
must be sold for 72 cents, if it is to 
be resold for replacement, now is 
priced at $1.12 when sold to go into 
a production vehicle. 

Although government excise tax 
figures show that parts production 
has doubled over the highest for- 
mer prewar year and in 1945 ran 
at the rate of nearly a billion dol- 
lars, there is still capacity among 
the parts manufacturers to absorb 
some $250,000,000 additional busi- 
ness if obstructions to all-out pro- 
duction were erased. $596,200,000 in 
parts were produced in the peace- 
time year, $972,700,000 in 1945. 

The back order situation in one 
major plant became so bad that 
all dealer orders on the books 
were cancelled as of Apr. 1 this 
year and an entirely new start 
was made. Right now, just a few 
days over two months later, the 
situation is just as bad as it was 
when dealer back orders were all 
cancelled. 

Robert Rowley, of the Interna- 
tional Assn. of Police Chiefs, claims 
that during the safety drive offi- 
cers throughout the country are 
doing an outstanding job of check- 
ing cars and trucks with faulty 
mechanisms, but that much of the 
value of the drive is being wasted 
since the dealers are unable to get 
the parts to repair the cars that 
are being tagged. 

Inasmuch as it will be October 
before much, if any, relief can be 
had for the present critical replace- 
ment parts shortage, according to 

(See REPAIR, Page 36, Col. 5) 
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MEMA Hits 
With 436 on Rolls 


NEW YORK.—General Manager 
A. H. Eichholz announces an all- 
time high in members and credit 
subscribers for the Motor & Equip- 
ment Manufacturers Assn. To date 
436 manufacturers are affiliated 
with the association. 

Following are those that have 
been accepted as members and/or 
credit service subscribers: 

Accurate Parts Mfg. Co., Cleve- 
land; Aero-Motive Mfg. Co., Kala- 
mazoo, Mich.; Aircraft Standard 
Parts Co., Rockford, Ill.; Associat- 
ed Foundries & Mfrs. Inc., New 
York; Associated Producers, Inc., 
Detroit; Automotive Devices Co., 
Boston; Automotive Specialty 
Corp., Brooklyn, N. Y. 

Autopart Mfg. Co. Chicago; 
Auto-Vehicle Parts Co., Newport, 
Ky.; Banite, Inc., Buffalo, N. Y.; 
Bean Mfg. Co. John, Lansing, 
Mich.; Bennett-Feragen, Inc., South 


TIMING CHAINS DRIVE SHAFTS 
OVERDRIVES CARBURETORS 
SYNCHRONIZERS RADIATORS 


CLUTCHES 


TRANSMISSIONS 


LTD. « NORGE « 
DIVISION « WARNER AUTOMOTIVE PARTS 


Record 


Bend; Benwood Linze Co., St. 
Louis; Bishman Mfg. Co., Minne- 
apolis. 

Bishop & Babcock Mfg. Co., 
Cleveland; Bright Star Battery Co., 
Clifton, N. J.; Brownie Mfg. Co.., 
Chicago; Camburn, Inc., Woodside, 
N. Y.; Capewell Mfg. Co., Hartford, 
Conn.; Carnes Co., R. E., Green- 
ville, S. C.; Central Tool Co., Crans- 
ton, R. I. 


Champion Laboratories, Meri- 
den, Conn.; Clayborne Mfg. Co., 
Chicago; Comet Battery Charger 
Co., Ltd., Dallas, Tex.; Detroit 
Surfacing Machine Co., Detroit; 
Devoe & Raynolds Co., Inc., New 
York; Diamond-U Products, 
South Gate, Calif.; Joseph Dixon 
Crucible Co., Jersey City, N. J 
Doan Mfg. Corp., E. Cleveland, 
O.; Drew & Co., Inc., E. F., New 
York; Emesco Mfg. Co., Detroit; 


F & B Mfg. Co., Chicago; J. E. 









































Executive Offices, Chicago. These units form Borg-Warner: AUTOMATIC TRANSMISSION + BORG & BECK + BORG- 
WARNER INTERNATIONAL * BORG-WARNER SERVICE PARTS + B-W SUPERCHARGERS. INC. + CALUMET STEEL + DETROIT 
GEAR + DETROIT VAPOR STOVE + INGERSOLL STEEL *« LONG MANUFACTURING + LONG MANUFACTURING CO., 
MARBON +¢ MARVEL-SCHEBLER CARBURETER + MECHANICS UNIVERSAL JOINT + MORSE CHAIN «+ MORSE CHAIN CO., 


NORGE-HEAT + NORGE MACHINE PRODUCTS 
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a IS THE NEW as opened by Ketterhagen Motor Sales (Ford), Whitewater, 
also handles Ferguson farm implements. 


Fricke Co., Philadelphia; General 
Armature Corporation of Penn., 
Lock Haven, Pa.; General Electric|N. Y. 
Co., Cleveland; G-L Products Co., 
Oak Harbor, O.; Globe Hoist Co., 
Des Moines, Ia. 

B. F. Goodrich Rubber Co. of 
Canada, Ltd., i 
Co., Evanston, 
Grote Mfg. Co., Bellevue, 
Hammett Electric Mfg. Co., Kan- 
Hove Engineering Co., 
Minneapolis; Hulbert Mfg. Co., 
Ideal Commutator 


Dresser Co., Sycamore, III; 
line Corp. of America, Long Island, 


International Chain & Mfg. Co., 
York, Pa.; Jambor Tool & Stamp- 
ing Co., Milwaukee; Joma Mfg. Co., 
Inc., New York; Kerkling & Co., 
;| Burbank, Calif.; Keystone Reamer 
;|& Tool Co., Millersburg, Pa.; Lan- 
;| burn Chemical, Inc., Irvington, N. 
J.; Lumanize Products Co., Chi- 
cago; Malabar Div., Menasco Mfg. 
Co., Burbank, Calif. 


Ashtabula, O.; Marshall Eclipse Div., Bendix 


UNIVERSAL JOINTS AND 


PRODUCTION 


TAPERED WHEEL DISCS 


¢ PESCO PRODUCTS 
* WARNER GEAR + WARNER GEAR CO., LTD. 


ROCKFORD CLUTCH + SPRING 








SERVICE SECTIO 


Aviation Corp., Troy, N. Y.; Mas- 
ter Products Mfg. Co., Los Ange- 
les; McKay Co., Pittsburgh; 
aa & Co., Inc., Rahway, N. J.; 

Miller Mfg. Co., Camden, N. he 

Stanenete ‘Automotive Inc., Min- 
neapolis; Monroe Auto Equip- 
ment Co., Monroe, Mich. 

National Battery Co., St. Paul, 
Minn.; Oil Purifier, Inc., Oakland, 
Calif.; Owatonna Tool Co., Owa- 
tonna, Minn.; Patent Specialties, 
Inc., New York; Peak Products 
Mfg. Co., New York; Perfection 
Spring Co., Cleveland; Permafuse 
Corp., Brooklyn, N. Y.. 

Peterson Sales Co., St. Louis; 
Plomb Tool Co., Los Angeles; Porte 
Mfg. Co., Brooklyn; Pratt Indus- 
tries, Inc., Frankfort, N. Y.; Pre- 
ferred Electric & Wire Co., Brook- 
lyn; Radbill Oil Co., Philadelphia; 
Samson United Corp., Rochester, 
N. Y.; Shatterproof Glass Corp. 
Detroit. 

Sheldon Machine Co., Chicago; 
Simmons Mfg. Co., Ashland, 0.; 
So-Lo Jack Co., Inc., Attleboro, 
Mass.; St. Pierre Chain Corp., Wor- 
cester, Mass.; Swallow Airplane 
Co., Inc., Wichita, Kan.; Tecnik, 
Inc., Los Angeles; Teleoptic Co, 
Racine, Wis.; Trippe Mfg. Co., Chi- 
cago. 

Tropic-Aire, Inc., Chicago; Tu- 
dor Industries Corp., Scranton, 
Pa.; Valentine & Co., Inc., New 
York; Ward Products Co., Cleve- 
land; Warwick Laboratories Co., 
Brooklyn; Waverly Petroleum 
Products Co., Philadelphia. 

Joseph Weidenhoff, Inc., Chica- 
go; Willard Storage Battery Co. 
Cleveland; Wilson Industries, De- 
troit Bearing & Bushing Div., De- 
troit; Wind Turbine Co., West 
Chester, Pa.; “X” Laboratories, 
Inc., New York. 


Parley Sessions 


Slated by ASTM 


PHILADELPHIA. — The Amer- 
ican Society for Testing Materials 
has scheduled 23 formal technical 
sessions and more than 200 com- 
mittee meetings at the forty-ninth 
annual convention June 24-28 in 
Buffalo’s Hotel Statler. 

The society also announced that 
it will occupy its permanent head- 
quarters building shortly after May 
1. The new address is 1919 Race 
St., Philadelphia 3. 


Service, Sales Chiefs Named 
By Edwards of Springfield 
Paul C. Edwards, president of 
Edwards Motor Sales, Inc. (Kais- 
er-Frazer), Springfield, Ill, has ap- 
pointed two new department heads. 
Lewis (Al) Wood has _ been 
named sales manager in charge 
of new car sales. Homer Bennett 
will be in charge of the service 
department. 
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Streamlined Jobber Catalogs Urged 


STUDEBAKER’S postwar chassis, which moves the engine and passenger compart- 
ment forward, drew an interested knot of students as the general service department 
launched its training courses on 1947 model features with classes for branch service 
representatives. Clockwise, John Clark, maritime provinces, Canada; and E. A. Simpson, 
central Canada; bending over chassis are: J. A. Benton, Atlanta; Roy Stevens, Dallas; 


B. D. Wood, Memphis; H. 


E. Hill, Cincinnati; F. H. Morgan, western Canada; Atwood 


Kidder, instructor; and Grady Phillips, Atlanta. 


Studebaker Holds 
Service Clinics 
On °47 Models 


SOUTH BEND, Ind. — Inaugur- 
ating a broad program of dealer 
personnel education on mechanics 
of the 1947 Studebakers, 40 branch 
service representatives from the 
United States and Canada have 
just completed an intensive train- 
ing course at the factory. 

The training course was designed 
to fit representatives for the future 
instruction of thousands of Stude- 
baker dealers’ mechanics in the 
field. All structural and mechanical 
features of the models, described 
as “America’s first genuine postwar 
automobile,” were covered by in- 
tensive two-week classes conducted 
by both general service and engi- 
neering experts. 

In addition to disassembling and 
reassembling every unit of the 1947 
models, service representatives at- 
tending the school were also taught 
the theories behind the new car 
improvements through the media 
of sound slide films and a piece-by- 
piece study of parts. 

As authorities on the 1947 cars, 
branch representatives on return- 
ing to the field will hold service 
clinics for mechanics from dealer- 
ships in every territory. At the 
clinics mechanics will be informed 
of the technological advances they 
will find in the new models and 
given factory-proven service pro- 
cedures. ; 

After the clinics, field Service 
representatives, through visits to 
dealers, will further instruct the 
mechanics, thereby assuring a su- 
perior quality of service to owners 
of Studebaker cars. , 

“This type of training program, 
according to Don O. Wilson, Stude- 
baker’s general service manager, 





Service Tower 
Lifts Efficiency 
At Gibbons Shop 


LOS ANGELES.—With the in- 
stallation of a service control dis- 
patch tower, efficiency of Ford re- 
pair work has been stepped up 
nearly 50 percent at Boyd H. Gib- 
bons, downtown Ford dealer here. 

Perched high above the shops in 
a “gold fish bowl,” the chief dis- 
patcher and his assistant now keep 
an eye and visual record on nearly 
100 cars undergoing repair. “Talk 
back” systems enable the dispatch- 
er to converse with the mechanic 
hammering away under a car and 
the mechanic can answer without 
stopping his work, telling what 
parts he needs or requesting ad- 
vice, inspection or assistance. 

The dispatcher orders parts or 
help from another section direct- 
ly to the man on the job who need 
not leave his post. Pneumatic tubes 
connect the control tower with all 
sections. 

Individual mechanics may talk 
to the dispatcher, and the latter 
can talk to an individual or speak 
to the entire personnel by using 
all the “talk backs” at once. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 


“enables us to give our field repre- 
sentatives first-hand instruction un- 
der the supervision of factory ser- 
vice engineers.” 


(Continued from Page 33) 
members of the sponsoring associa- 
tions can be obtained if daily re- 
ports on attendance can be had 
broken down as to the type of at- 
tendee, how many actual firms 
were represented and the positions 
of the men from each firm. 

Being advertising men the coun- 
cil members feel that so long as 
they are footing the bill they would 
like to have, in the language of the 
publishing business, not only the 
total circulation they get for their 
expenditures but the quality of the 
circulation and what it represents 
in duplicate coverage. 


Discussions included one on the 
rural market by Charles LeFevre, 
advertising manager of the Sealed 
Power Corp. This involved the dis- 
cussion and definition of this rap- 
idly developing phase of the after- 
market. This discussion not only 
dealt with the overall farm mar- 
ket but the potential replacement 
market in towns of 5,000 or less. 
The importance of this market can 
be realized when it is known that 
approximately 50 percent of all ve- 
hicles are contained in it. 

The subject of the fleet market 


and an analysis of wholesaler ex- | Hotvedt, sales promotion manager 
ploitation was led by George L.jof Blackhawk Mfg. Co., were re- 


Service, 
Freedom-Valvoline Oil Co. 


Another subject that came up 
for discussion was the finding of 
a slogan or name that will more 
appropriately describe what is 
now termed the “after-market,” 
which includes not only the re- 
placement parts end of the busi- 
ness but the merchandising and 
development of service tools and 
equipment. 


Probably the outsanding subject 
of the three-day program was con- 
cerned with the forthcoming Guide 
Book to More Profitable Customer 
Meetings as they are conducted by 
automotive wholesalers. This guide 
book, soon to be published for dis- 
tribution to automotive wholesalers, 
is under the direction of an AAC 
task force headed by Walter Kirk- 
patrick, Wilkening Mfg. Co.; J. F. 
Apsey, Black & Decker Mfg. Co.; 
Burt Hotvedt, Blackhawk Mfg. Co., 
and Russ Conley, Hollingshead 
Corp. 
At the conclusion of the meeting, 
Gene Robers, sales promotion man- 
ager of Weatherhead Co., and Burt 


advertising manager of|elected, and Edward Todd, adver- 


tising manager of Imperial Brass 
Mfg. Co., and P. C. Poss, assistant 
advertising manager of Timken 
Roller Bearing Co., were elected to 
the board of governors. 

In a unanimous vote, all of the 
present officers were reelected for 
the coming year. These included T. 
Faxon Hall, Walker Mfg. Co., pres- 
ident; Walter A. Kirkpatrick, Wil- 
kening Mfg. Co., vice-president; 
Charles H. LeFevre, Sealed Power 
Corp., secretary, and George W. 
Stout of Perfect Circle, treasurer. 


Senters Incorporates 


Articles of incorporation have 
been filed for Senters Motor Co., 
Inc., 2028 Wabash Ave., Terre 
Haute, Ind., with Norman Senters 
as resident agent. The capital stock 
consist of 500 shares of $100 par 
value. The incorporators are Nor- 
man Senters, Josie G. Senters and 
Thomas M. Patrick. 


‘‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 








@ ALL YOU HAVE TO DO, to gain full benefit from the most highly organized and most com- 
prehensive parts service in the industry, is to depend on your NAPA Jobber for your requirements 
. . . Your problems are his problems. He is an independent business man whose success depends 
on giving you the best possible service on the parts and materials you need for cars, trucks, buses 
and tractors of all makes . . . As part of the nation’s largest independent parts organization, 


he is able to do it well. “Your NAPA Jobber Is a Good Man to know’”—and the better you know him, 
the more it will profit you. 


NATIONAL AUTOMOTIVE PARTS ASSOCIATION + DETROIT 1, MICHIGAN 
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New Features 
May Increase 
* e 

Gas ‘Tailoring’ 

EDGEWATER PARK, Miss.— 
New design features in automobile 
engines may require motorists to 
use still more carefully tailored 
gasolines, Dr. D. P. Barnard, asso- 
ciate director of research of 
Standard Oil (Ind.), told a meet- 
ing last week of 80 key scientists 
representing Standard of Indiana 
and its subsidiaries here. 

Dr. Barnard named automatic 
clutches and transmissions as the 
devices most apt to affect gaso- 
line specifications. 

“Since automatic clutches de- 
pend upon perfect idling charac- 
teristics, they will make strict con- 
trol of volatility necessary,” Dr. 
Barnard said. “They will also per- 
mit higher compression ratios for 
fuels of given octane numbers. 


“Another new device affecting 
volatility requirements will be the 
improved manifolds which are now 
being designed. When engine im- 
provements are made it generally 





SUPERIOR COACH CORP., Lima, 0O., has resumed production of funeral coaches 
and ambulances, after the four-year wartime lapse, completely new with improvements 
and refinements considerably advanced over the prewar line, the firm states. It is pro- 


ducing the units on new streamlined assembly lines, according to H. W. 


Potter, man- 


ager, ambulance and funeral coach division. 


means that they can give their 
improved performance only when 
fuels are specially tailored to meet 
their exacting requirements. 

“Early automobiles, diesel en- 
gines, and jet planes could use any 
old fuel, but as better and more 
efficient engines are built, they 
must have fuels which are just 
right for their highly specialized 
needs. Scientific controls in the 
manufacture of gasoline and other 
motor fuels therefore become in- 
creasingly important.” 

Discussing future military air- 





plane requirements, J. B. Duck- 
worth, Standard of Indiana, point- 
ed out that the conventional pis- 
ton engines will require the high 
octane superfuels which were un- 
der preparation at the end of the 
war, but that gas turbines and jet 
engines will be used so widely that 
the quantities of high octane avia- 
tion gasoline used will actually go 
down. “For gas turbines and jet 
planes,” Duckworth pointed out, 
“octane number is not the critical 
characteristic.” 


ON PANY- 
es ev emma’ 








NEW YORK.—Although motor 
vehicles were steadily deteriorat- 
ing during the war years, the av- 
erage break adjustment per unit 
was only once during every year 
and seven month period. 

This condition was discovered 
by the Brake Lining Manufactur- 
ers Assn., after a five-year study 
of repair orders written in public 
garages and service stations but 
excluding those of privately owned 
garages of larger fleet owners. 

Actual brake repair orders 
numbered less than 18,500,000 
annually for the approximately 
30,000,000 motor vehicles on the 
roads. 

It was revealed in the survey 
that there were less than 5,000,- 
000 brake relinings per year which 
was interpreted to mean that pas- 
senger cars average five years’ use 
without replacing brake linings. 

The Automotive Market Research 
Institute, which conducted the sur- 


The Last Word in Auto Finishes 





















PASSENGER AND COMMERCIAL CAR LACQUERS 
ENAMELS « UNDERCOATS e PUTTIES « TINTING COLORS 
REDUCERS « REMOVERS « RUBBING COMPOUNDS « ETC. 


5935-71 MILFORD . 


COMPANY 


DETROIT 10, MICH. 


An R-M laboratory-controlled automotive 
finish is the last word in beauty, the last 
word in protection! Easy to use and easy to 
look at, R-M finishes are on the preferred 
list of America’s finest automotive manufac- 
turers and autobody repairmen. Full stocks 
of lacquer and enamel now available. 


Brake Check Neglect 


Survey Result Prompts Educational Program 
By Brake Manufacturers Assn. 


vey, reported that so few records 
concerning fleet owner operation 
were available that the average 
brake lining service of trucks 
could not be calculated. 

The Brake Lining Manufacturers’ 
group has decided upon an educa- 
tional program among motor ve- 
hicle owners, as a result of the 
survey and expects to cooperate in 
the nationwide program to reduce 
the appalling number of traffic 
accidents and casualties. 

Plans now under development, 
according to T. E. Allen, man- 
aging director of the association, 
will give owners and public offi- 
cials charged with administration 
of motor vehicle laws a clear 
picture of what it means to keep 
a motor vehicle under control at 
all times. 

His association believes, Allen 
said, that when the public knows 
more about brakes and why a mo- 
tor vehicle stops when the driver 
calls upon it that there will be 
less accidents with the consequent 
loss of lives and property damage 
than is now exacted from automo- 
bile drivers. 


Repair 
(Continued from Page 33) 
industry experts, the fate of Amer- 
ica’s driving public will be largely 
in the hands of the automotive 

dealers and repair shops. 

One procedure dealers can adopt, 
and which it is felt will aid great- 
ly in not only eliminating the need 
for a large number of parts during 
the next four very critical months 
but should also enable thousands 
of owners to continue to get full 
use of their cars, is to reinstitute 
regular monthly customer mainte- 
nance service programs. 

Thus, by again inviting owners in 
their neighborhoods to come in for 
lubrication and other maintenance 
work, mechanical faults which 
might cause accidents or become 
serious if allowed to go unheeded, 
can be caught early and corrected 
before serious damage is caused. 

Regular owner followup was 
allowed to go by the board during 
wartime operation in many deal- 
erships and, due to the fact that 
the shops have been full of work 
since, have not been reinstated. 
However, if for no other reason 
than to try to keep their owners’ 
cars in running condition and to 
preserve them as well as possible 
against the time when they will 
come back as tradeins, dealers 
should put their owner followup 
systems back into operation now. 
Bob Eddy, a Toledo Buick dealer, 
has shown in a four-months’ oper- 
ation that followup pays a dealer 
just as well today as it ever did, if 
not more so. Starting with an own- 
er list of 1,100 names, of which 
only 563 were considered active in 
January when his followup system 
was put back in operation, it has 
during the next five months built 
up his regular service customer 
contact to 838 active customers. 
This means that today he has 73.5 
percent of all owners in his terri- 
tory as customers, that 77 percent 
of them are active 30 or 60-day con- 
tacts and that 56 percent of all 
owners in his territory are active 
30 or 60-day customers. 

Owner followup has shown a 
steady increase in customer con- 
tact for him. His original 563 
customers of January increased 
to 643 in February, 775 in March, 
809 in April and totaled 838 at 
the end of May. 

This means that out of the 1,100 
Buick owners in his territory, Eddy 
has the opportunity now of help- 
ing keep at least 76 percent of them 
as free from serious trouble or hav- 
ing their cars laid up for lack of 
parts as regular maintenance and 
inspection can keep them. 

To be of the greatest value to 
the owners in his territory all that 
is necessary for Eddy or any other 
dealer in like circumstances to do 
is to make certain that his lubrica- 
tion men and other mechanics who 
work on these cars look for signs 
of trouble and make every effort 
to have these faults corrected be- 
fore they become serious. 
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Added Attraction 


Service and Accessory Show Scheduled 
For N. Y. Dealer Convention 


ALBANY, N. Y.—A. (Dutch) 
Bigsbee, convention chairman, has 
revealed that plans are underway 
for an exhibit of automotive ser- 
vices and supplies at this year’s 
convention of the New York State 
Automobile Dealers. 

The exhibits will feature many 
new developments in the automo- 
tive field, as well as all types of 
automotive equipment. Bigsbee said 
plans were being made to set up 
the exhibits “in one of the most 
centrally located spots in the hotel, 
so that all present will be sure to 
see and inspect them.” 

Included in the exhibits are auto- 
mobile accessories such as new 
tools for garage and home mechan- 
ics, auto fans, improved signal 


Plastics Group 
Prints Chapter 
Of Handbook 


NEW YORK.— Advance copies 
of the fifth chapter of its technical 
handbook, “Cementing and Assem- 
bly of Plastics,” will be available 
for distribution about July 15, it 
was announced last week by the 
Society of the Plastics Industry, 
Inc. 

This chapter has been written 
by a four-man committee com- 
prised of John Sasso, of Business 
Week; G. A. Wilkins, of E. I. du- 
Pont deNemours & Co.; H. F. 
Wakefield of Bakelite Corp., and 
S. Kaufman, of Canadian General 
Rubber Co., Ltd. 

The latest section of the hand- 
book, which hundreds of firms are 
expected to be using as a daily 
guide in their operations, is de- 
voted to basic processes of joining 
and bonding plastics pieces. The 
first part covers mechanical as- 
sembly by such means as rivets 
and bolts, screws and inserts; the 
second, the cementing of thermo- 
plastics; and the third, the cement- 
ing of thermosetting plastics. 

The practical value of the chap- 
ter is enhanced by illustrations as 
well as by the naming of various 
cements and bonding agents. The 
experience of the’ industry and 
users of its products has been 
drawn upon to provide data on the 
cements considered most suitable 
for use with each of the plastics 
commonly employed. The chapter 
includes discussion of heat weld- 
ing and cementing of plastics to 
other materials. 


Only a limited printing of ad- 
vance copies will be made and 
there will be a nominal charge for 
them. Inqueries should be ad- 
dressed to the Engineering & Tech- 
nical Committee, Society of the 
Plastics Industry, Inc., 295 Madi- 
son Ave., New York 17, N. Y. 


lights and new automobile horns. 
Also to be shown are motor oil 
demonstrations, motor carriers, 
tires, and new fabrics and mate- 
rials developed for car interiors. 

Other exhibits will feature ma- 
terials of special interest to deal- 
ers—spark plugs, batteries, fuel 
pumps, jacks, bearings, towing and 
wrecking equipment, oil filters, 
electric and pneumatic tools, fuel 
pumps, headlamps, brake linings 
and model accounting systems for 
suggested use by dealers. 

Bigsbee said a number of re- 
quests to set up exhibits had al- 
ready been received at headquar- 
ters of the state automobile dealers. 

“We are limiting the number of 
exhibitors this year in order to 
make certain that each exhibit re- 
ceives its full share of attention,” 
he added, “and all such requests are 
being handled on a first come, first 
served basis.” 


















Fruehauf Reveals 


New Trailer Brake 


DETROIT A new braking 
system for Carryall trailers is an- 
nounced by the Fruehauf Trailer 
Co., Detroit. In the new design, 
brake cylinders on all Carryall 
models are mounted within the 
rocker-beam trunnion, in place of 
being mounted on the frame. Eli- 
minating the need for long cables 
or rods, which make difficult the 
maintenance of equalized braking, 
the new mounting assures direct, 
positive braking action on all 
wheels. 


Tool Engineering Held 
Best Bet in Profession 

DETROIT.—Tool engineering of- 
fers college men the most promis- 
ing future among all the engineer- 
ing professions, according to Grant 
Wilcox jr., assistant master mech- 
anic of Plymouth, appearing last 
week before graduate engineers of 
the Chrysler Engineering Institute 
graduate school. 

The tool engineer must be a para- 
gon of activity and his qualifica- 
tions must necessarily be broad, 
according to Wilcox. 





State dealers. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. oat Si all 





ITH plenty of gasoline—and new 
cars coming—a harvest of profits 
will be reaped by energetic Quaker 


And, with increased driving by more 
people, the prestige of Quaker State 
Motor Oil is a bigger dealer asset than 
ever. Furthermore—war-born im- 
provements have resulted in a better 
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Van Norman Purchases 


Morse Twist Drill 

SPRINGFIELD, Mass.— James 
Y. Scott, president of the Van 
Norman Co., announces that Van 
Norman has purchased substan- 
tially all of the outstanding stock 
of the Morse Twist Drill & Ma- 
chine Co. 

Morse Twist Drill will be oper- 


Quaker State Motor Oil than ever 
before. This added advantage gives 
Quaker State dealers a real break in 
getting customers and keeping them 
contented. And loyal, contented cus- 
tomers create steady profits. 


Isn’t that the kind of dependable 
business you’d like to have? Of course! 
It means more profits with less worry. 


three-day spring meeting in Cleveland, May 27-29. Left to 
tight are: Ted Welliver, George R. Wellington, D. H. 


Githousen, J. N. vice- 


Bauman, 
7 president of ATA; Robert F. Black, 


» Rey Stevens, ©. F. Jackson, and 
Gastonia, N. ©. 

ated as a separate corporation, and 
will remain in New Bedford. Offi- 
cers of the new management are 
announced as follows: James Y. 
Scott, president; James A. Wright, 
vice-president and general man- 
ager; E. C. Adams, vice-president 
and assistant general manager; M. 
J. Rainey, general sales manager, 
and L. H. Stanton, treasurer. 


37 
Philco Announces 


|Radio Manual 


For Servicemen 


PHILADELPHIA.—A new line 
of auto radio service manuals has 
been prepared for all auto radio 
members of the “Philco Service” 
organization in this country and 
abroad, it was announced last 
week by Robert Herr, vice presi- 
dent, service division of Philco 
Corp. 

“By dividing the receiver cir- 
cuit into four sections with se- 
lected tests for each, these man- 
uals allow the servicemen rapidly 
and easily to isolate the point of 
repair as to section and compon- 
ent within the section,” said Herr. 

“This is another step in our 
program to assure full and satis- 
factory radio service wherever 
Philco radio sets are sold. Com- 
prehensive service courses in our 
factories and distributor service 
courses in the field, : 


Others are profiting from AN Want Ads, 
why not you? See inside backcover. 





Contented Customers | 


WHAT A BREAK QUAKER STATE DEALERS ARE GETTING NOW! 





Member Pennsylvania Grade 
Crude Oil Association 


QUAKER STATE MOTOR OIL e QUAKER STATE SUPERFINE LUBRICANTS 
QUAKER STATE OIL REFINING CORPORATION « OIL CITY, PENNA. 



































































































Announced by 


TOLEDO — An improved auto- 
motive battery with oversize elec- 
trical capacity, but adaptable to 
conventional size battery cradles, 
has been developed by Electric 
Auto-Lite Co. it was announced 
last week. 


Production is now underway in 
the six battery plants of the 
Auto-Lite Battery Corp. in the 
United States and Canada. 

The newly developed battery has 
@ capacity for three times as 
much water as is contained in the 


38 
New Long-Life Battery 





Auto-Lite 


as often as the conventional baf- 
tery and the milder average 
strength of acid which results 
from the extra water is favorable 
to a longer life for the battery. 

The battery is built in a durable 
hard rubber container and utilizes 
fibre-glass insulation which pre- 
vents loss of valuable power-pro- 
ducing active material from the 
plates, thus, contributing to long 
trouble-free service life under ad- 
verse operating conditions. 





To feel the pulse of the industry, con- 
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Grant Made President 


Of St. Petersburg Assn. 

ST.PETERSBURG, Fla.—W. J. 
Grant, head of Grant Motors, has 
succeeded R. J. McCutcheon jr. as 
head of the St. Petersburg Auto 
Dealers Assn. 

McCutcheon had_ served five 
terms in the office and declined 
nomination for a sixth term. Other 
officers elected include R. J. 
O’Brien, vice-president, and A. E. 
Pellerin, secretary-treasurer. 


Temple-Curry Motor 


Temple-Curry Motor Co., Inc., 
High Point, N. C., has been char- 
tered with authorized capital stock 
of $100,000 to buy and sell motor 
vehicles. Principals are Joseph P. 





Injustices Attacked .. . 


Oil Shortages Laid 
To Price Curbs 


CHICAGO.—Shortages of certain 
petroleum products and lead used 
in making gasoline are being 
caused by “unreasonable price con- 
trols,” Robert E. Wilson, chairman 
of Standard Oil Co. of Indiana, told 
the annual stockholders’ meeting 
here last week. 

Discussing government policies 
in the field of industrial relations, 
Wilson said that during the past 
13 years they have tended toward 


of both management and the in- 
dividual worker. 

“One-sided labor legislation and 
unprecedented judicial decisions 
have practically eliminated any le- 
gal limitations on the power of 
such leaders to disregard the public 
interest,” he asserted. 

“Fact-finding has been urged as 
panacea, but when the facts found 
do not happen to suit the ideas of 
the labor leaders, the government 
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Temple, J. R. Curry and Charles 
W. McAnally, all of High Point. 


increasing the power of union|has repeatedly proved willing to 
chiefs and weakening the position | yield, even on matters of principle, 

“Small wonder then that collec- 
tive bargaining has practically 
broken down in favor of strikes or 
other methods of putting enough 
pressure on the public and the gov- 
ernment to gain greater and great- 
er concessions regardless of what 
the economy can bear.” 

A $150 million construction and 
expansion program planned for 
1946 is proceeding under difficul- 
ties and certainly cannot be com- 
pleted this year, Wilson said. 


ordinary battery. The battery! 
need be watered only one-third — = of Automotive News is a 





























“LIFE SPANS” 


MEAN MORE 


BUSINESS FOR YOU! 


Muskegon’s current campaign in LIAL, 
The Saturday Evening POST 7 
dramatizes to millions of readers 
this vital fact — the “life span” of 
acar can be at least 100,000 miles 





Up-to-Date Index 
Urged to Clear 
Patent Muddle 


WASHINGTON. — The _registra- 
tion of trademarks is in a chaotic 
state in this country as well as 
throughout the world, and there is 
an acute need for a worldwide up- 
to-date index of all trademarks in 
use, according to Casper W. Ooms, 
commissioner of patents. 

The Patent office maintains a file 
complete, and there is no public file 
available where a_ prospective 
of trademarks, but it is far from 
trademark user may make an ade- 
quate search to determine whether 
or not the mark he proposes to use 
has already been preempted. 

The office file is cluttered up with 
trademarks in the 48 states and 
many trademark users do not both- 
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OF A PARROT? The life span of a parrot, 
which outlives nearly every other bird and 
beast, is from 20 to 50 years. 







“To lengthen the ‘life span’ of NX er to reregister, Ooms said. 
x The problem of trademark regis- 
your car,” POST readers are told, N tration is further complicated by 
‘ the diversity of laws governing 
NN trademarks in the 48 states and 


“see your ‘Factory Authorized’ 
Service Man!” Thus month after 
month Muskegon promotes your 





the conflicting decisions of the va- 
rious states, federal and Patent of- 
fice tribunals, all of which have 
jurisdiction in trademark cases. 

There is not much the Patent 
office can do at present to clear up 
the situation, Ooms said, because 
neither funds nor space are avail- 
able now to set up an adequate 
system. 

But the office is trying to help 
persons seeking to establish trade- 
marks as much as it can by adopt- 
ing a “positive” rather than a 
“negative” attitude, he explained. 
In other words it is the Patent of- 
fice aim to attempt to show the 
prospective trademark user what 
he must do to establish a valid 
mark, and to help him over as 
many obstacles as possible. 

The present law requiring that 
a trademark be actually put into 
use before it can be registered 
works a hardship on businessmen, 
according to Ooms. Some system 
should be devised to afford interim 
protection during the initial period 
when a business man has decided 
upon the mark he plans to use but 
must wait upon the manufacture of 
packages and printed material be- 
fore he can put the trademark into 
use, he contended. 


IPMTA Picks Solly 


For Service Post 


HARRISBURG, Pa. — (UTPS) — 
Walter C. Solly, former ODT offi- 
cial in the Harrisburg district, has 
been appointed director of service 
for Pennsylvania Motor Truck 
Assn., Edward Gogolin, general 
manager, said last week. 

For 13 years before the war he 
was with the Pennsylvania Public 
Utility commission, serving as di- 
rector of the bureau of motor 
transportation for four years. 


Chuck to Sell Willys 
Chuck Sales & Service, Heppner, 
Ore., has been named a Willys- 
Overland dealer. 







service ... boosts your repair 
parts sales... helps to bring you 






















more business ! 


Watch Muskegon Ads 
in 


med) 


MUSKEGON, MICHI 
Plants at Muskegon and 


OF YOUR CAR? The “‘life span” of your car 
can be over 100,000 miles! It was built for 
that mileage—all it needs is proper care. 
So entrust your car to an expert in car care, 

our “Factory Authorized” Service Man. 
{e's been specially trained by the car maker 
to check, tune up and repair your car... to 
supply the parts that will extend its “life 
span.’ Among the parts he may suggest are 
new piston rings tested and proved especial- 
ly for worn engines by the same men who 
Sedaned your car’s original rings. Get your 
100,000 miles—see your “Factory Author- 
ized” Service Man! 


How to Find Your 
“Factory Authorized” 
Service Man 


Your “Factory Authorized” Service Man is 
either a dealer who sells your 
make of car or a repair shop 
authorized by the car builder 
to service your car. You 
find his name in your local 
Classified Telephone Direc- 
tory under ‘“‘Automobile 
Dealers” or “Automobile Re- 
pairing & Service.” 
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SERVICE SECTION 
Appeal to OPA... 


Lift Curbs in Lead, 
Battery Men Urge 


(Continued from Page 33) 


Harry B. Marsh, of Perfect Circle 
Co, spoke on “Automobiles— 
Where They Have Been and Where 
They Are Going.” 

Marsh cautioned his audience 
not to go overboard on predict- 
ing the future registrations of 
new automobiles. He urged his 
listeners to adhere to the market 
and not expect a wild expansion 
in new-car business. 

Murray urged all of the mem- 
bership to abide by rules and reg- 
ulations covering battery manu- 
facture. The group as a whole 
passed a _ resolution condemning 

the practice of any one manufac- 
turer violating the government lead 
control order at the expense of an- 
other. 

The annual fall meeting of the 
organization will be held Nov. 6-8 
at the Palmer house, Chicago. The 
annual election of officers will be 
conducted at this time. 


 T- 


» 


price to the world market plus 
duty, and permit imports to be 
made privately,” Wormser declared. 

In speaking to the membership 
on “Getting Full Value Out of 
Trade Association Statistics,” Wal- 
ter Mitchell jr., of Dun and Brad- 
street, urged battery makers to 
take full advantage of all statis- 
tics at their disposal in order to 
get full advantage of the market, 
as well as to keep the government 
informed as to management’s fore- 
sightedness. 

John N. Graham, chief of the 
Automotive division of CPA, urged 
the battery industry to submit a 
voluntary conservation plan for 
lead in order to help alleviate the 
critical shortage. 

Cc. E. Murray, of Willard Stor- 
age Battery Co., and president of 
the AABM, presided at the open- 
ing session. 

During the technical session, pre- 
sided over by H. D. Wilson, Auto- 
Lite Battery Corp., H. R. Harner 
and M. F. Chubb, of Eagle-Picher 
Research Laboratories, spoke on 
“Data for Storage Battery De- 
sign,” and J. A. Orsino, of National 
Lead Co., described “A New Addi- 
tion Agent to Battery Oxides.” 

The merchandising session was 
presided over by R. L. Somerville, 
of Electric Storage Battery Co. 


U.C. Dealers 
Study Finance 


Code in Akron 


AKRON, O.—A proposed finance 
code of ethics was the major sub- 
ject of discussion at a meeting last 
week of the Akron Used Car Deal- 
ers Assn. It was argued that un- 
less such a code is adopted, which 
will limit the dealer’s reserve, ad- 
verse legislation regulating financ- 
ing may result. 

E. John Lehman, secretary of 
the Akron District Auto (new 
car) Dealers Assn., was a guest 
speaker and introduced the dis- 
cussion. 

The association voted to adopt 
a code of ethics, but rejected the 
schedule of rates proposed. Louis 
A. Geller, president, appointed two 
committees. One will meet with 
the heads of finance companies to 
study the schedule of rates pro- 
posed and submit another sched- 
ule to the association. The other 
will contact dealers in Cleveland 
(where a code has been adopted) 
and report on reaction of dealers 
there. 

Finance company representatives 
taking part in the discussion de- 
clared that adoption of a code of 
ethics which will limit a dealer’s 
reserve would have the blessing 
of the Better Business Bureau, the 
small loan companies, banks and 
new and used car dealers as well 
as the finance companies. They 
also offered to police regulation if 
the dealers would agree to adopt 
the code. 

Opponents of such a code argued 
that it would bring a dealer’s re- 
serve down at the time he needed 
it most to buy used cars for re- 
sale. Opposition opinion was fur- 
ther expressed with’the contention 
that by limiting a dealer’s reserve 
he will not resist a customer’s re- 
quest for a “bank loan.” 


Judge Charles Sacks, guest 
speaker, advised the association 
earlier in the meeting about dealer 
relations with the OPA. He told 
the dealers that local OPA boards 
have no authority to subpena deal- 
er records under a threat that if 
the dealer doesn’t make admissions 
it will cost him more if the case 
goes to OPA district office. 

He further advised dealers to 
talk with their attorney before an- 
swering any summons from OPA. 


Central Chevrolet Named 

By Cadillac in Marion { 
Central Chevrolet, Inc., of which 

W. E. Kuhn is president, has been 

named the Cadillac dealer for the 

Marion, Ind., area. 















































ARCHITECT’S DRAWING of Lincoln 
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Oo. plant, St. Louis, with its new addition now under construction. This 


addition, which is the third in 10 years, adds 20 percent to the floor space and provides for enlarged engineering and produc- 
tion facilities. Completion by midsummer will give relief to the Company’s expanded demand for lubricating equipment end allied 


products. 





N. C. Seeks Bids 
On Chassis for 


School Buses 


RALEIGH, N. C.—North Caro- 
lina has called for bids on 800 
school bus chassis, with the option 
of purchasing 700 additional at the 
same price. 


next meeting of the purchase and 


Here are Fresh Ideas... 


contract division. According to Di- 
rector W. Z. Betts, the chassis are 
wanted to match 800 school bus 
bodies, for which bids were award- 
ed Apr. 9 to four North Carolina 
companies. These bids also included 
an option to buy 700 additional 
bodies. 


1,500 new school buses delivered 
by the end of the year. Betts said 
The bids will be opened in the that the manufacturers had indi- 
cated that this would be possible. 





It is 


American Coach Appoints 


Baker As Dixie Outlet 

CLEVELAND.—American Coach 
& Body Co. announces the appoint- 
ment of Baker Equipment Engi- 
neering Co., Richmond, Va., as a 
sales and service outlet in the 
South. 

Baker Equipment distributes all 
types of motor truck and trailer 
equipment. Joseph B. Baker, presi- 
dent, has been in the automotive 
field since 1921. 


the division’s hope to have 





rget for Today: 
MR.NEW CAR BUYER_ 


He’s tomorrow’s 
permanent 
paying customer! 


@ Today—in this unique new car market, 
profit-minded car dealers are looking past 
the new car sale itself—are making every 
effort to convert every new car buyer pos- 
sible into a steady, satisfied sales, service 
and lubrication customer. 


Dealers agree that’s the fastest and best way 
to build a strong, well-rounded, profitable 
organization! 


The Socony-Vacuum New Car Dealer Plan 
is designed to help you with that all-important 
job. It’s the result of an intensive 2-year study 
of dealer problems across the country—p/us 
years of petroleum marketing experience! 


Important Business-Building Helps! 





SOcony-v 


ae 


Mobilgas 


Socony-Vacuum 
Car Dealer Plan 


For Full Details — 
See Your Nearest Socony-Vacuum Representative! 





@ Socony-Vacuum’s new plan fits in 
readily with your individual needs. You 
get... 


Comprehensive personnel training 
—proved help in planning layouts 
—qualified advice on lubritory 
equipment and products— busi- 
ness records that really work— 
profit-tested promotion material 
—many additional sales-building 
benefits! 


Let this practical plan help strengthen 
your competitive position. Put it to 
work for you now! 


SOCONY-VACUUM OIL CoO., INC. 
and Affiliates: Magnolia Petroleum Co., 
General Petroleum Corporation. 


TUNE IN “INFORMATION PLEASE’—MONDAY EVENINGS, 9:30 E.D.T.—NBC 
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Backshop ... 





in honor of the Jubilee and Bill 
was supposed to be on the pro- 


The Pioneer saluting affair 
played to a full house—the paying 
guests ate in one large banquet 
hall in the Masonic Temple, the 
pioneer ladies in another and the 
press in a third. After the ban- 
quets, everyone adjourned to the 
auditorium to see the play and the 
awarding of the “Oscars” to the 
14 “old men.” 

Among the skits offered as a 
prelude to the “crowning” was 
“songs by Jimmy Melton,” who 
worked in the name of his radio 
sponsor very cutely. One of his old 
automobile songs was about the 
“darned old car that ran out of 
gas” and Jimmy quipped, “imagine 
a guy who works for the Texas 
Co. singing a song like that. 

* * * 


THE SETTING for the “Oscar 
Awards” was nicely worked out as 
you will no doubt see from the pic- 
ture in our special Jubilee section 


Jock Weed 


(Continued from Page 33) 


that comes with this issue. The 
pioneers were seated in a partial 
half circle on the stage with a 
back-drop having the name plates 
of cars on it as a background. The 
“brass” of the present vehicle com- 
panies were bunched at each end 
of the half circle. 

Our own Bill Knudsen, ex-prexy 
of General Motors and General 
“Push-up-production” during the 
war, ‘acted as giver-outer of the 
awards, while George Romney, of 
the Automdébile Manufacturers 
Assn., worked the announcing 
“mike.” 

The audience gave each pioneer 
a rousing hand-clapping salute as 
he was announced, but the thun- 
dering, standing, ‘ovation accorded 
Henry Ford when he was intro- 
duced must have made the “Old 
Man” feel that all he had done for 
Detroit and the automotive indus- 
try had been thoroughly appreci- 
ated. 

At the conclusion of the awards, 
K. T. Keller of Chrysler took the 
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“mike” and announced that the 
members of the AMA had decided 
that, while Bill Knudsen came into 
the industry a few years too late 
to entitle him to be numbered 
among the pioneers, the manufac- 
turers felt that Bill, too, merited 
a special recognition for the val- 
iant and unselfish work he had 
done for the industry and his 
adopted country. So they were also 
awarding him one of the aluminum 
“Oscars” which are the symbol of 
the Golden Jubilee. 
+ * + 

GASURDAT, parade day, saw 

Ford Motor throwing a buffet 
luncheon and get-together for the 
press at the Statler with Henry 
Ford II, Benson Ford, Jack Davis, 
Ben Donaldson and the entire 
Ford “tom-tom beating staff” there 
to welcome the newsmen and make 
them comfortable before they had 
to go on duty covering the four- 
hour parade. 

Early football line play experi- 
ence, I found, came in handy in 
trying to “break the line” of the 
surging mass of humanity that 
overflowed from the sidewalks half 
way to the car tracks along the 
line of parade when’ several of us 


DESIGN WITH MONROE FOR 





vd 


and capacities. 


The riding quality you design into your early postwar 


ment to assure riding quality. 


collaboration. Write or wire today. 


had to walk from the Ford party 
to the p headquarters set up 
in the Detroiter hotel by the Jubi- 
lee committee. 

Never in my life have I seen as 
many people trying to view a pa- 
rade, although I have attended 
many Shrine, Knights Templar 
and American Legion conventions. 
The police estimated that at least 
750,000 people crowded the streets, 
hung on lamp posts and sign 
boards and stood on tops of cars 
at every street intersection. An- 
other estimated quarter - million 
filled the windows and roofs of 
every building along the line of 
march. 

Automotively the parade was a 
huge success. The old cars, some 
dating back before the turn of the 
century, puffed and steamed their 
way down Woodward Ave. under 
their own power and rarely did 
any driver have to get out and 
wind one up. Even the truck pa- 
rade was sufficiently animated and 
embellished with vocational back- 
ground material in which the 
women I overheard in the audience 
were at least interested. 

* * 


psown the parade, Chrys- 
ler Corp. opened an oasis and 





cars today will determine your sales volume for many 
competitive years ahead. 


War-time advances in construction and design make 
Monroe Direct-Double-Action Hydraulic Shock Ab- 
sorbers today more than ever the outstanding equip- 


Specify Monroe Direct-Double-Action Hydraulic 
Shock Absorbers. 
assure reliable source of supply in a wide range of sizes 


Tripled manufacturing facilities 


Experienced Monroe engineers will 
welcome an immediate opportunity for consultation and 


» MONROE 


New Direct-Double-Action 
Hydraulic Shock Absorbers 


MONROE AUTO EQUIPMENT CO.... MONROE, MICH. 


buffet supper at the Statler with 
Forrest Akers, Roly Rowland, Jim 
Lee II and Lew Purdy co-hosts 
for the newsmen with each divi- 
-: publicity men also on the 
job. 

During the evening, other Chrys- 
ler “execs” came in for a snack 
and that is how I Rappened to 
catch up with Herman Ude, Dodge 
truck special equipment manager, 
who told me that Dodge’s new 
equipment book was practically 
ready for press. He claims it will 
be one of the most outstanding 
books they have ever brought out 
and will cover a much wider field 
in bodies, drives and other equip- 
ment than formerly. 

* * + 

/-pveaw the ceremonies at the 

“Oscar Award” show, the nar- 
rator of automotive history left 
out two men whom I feel certain 
should have been recognized for 
their part in the early develop- 
ment of the industry, Henry M. 
(Pop) Leland (Cadillac), as one of 
the industries pioneer builders, and 
Horatio Earle, as the promoter of 
goods roads in America (this hon- 
or was given solely to Edward 
Hines by the narrator). 

Ea + * 

[FUEING the Jubilee festivities, 

E. L. (Gene) Hammond, who 
drove the third car to cross Amer- 
ica from ocean to ocean, came in 
to see me. Gene actually made two 
transcontinental trips—the first one 
from San Francisco to Boston and 
then on to Portland, Me., in 1903 
and the other from New York to 
San Francisco in 1910. 

The first trip was made with an 
Olds and took 77 days—he started 
on July 6 and reached Boston on 
Sept. 21, where he dipped the pre- 
viously Pacific wetted wheels into 
the Atlantic. On this trip he came 
by the way of Detroit and was the 
first transcontinental driver to go 
through Canada from Detroit to 
Buffalo. 

On the second trip, which was 
made with a Reo, he left New 
York on Aug. 8 and 10 days, 15 
hours and 13 minutes later he was 
in San Francisco. This trip he fig- 
ured would take him 264 hours 
and it actually took him 255 hours 
and 13 minutes, which was pretty 
close figuring even though he had 
made the same trip seven years 
earlier only in a reverse direction 
and used railroad maps to figure 
his time. 

Ea * * 

IT IS WORTH the price of ad- 
mission to hear Gene relate some 
of the trials and tribulations of 
those early trips—how they had 
to ship spare parts ahead by train 
to control points so that they 
could always drop in a new axle 
if one was bent, and had to make 
arrangements for gasoline at regu- 
lar intervals across the country. 
Much of their gasoline was hauled 
to various points along the way 
by horse-drawn freighters and they 
bought it by the case—two five gal- 

(Continued on Page 42, Col. 1) 
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SERVICE SECTION 
GM Offices Hit First... 


AFL Mechanics Driving 


For Chicago Salesmen 


CHICAGO.—The AFL Auto Me- 
chanics union, Local 701, has lined 
up the Oldsmobile dealers of this 
area in its drive to organize sales- 
men. 

Working through regional of- 
fices, rather than through indi- 
vidual dealers, the union has ob- 
tained an agreement with the 
entire Oldsmobile group. Nego- 
tiations with the Buick office are 
underway, and Chevrolet, Pon- 
tiac, Ford, etc., are slated to fol- 
low in that order. 

Dealers themselves haven’t taken 
a stand on the organizing of their 
salesmen. Lacking experience in 
employe unions, they decline to 
predict how collective bargaining 
will work out. 

The Chicago Automobile Trade 
Assn. has alerted dealers, however, 
to be ready to resist any unfair 
clauses in contracts to be signed 
with the AFL. 

A jurisdictional battle over 
unionizing Chicago salesmen is 
foreseen within the AFL. It is 
understood that the Teamsters 
union, which has unsuccessfully 
approached Detroit dealers, is 
planning to launch its own drive 
on salesmen at a later date. 

The CIO has held back in at- 
tempting to organize mechanics 
since the AFL took the lead in 
the backshop. A CIO attempt to 
enroll mechanics in suburban Chi- 
cago Heights has proved fruitless. 

It is still too early to tell whether 
salesmen are in favor of the un- 
ion, since the heavy backlogs at 
most dealerships are preventing the 
signing of many new orders. 

* 7. * 


Unions Shy From Conn.; 


Salesmen, Dealers Balk 

HARTFORD, Conn.—There is no 
organized effort to unionize auto- 
mobile salesmen in Hartford. This 
also applies to the entire state. 

At various times during the past 
two or three years some of the 
mechanics in the service stations 
became unionized, but at the pres- 
ent time no passenger car or truck 
dealer in Hartford has a unionized 
service station. Reports from the 
dealers indicate that mechanics 
found out there were no benefits 
derived from the union. 


Carl R. Lane, president of the 
Connecticut Automotive 
Assn., reports that there are not 
over three or four dealerships 
throughout the entire state with 
unionized mechanics. Salesmen 
interviewed are not interested in 
joining unions and dealers like- 
wise would object strenuously to 
such a program. 

As one Hartford dealer put it, 
“Ability counts and salesmen real- 
ize this when they are on their 
own selling a new or used car. 
They want the payoff to be on 
what they themselves actually earn 
through their own individual ef- 
forts. They do not want to be ham- 
strung by union rules and regula- 


tions.” 
* 7 * 


Scarcity of Cars Keeps 


Unions Out of Canton 

CANTON, O.—Unionization of 
automobile salesmen in the Canton 
district, despite the fact that it is 
a strong union area, has not ma- 
terialized, so far as could be 
learned following contacting of 
Several dealers, salesmen and un- 
ion officials. 

Probably the fact that there are 
so few salesmen engaged in auto 
Selling here at the moment, due 
to the scarcity of cars and the un- 
ceriainty of the immediate future 
in the automotive field, has dis- 
couraged unionists in an attempt 
to organize salesmen, it was said. 
Even the few engaged in selling 
new and used cars have not been 
approached. 

The same situation exists with 
mechanics, although this field has 
adjusted itself to near normal in 
recent months, compared with the 
limited number of repairmen that 
were available during the war 


years. With few exceptions dealers | !eft : 
Daggett, National Battery Co.; O. L. Feldtkeller 
Quality 


maintaining service departments 


' and exclusive repair shops, now 


have a full personnel and are able 
to cope with the situation. 

It was learned, however, that 
there was a movement some 
time ago by the AFL to union- 
ize mechanics, but nothing defi- 
nite was accomplished. 

One dealer who was contacted 
on the issue said there had been 
no activity by the AFL to organ- 
ize auto salesmen, contending it 
would be of little advantage to 
anyone engaged in auto selling be- 
cause there have been so few cars 
available this year that salesmen 
have not been needed by most 
dealers. 


* * + 


Mechanics Eyed in Wyo.; 


‘No Salesmen to Unionize’ 
CASPER, Wyo.—(UTPS)—While 
it is reported that some attempts 
were made to organize mechanics 
in Casper last February, appar- 
ently no high pressure tactics were 
used, and neither the mechanics 
nor salesmen have organized. 

Although most dealers are not 

in favor of organization among 
their employes, they feel there is 
little likelihood that this will oc- 
cur. 

“We will have to go out and 
hire some salesmen first, before 
we need worry about them join- 
ing a union,” one dealer said. 
This same dealer reports that, 

at present, he has no salesmen at 
all. Another of the larger dealers 
who, in normal times had quite 
a large sales force, now has only 


one salesman. 
* + 


Miami Front Is Quiet 
MIAMI.—C. B. Tutan, president 
of the auto dealers association, 
reports there has been no sign 
of organizing the salesmen in 
the Miami area—yet. 
+ * 


AFL Rebuffed in Fargo 

FARGO, N. D.—Dealership sales- 
men here have repudiated an AFL 
attempt at unionization. Only 
three men attended an organiza- 
tional meeting called by the union 


recently. 
* * * 


AFL Hints Dallas Drive 

DALLAS, Tex.—James B. Tur- 
ner, head of the AFL Teamsters 
union here, has told Automotive 
News that up to this time there 
had been no effort to organize 
salesmen. Asked whether the or- 
ganization move that had begun 
in Detroit and other centers 
would become a national effort, 
he replied he felt sure that it 
would and that as such it was 
not unlikely that such an or- 
ganizational attempt might be 
made here later. 


Lindebusch to Move 


B. H. Lindebusch, former chief 
specialist in the U. S. Navy and 
president of the B. H. Lindebusch 
Motors Co., will move his firm to 
3440 S. Kingshighway Blvd., St. 
Louis. The firm will operate a large 
used car display and sales facilities 
at the new location. 





att Sat Bx 


OFFICERS AND DIRECTORS of the Assn. of American Battery Manufacturers at 
Cleveland. Seated from left to right, front row, are L. B. 
Co.; Walton Smith, States Batteries, 
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New Dealer Building in South. . . 
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THE NEW $100,000 building for Ralph Warren, Inc. (Chrysler-Plymouth), Jackson, Miss., is nearing completion. Modern equip- 


ment will be installed throughout, J. E. McCraw, general manager, 
ted has a frontage of 108 feet and depth of 320 feet on S. State St. 


FLOOR PLAN of the new dealership of Ralph Warren, Inc. (Chry 





coming Automobile Row in that city. It is expected that the building will be 


fo ee 
April Car Sales 


Show Increase 


In Canada 


MONTREAL —The Dominion 
Bureau of Statistics reports an 
advance in the financing of both 
new and used automobiles in Can- 
ada for April. 

A total of 5,784 new and used 
vehicles were financed for $4,065,- 
515, compared with 4,092 for $2,- 
565,034 in March. 

New vehicles sales accelerated 
in April with 2,295 transactions in- 
volving $2,534,982, compared with 
1,235 units financed in March for 
$1,440,618. Used vehicle sales num- 
bered 3,489 for $1,530,533, in April, 
compared with 2,858 for $1,124,416 
in March. 


Marines to Use 


Trailer Coaches 


ELKHART, Ind.—The first of 
several trailer coaches to be used 
for Marine recruiting purposes has 
been delivered to the Navy by the 
Schult Corp. here. 


The trailer coach is a standard 
model except that the living room 
has been converted into an office, 
complete with desks and filing cab- 
inets. The kitchen features a stove, 
refrigerator and all modern dining 
facilities so that the recruiting offi- 
cers may prepare their own meals 
enroute. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 


fo ew 


e Remy 
, Solar Corp.; Lester Perrine, Perrine 


Products, Inc.; L. A. Doughty, Carlile and Doughty, Inc., and V. L. Smithers, 


commissioner AABM. 


said last week. The lot on which the building is being construc- 
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sler-Plymouth), — Miss., on S. State St., which is be- 


the next three months. 


Truck Radios Pushed 


Rodgers Cites Advantages at Meeting 


of ATA 


CLEVELAND. — Despite  trans- 
portation difficulties caused by the 
nation’s rail tie-up, almost 200 
members of the Safety and Opera- 
tions section and the Freight 
Claims section of the American 
Trucking Assns. were on hand for 
the spring meeting here May 27-29. 

Under the sponsorship of the 
Cleveland Motor Transportation 
Assn., regular meetings at the~Ho- 
tel Cleveland were supplemented 
by participation in Cleveland’s 
sesqui-centennial celebration and 
by a tour of the White Motor Co. 


At the White plant, section 


expansion program designed to 
double production of trucks and 
buses; to see postwar production 
methods such as infra-red dry- 
ing; and to learn how wartime 
lessons were embodied in mod- 
ern truck design. 

Highlights of the meeting came 
in the following talks: 

Ted V. Rodgers, president, ATA, 
urged motor carriers to participate 
in the general safety movement 
inaugurated this month. Two-way 
radio, he added, will expedite the 
shipments of all classes of motor 
freight, prevent hijacking and 
prove a safety factor to all high- 
way users. New trucks, he main- 
tained, will be lighter, engines mi- 
sers on fuels, and fuel improved. 

Carl G. Seashore, assistant in 
charge of fleet supervisor train- 
ing, Institute of Public Safety, 
Pennsylvania State College: “The 
driver is a human being, and 
management to build confidence 
in the driver should provide a 
written description of each job 
that he must do.” 

R. C. Coleman, president, Ameri- 
can Safety Tank Co.: “Control of 
fire will come, to a large extent, 
in the bottling up of fuel supply 
so that a major fire does not fol- 
low a minor accident.” 

John R. Cruss, safety supervisor, 
Detroit Police: “The Detroit Driv- 
er’s Refresher Course, of three 
days of eight hours each, is a pro- 
gram to benefit the returning vet- 
eran and also help up-grade pres- 
ent employes. Included in the re- 
fresher course are the following 
subjects: company rules, relation- 


‘|ship of company and customer, 


handling of freight and freight 
bills, accidents and courses, con- 








Sections 


servation of equipment, driving 
practices and traffic rules.” 

New officers for the Safety and 
Operations Section elected were: 
John Akers, Gastonia, N. C., chair- 
man; W. J. Rellaford, Los Angeles, 
Robert Gayley, Philadelphia, and 
Don W. Goodwillie, Chicago, vice- 
chairmen, 


Parsons to Build 
Light Utility 
Truck Bodies 


CLEVELAND. — Parsons Engi- 
neering Co. of Cleveland has ac- 
quired all patents of the Baker- 
Raulang Co. for manufacture of 
light utility truck bodies. It plans 
to produce them at the rate of 90 
@ month to start. 

S. Sherwood Parsons, president, 
announced that Carl Stahl has 
been appointed manager of the 
company’s new body division. Par- 
sons Engineering also makes dust 
arresters and blast cleaning rooms 
and equipment. 

“These truck bodies were built 
primarily for light, power and 
telephone companies in prewar 
days,” Parsons said, “but we be- 
lieve there is a new field for them 
now. 


“We plan to build and sell them 
to electrical appliance dealers and 
to service stores,” he added. “We 
have a good many orders from 
companies which repair refrigera- 
tors, stoves, radios, washing ma- 
chines and other household equip- 
ment. As a matter of fact a plumb- 
er who came here to the shop to 
do some work came back the next 
day to put in an order for one 
of the truck bodies.” 








Storage Assn. 
Meets June 12-16 


NEW YORK.—New York State 
Warehousemen’s Assn. will hold its 
annual meeting at the Fort Wil- 
liam Henry Hotel, Lake George, 
June 12-16, Emory R. Rohrback, 
president, announced last week. 

The meeting is expected to be 
the largest in the organization’s 
history, according to Edward J. 
Costich, secretary. 
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lon cans to the case. Gene now 
lives in Riverside, Calif. 
+. * + 


























IN THE hectic rush of putting 
last week’s paper to press, the cuts 
of three of my “shirt sleeve pio- 
neers” got lost. 
It was one of 
those things that 
can only happen 
where make-up 
men are handling 
a multitude of 
small _half-col- 
umn cuts and the 
printers are on 
their neck to get 
the forms on the 
press. All I can 

Fesey Barter do is apologize to 

these grand guys 
—Percy L. Barter, of McCord Mfg. 
Co., D. McCall White, of Pratt & 
Whitney, and George Brodie, of 
Packard, and run their “faces” in 
this column right here. 

Two of those I had asked to send 
me their photos and data got their 
stuff to me too late for the issue 
—Joe Fields, now of Clairfields 
Stock Farm near St. Clair, Mich., 





will 





White 


who was one of the early Chal- 
mers and later Chrysler sales pace 
setters—and Charlie Monson, still 
in business in Detroit with his 
own company but who broke into 
the game in 1895 with the Ram- 
bler bicycle company, passed on to 
the Hartford Rubber Works in 
1900, from there to G & J Tire in 
1905, sales manager of Gray & 
Davis, lamp manufacturers, in 
1908, then took on the Moto-meter 
in 1915 along with some other lines 


929 Shop Chiefs 
Take Specialized 
Buick Training 


FLINT, Mich. — Approximatel 
525 Buick dealers’ saaeian iaaeaar- 
ers from 47 states have received 
specialized training at schools con- 
ducted in collaboration with the 
General Motors institute, W. F. 
Hufstader, Buick general sales 
manager, has reported. The classes 
were held at Flint, Albany, Her- 
shey, Pa. Sacramento, Calif., 
Omaha, Dallas and Atlanta. 

Hufstader said the Service Man- 
agement Training program, to be 
continued indefinitely in Flint, is 
designed to train retail service 
managers in the application of 
management fundamentals to the 
effective operation of Buick deal- 
ers’ service departments. 


ss “This program,” said Hufstader, 
is set up specifically to give deal- 
ers’ service managers the kind of 
specialized training that will en- 
able them to give Buick owners 
the best service possible. In the 
last analysis, the service manager 
is the one who is entrusted with 
most of the responsibility for 
maintaining the automotive trans- 
eagle his customers. This 
ming helps him j 
oon Pp to do his job 











Enrollees in the program re- 
ceive 80 hours of instruction over 
a 12-day period. The directed con- 
ference method of instruction is 
used throughout, with conference 
leaders, experienced members of 
the GMI staff, in the position of 
discussion leaders, rather than in- 
structors. 


Among subjects receiving con- 
sideration are the service man- 
ager’s job, hiring and placement 
of ee a of tools and 
equipment, value of good house- 
keeping, training on the job, mor- 
ale-building activities, and the 
value of a shop control system. 





To feel the pulse of the industry, con- 
sistent reading of Automotive News 
necessity. * 


(Continued from Page 40) 


and in 1920 came to Detroit and 
opened his present office. 
7 s . 


ANOTHER fellow I should be 
shot for not getting in my shirt- 
sleeve pioneer column is 
Klinedinst, now “top brass” with 
Timken Roller Bearing Co. who 
went with TRB as an office boy in 
the pre-1910 era, was manager of 
the wagon axle department when 
I was with Timken and always 
presided at the round table at 
Benders in Canton whenever Frank 
Sim and I had to go down there. 

Then there was Billy Rands, 
Charlie Balough, Frank Johnson, 
who still is with the engine design 
department of Ford; Ray Harroun 
and many more that I must pick 
up some day and add to my initial 
list. No doubt many of my friends 
continue to remind me of 
shirt-sleeve pioneers whom I knew 
in the early days and who, due 
to my faulty memory or because 
I couldn’t locate them for photos| do, for we will have an old-timers |time for me to put out my second 
and refresher data, did not make} dinner here in Detroit some fine | edition of guys who made the guys 
day and perhaps that will be the | who made the industry flourish. 


the Jubilee column. I hope they 
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MEWA PRESIDENT Franklin P. Gaul, Gaul, Derr & Shearer Co., Philadelphia, at 
right, presenting plaque to immediate past President Walter T. Mills, Auto Parts Co., 
St. Louis, at Motor and Equipment Wholesalers Assn. board meeting in Chicago. En- 
graved on plaque was expression of appreciation to Mills for the time and effort he 
gave to the association’s affairs while president during the past year. The signatures 
of all members of the board during Mills’ term also appeared on the plaque. 
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Nice Present 
Lempco Sends ‘Rolls-Royce’ 
To Its Friends 


CLEVELAND.—Commemorating 
the first birthday of its founding a 
year ago, Lempco International is 
sending guests at its “open house” 
a “new car.” 

The guests have been sent a post- 
card stating that “A little bird told 
us you wanted a new car. So we 
just up and imported one for you. 
It’s a Rolls-Royce. Being exporters, 
we thought it high time to start 
some good neighborly importing.” 

Return of the postcard to Lempco 
International brings a toy model of 
the English car. Along with export- 
ing automotive products, the firm 
imports English toys. 





W hite Motor Occupies 


|New Home in Humboldt 


Formal opening was held last 
week for the new home of White 
Motor Co. (Plymouth-De Soto-IHC), 
Humboldt, Tenn. The buff brick 
building is 80 by 90 feet. The show- 
room is 32 by 40 feet. Ferriss White 
is head of the dealership. 
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Operation Opulent Held 
By NACA at Langley 


By Charles Evans 
Aviation Editor 


THE BEST SHOW in aviation is not the National Air 
Races at Cleveland—coming up for its first postwar showing 
Labor Day—nor the famous air show at Birmingham, but 
the entertainment staged by the National Advisory Com- 
mittee for Aeronautics at Langley Field, Va. The research 


laboratories of the NACA are 
far too scientific and dignified 
to be considered as entertain- 
ment while engaged in the work 
for which the committee was estab- 
lished, but then, no work is under 
way when they put on a show. Vir- 
tually the whole staff of the NACA 
turns out for the demonstrations of 
what the committee does. It should 
be a grand spectacle for Sen. Harry 
§. Byrd, who harps continually on 
the subject of government waste. 
The senator could see more money 


and time spent in staging one of 
these shows than some government 
agencies get for an entire program 
of development or research. 

For years, these enterainments 
have been staged by the NACA. 
They have by this time settled 
into a pattern, and it is a pattern 
of magnificence, extravagance 
and perfection unknown any- 
where else in government. The 
show they stage is worthy of the 
very best production of a high 


class advertising agency, work- 
ing for a corporation to which 
expense is no object at all. 

By this time thousands of people 
in the aviation industry have seen 
the demonstrations, have marvelled 
at the sweep of the imagination 
that conceived the giant charts, the 
profligate use of. models, movies, 
new techniques, and intricate, elab- 


orate models. 
+ * 


Aircraft Models 


Are Works of Art 


FOR THE NACA does not show 
visitors what they are doing by 
doing it. In an establishment where 
the best model makers in the land 
are as thick as grass, almost every- 
thing shown is a model of the real 
thing. 

And every model is a work of art. 
The front is lifted off to reveal the 
inner workings. Sections are re- 
moved to illustrate the lecturer’s 
points. It may be that several lay- 
ers are removed, and then a movie 
screen is revealed and there, to 
complete the story, the visitor sees 
several hundred feet of film. 

This year, the selection of girl 
models to assist the lecturers, 
was especially good. Whether by 
intent or not, only pretty, shape- 


ly used, 

only by coincidence—they fre- 
quently wore dresses the color of 
which matched or harmonized 
with the model they worked with. 

The NACA lecturer doesn’t walk 
over, or even bend over and pick 
up something and show it to the 
audience. The girl, conscious of the 
hundreds of eyes on her, performs 
with all the eclat of a hired Con- 
over model. You'd like the cheese 
cake at NACA. 

Great, oversized charts move out 
from the side of a hangar mechan- 
ically when the speaker presses a 
button, while the visitors, seated on 
a platform arranged in tiers, see 
charts and illustrations designed to 
Hollywood scope and perfection. 

A model of a helicopter performs 
in a model wind tunnel to demon- 
strate problems of vibration, and 
when it has done its stuff, a screen 
drops down and movies tell still 
more of the NACA’s pure research 
into rotor wing aircraft. 

+ * * 


There’s No Time 


For Questions 

VISITORS are strictly regiment- 
ed. Recently an engineer from a 
developmental laboratory, after de- 
scribing his visit, said wistfully, “I 
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AAA MAPS—RADIO SHOW —HIGHWAY SIGNS 


Auto-Lite Spark Plugs are making 
history again — with another all-time 
FIRST — exclusive coverage of Amer- 
ica’s most travel-minded - motorists. 


Auto-Lite ... 
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advertising appears in more than 6% 
million AAA maps and tour books, 
accommodation directories and other 
AAA publications. This campaign 
reaches motorists when they are plan- 


ning trips or on the road 
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with this great program. Put up an 
Auto-Lite Spark Plug sign to boost 
your volume in everything you sell. 
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didn’t exactly learn anything from 
the trip. That is, I learned what 
NACA is doing, but little that will 
help me. Most of all, I regretted not 
being able to ask any questions.” 
There’s no time to ask questions, 
no interruption to the smooth and 
flawless production of the show. 

And the visitors love it. News- 
paper men appreciate and praise 
the apparent all-out effort to put 
the best foot forward. They take 
the handouts home and write about 
the far distant goals of the NACA 
—things like supersonic velocities, 
the trans-sonic area, guided mis- 
siles, and they quote the lecturers 
on the Buck Rogers gadgets which 
they are pulling out of their scien- 
tific hats for some future flying 
day. 

Congressmen are impressed no 

end. It is strange that none of 
them has ever brought up the 
subject of how much of the 
money given the NACA for pure 
research in aeronautics is spent 
in showing visitors how they re- 
search. It is strange indeed that 
Sen. Byrd hasn’t put a speech 
into the record on the use of this 
federal money. 
_ Can it be because Langley Field 
is in Byrd’s state? One NACA sub- 
ordinate confided recently to a vis- 
itor that it took six months to get 
the current show ready. 

Congressmen, newspapermen, aer- 
onautical engineers and those who 
have been able to wangle an invi- 
tation to one of these shows, appre- 
ciate another little public relations 
touch which NACA never forgets. 
The group is “briefed” on what 
they are going to see, and then, 
while they are in an expectant 
mood, they are arranged properly 
on the tiers of seats at one end of 
a huge hangar, and as fine a group 
picture as you’ve ever seen is taken 
of them. 

It makes quite a souvenir, be- 
cause there is always a big name 
or two or ten in any group, and 
just being there impresses the 
average man, be he congressman, 
writer or aeronautical dilletante. 

* * * 


NACA Deserves 


Different Audience 


HOWEVER, the show really is 
wasted on such people. For its fine 
points, it ought to be staged for 
the biggest and lushest convention 
of the super-advertising agencies. 
Any commercial artist would mar- 
vel at the layout. Any customer’s 
man could sell a contract with 
samples like this to offer. 

Any government official would 
drool at the thought of how he 
could sell his program to the pub- 
lic if given such facilities. The 
NACA deserves a different, and 
a bigger audience. 

But its facilities at Langley, 
where there are so many wind tun- 
nels that few visitors can ever re- 
member the count, and its other 
equally elaborate facilities at Cleve- 
land and Sunnyside, Calif., are sole- 
ly for the NACA. 

Too bad they are not translated 
more directly and more rapidly into 
real improvement of today’s per- 
sonal airplane, so that this laggard 
part of the industry could take its 
proper place at the head of the in- 
dustry. 


Luscombe-Dallas Builds 
Its 500th Silvaire 


Accelerated production rate at 
the Luscombe Airplane Corp. Dal- 
las plant, which has turned out its 
500th Silvaire 8-A two-passenger, 
all-metal monoplane, was an- 
nounced last week. 

The Silvaire plane is being pro- 
duced at the rate of about nine a 
day. It is powered by a 65-hp Con- 
tinental engine with a cruising 
speed of 105 miles per hour and a 
range of 400 miles. 


Auto-Lite Products to Go 


Into Republic Planes 

TOLEDO.—Standard automotive 
electrical equipment manufactured 
by Electric Auto-Lite Co. will serve 
as original equipment on the 5,000 
Seabees to be constructed this year 
by Republic Aviation Corp., it has 
been announced. 

Though Auto-Lite made special 
airplane equipment during the war, 
the electrical units being used by 
Republic on its new planes are sub- 
stantially the same as electrical 
equipment now being manufactured 
by Auto-Lite for America’s pas- 
senger cars and trucks, it was said, 
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Tyr-Check Warns Driver 


When Deflation Sets In 


TED Corp., 928 8S. Flower St., Los 
Angeles, announces the production 
and marketing of a new product 
called the Tyr-Check designed to 
give motorists warning when tires 
become under-inflated. Made of 
clock spring steel the device is ap- 
plied out of sight on the inside of 
the rim with one end resting 
against the tire. If the tire pres- 
sure decreases the Tyr-Chek is 
bent by the outward bulge of the 
tire on each revolution of the 
wheel and telegraphs a clear warn- 
ing click to the driver. 

According to the manufacturers 
there are no moving parts to wear 
out and the whole piece is com- 
pletely weatherized so that it 
should last the lifetime of the au- 
tomobile. They are easily installed 
at point of sale—which will be ex- 
clusively through service stations. 

* * * 


‘Midget’? Mixing Cup 
Marketed by Sherwin 


A new “midget” four-ounce mix- 
ing cup for saving paint on small 
touch-up jobs has been developed 
by Sherwin-Williams Automotive 
division for use with the paint 
firm’s color mixing equipment used 








NEW PRODUCTS 





in refinishing shops, Rex C. Hall, 
automotive sales manager, an- 
nounces. 

The new cup is a paint saver for 
owners and operators of Sherwin- 
Williams color mixing equipment, 
Hall said, “because for the first 
time it makes possible mixing of 
just the right amount of lacquer 
or synthetic enamel for the aver- 
age spot repair job.” 

The “midget” cup is available 
through Sherwin-Williams jobbers 
at a list price of 69 cents. 

* 


Adjustable Fender Guide 


In Production at Casco 


One of the new postwar auto 
accessories now rolling off the pro- 
duction lines is the Casco adjust- 
able fender guide, it is announced 
by Casco Products Corp., Bridge- 
port, Conn. 

Designed to give added protec- 
tion to fender and driving safety 
as well as car smartness, the new 
adjustable fender guide provides 
the driver with an accurate means 
of judging the exact width of his 


car at a glance, it was claimed.|Linor Service Corp., 1627 W. Fort 
Adjustable to a vertical height of | St., Detroit 16, Mich. 


12 to 19 inches, the Casco fender 
guide was said to achieve perfect 
alignment with the fender through 
a ball and socket. joint. 


Oakite Products Reports 
New Heavy Duty Detergent 


Promising even greater speeds 
and lower costs for industrial 
steam-cleaning operations, a new 
heavy-duty alkaline-type detergent 
specially designed for use in mod- 
ern steam guns and _ coil-type 
steam-generating mechanisms has 
been announced by Oakite Prod- 
ucts, Inc. 

s * 


* 
New Kit Said to Ease 


Shock Absorber Repairs 


A new item called the “Shock- 
Seal” shock absorber repair set, by 
means of which garage and service 
stations can stop shock absorber 
leaks without removing the shock 
absorbers from the car, has been 
placed on the market by the Micro- 








Still 100% Pennsylvania— Now 
Better -than-ever e « e that’s the new, IMPROVED 





100% Pennsylvania 
At Its Finest 





Veedol Motor Oil. 


Veedol has always been refined from 
world-famous Bradford, Pennsylvania, 
crude. Today, petroleum science has 
improved on nature’s petroleum 
masterpiece. Now this famous oil (1) 
checks formation of corrosive acids, (2) 
minimizes bearing corrosion, and (3) 
keeps motors cleaner by reducing varnish 
formation and sludge deposit. 


Help your customers to enjoy cleaner, 
smoother - running, better - protected mo- 


tors. 


Get your share of the profits in 


Improved Veedol Motor Oil . . . perfec- 
tion for new cars—protection for old cars. 


TIDE WATER ASSOCIATED OIL CO. 
New York — Tulsa — San Francisco 
Detroit — Chicago — Indianapolis — Atlanta 
Minneapolis —Kansas City 





TIDE WATER 
Sale ease 
OlL COMPANY 


Le WOrld’s Largest Refiners of Pennsylvania Oil 


The repair takes only a few min- 
utes and is made by simply chisel- 
ing off the thin metal gland or cap 
at the end of the shock absorber 
arm and replacing it with a “Shock- 
Seal,” the company said. The prod- 
uct is packaged in sets of two to a 
box, a set being required to repair 
one dual-type shock absorber. 


U. S. Rubber Announces 


New Inflatable Boat 


An inflatable rubber boat, espe- 
cially designed for civilian use, is 
now in production by United States 
Rubber Co. The new type boat is 
practical for fishing and hunting 
in remote spots, for sunning and 
sports on lakes and near the sea- 
shore and for use as a dinghy on 
yachts. 

One man can set up and inflate 
the boat in 10 minutes or take it 
down for packing in the same 
length of time. In its carrying 
case, the inflatable boat and its 
equipment weigh 37 pounds. Since 
the carrying case is only 32 inches 
long and 14 inches in diameter, 
the boat can be carried easily in 
a car. 





THOMAS A. EDISON, INOC., announces 
t battery: for 


New Gear Lubricant 
Reported by Texaco 


Development of a new universal 
gear lubricant, which provides in- 
creased protection for heavily load- 
ed hypoid gears, is announced by 
the Texas Co. The new lubricant 
is designed to protect gears sub- 
jected to the high-torque, low- 
speed conditions encountered on 
mountainous terrain and to with- 
stand high-speed shock loading. 

* . * 


New Jiffy Lift Jack 
Now on the Market 


Jiffy Lift, said to be a new auto- 
mobile jack which makes tire 
changing easy, is announced by 


the Jiffy Lift Sales Co, Long Is- 
land, N. Y. 

Forged in one piece, it is re- 
ported. that the jack inserts be- 





LINCOLN ENGINEERING CO., St. Louis, 


a new bucket pump known as 
the ‘‘Porto-Pak.’’ improved high- 
pressure grease gun is of all steel construc- 
tion and holds 30 pounds of lubricant. The 
Porto-Pak features a positive automatic 


tween brake drum and tire rim 
without fumbling under the wheels 
of the car and locks firmly in 
place with the weight of the car 
itself. It can be used on all model 
cars from 1937 to 1946. 

* . * 


Air Brake Control Valve 


Is Again Available 

Wagner Electric Corp. announces 
that its hand control valve, used 
on air brake systems and other 
air-actuated equipment, is again 
available. 

The valve is said to permit the 


.|driver to apply, release, or hold 


any desired amount of air pressure 
in operating the brake system. 
Further details are available from 
Wagner Electric Corp., Automotive 
Division, 6400 Plymouth Ave., St. 
Louis, by requesting a copy of 
KU-91. 
. - * 
New Tight-Spot Wrench 

The Duro Metal Products Co., 
Chicago, announces the availabil- 
ity of new tight-spot ratchet 
wrenches. Made of tempered steel, 
the wrenches are said to get to 


trans-/the hard-to-reach places and per- 


mit turns in arcs of less than five 
degrees. 


Grey-Rock Catalog 


The makers of Grey-Rock bal- 
anced brake lining and Vee-Lok 
clutch facings have announced & 
new catalog describing in detail 
the complete Grey-Rock line. A 
copy may be obtained from any 
Grey-Rock distributor or by writ- 
ing United States Asbestos division 
of Raybestos-Manhattan, Inc., Man- 
heim, Pa. 


New Parts Washer 


Optimus Equipment Co. 181 
Church St., Matawan, N. J., has 
introduced a new continuous-type 
washing machine for handling 
large numbers of metal parts on 
racks, before plating, painting or 
any similar process. The output 
of this machine was claimed at 
about 60 racks per hour. 
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VANCOUVER, B. C.—Court ac- 
tion continued here last week in 
connection with the seizure of 
automobiles on the premises of 
Campbell Motors, Ltd., by the War- 
time Prices and Trades Board. The 
first appeal resulted in a decision 
in favor of the board but it is un- 
derstood that the case will be car- 
ried to a higher court and possibly 
to the Privy Council in London, 
England. 

The Wartime Prices and Trades 
Board seized all automobiles on the 
premises of Campbell Motors and 
has cancelled the firm’s license to 
deal in used cars. 

The board order stated that this 
action had been taken as a result 
of convictions for violations of reg- 
ulations respecting the purchase 
and sale of used motor vehicles. 
As a result of this order Campbell 
Motors is now prohibited from sell- 
ing or otherwise disposing of any 
motor vehicle except with permis- 
sion in writing from the board. 

Under terms of the order Camp- 
bell Motors is required by the 
board to sell every motor vehicle 
owned by them and to sell any ve- 
hicle to any person who may be 
specified by the board. 


The prices and supply representa- 
tive of the board is authorized to 
sell motor vehicles seized and 
credit the proceeds to Campbell 
Motors and he may “utilize any of 
the said premises and any motor 
power available in such manner 
and to such extent as he deems fit 
for the effective exercise of the 
powers conferred upon him.” 


This action threatens to put one 
of the largest used car companies 
in British Columbia out of business. 
Four convictions had previously 
been registered against the com- 
pany since November, 1944, for sale 
of cars above prices set by the 
board or for entering into transac- 
tions having the effect of avoiding 
the regulations. Fines totaling $2,- 
250 were made and further investi- 
gation of the company’s operations 
is still pending. 

Following the seizure of Camp- 


New Buffalo Firm 
Formed by Peo 


BUFFALO.— Another new Buf- 
falo company is being organized 
by Ralph F. Peo, local industrial- 
ist, who only a few months ago 
took the lead in forming Frontier 
Industries, Inc. 

The new concern is the Buffalo 
Automotive Products, Inc. Asso- 
ciated with Peo in the incorpora- 


‘tion of this company are Karr 


Parker, president of Buffalo Elec- 
tric Co., and George E. Phillips, 
attorney, also directors of Frontier 
Industries. 


Nash Names Leslie Motor 


Its Dealer in Greenville 


Leslie Motor Co., 615 Buncombe 
St., Greenville, S. C., has been ap- 
pointed Nash dealer in that city. 
W. N. Leslie is president of the 
new dealership. 


Part of the 
American 
scene-because 
it reaches 
150,000 
American 

men! 


Campbell Motors Appeals 


Vancouver Firm Plans Fight in Higher Courts 
As Board Restraint Orders Continue 
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bell Motors the board issued new 


regulations in an apparently deter- 
mined effort to wipe out the black 
market in motor vehicle transac- 
tions. 

Under the new regulations, deal- 
ers must sell to anyone who offers 
cash and can no longer demand a 
trade-in as a condition of sale. Cars 
offered for sale must carry tags 
showing the lawful price, make, 
model and year. Cars which have 
been sold must display tags listing 
the particulars of the sale. Cars 
may be held on deposit or option 
five days only. 

J. M. Brown, president of the 
Vancouver Auto Dealers Assn., said 
no protest would be filed by the 
association. Only two or three deal- 
ers would be affected by the new 
regulations, he stated, as nearly all 
the dealers in Vancouver are out 
of the used car business. 


MERICA 





’$ MOTORISTS are mak- 
ing plans as never before to 
go places and see things. Courte- 
ous, efficient service and out- 
standing petroleum products plus 
Texaco’s extensive advertising in 
print and over the air have made 
Texaco Dealers an important part 
of tourists’ plans. 
That’s why, when motorists are 


A Great Line-up 
TEXACO DEALERS | 


TUNE IN... Texaco Star Theatre every Sunday night starring James Melton, with his guest, Ed Wynn. See newspapers for time and stations, 





et) 
Suspect 


¥ 
he 





NEARING COMPLETION is this modern $42,000 home of South Side Motors, new 
Hudson dealer in East Point, Ga. George W. Estaver, southeast divisional sales man- 
ager, says that it will have one of the finest service departments in the state. 


CPA Approves Export 
Of 136,000 Batteries 


WASHINGTON.—Using the per- 
centage of exports during the years 
1936-40 as a yardstick, CPA last 
week announced that approximate- 
ly 136,000 automotive-type batteries 
might be licensed for export in the 
second quarter of 1946. Though far 
below the estimated requirements 
of war-devastated foreign nations, 
this number would help meet some 
of the most urgent needs in re- 
building transportation systems. 
Exported batteries will be especial- 
ly useful in enabling other nations 


for 


to distribute their meager food sup- 
plies and put light fishing craft 
back into service, CPA officials 
said. 


The export ceiling is based on the 
average of 2.9 percent of battery 
production which was exported be- 
fore the war. It permits the De- 
partment of Commerce’s Office of 
International Trade to issue li- 
censes for the export of not more 
than 2.9 percent of United States 
production of batteries during the 
second quarter, but does not guar- 
antee that actual exports will come 
up to this percentage. 


planning to travel, they see their 
Texaco Dealer first — for Texaco 
Touring Service — for pre-trip 
lubrication and check-ups — and 
to “fill ’er up” with Texaco Sky 
Chief or Fire-Chief gasoline. 
And on the highways — 
stop at the familiar Texaco sign — 
the sign that means business — 
and profits for Texaco Dealers. 


they 


THE TEXAS COMPANY 


FIRE-CHIEF ana SK Y Chief casounes 
TEXACO and HAVOLINE MOTOR OILS 
CHASSIS LUBRICATION - 





REGISTERED REST ROOMS 


Willys Appoints 
Three Travel 


Representatives 


TOLEDO, O.—August Benhoff, 
Willys-Overland general parts 
manager, has named three travel- 
ing parts representatives to cover 
the entire United States. 


Appointed are Henry P. Lefevre 
of Toledo, James C. Scheller of De- 
troit and Leo Hughes of Piqua, O. 

The three representatives, not 
assigned to particular territories, 
are visiting all Willys-Overland 
distributor points as quickly as 
possible, Benhoff said. 

Lefevre moves to his new job 
from a position as parts foreman 
at the Willys-Overland plant. He 
has had 17 years experience as a 
parts salesman and worked for va- 
rious Toledo firms. 

Scheller has 33 years of automo- 
tive and mechanical background. 
Hughes was Philadelphia parts 
manager for Willys-Overland from 
1927 to 1929. 
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AUTOMOTIVE WASHINGTON 


Usual Apathy Follows 


Termination of Strikes 


By William Ullman 


THE USUAL apathy toward corrective labor legislation 
began to set in on Capitol Hill as the strike situation im- 
proved. Historically, one group or another pushes legislation 
to the brink of passage when a major strike is on. But it 
seems difficult to obtain final Congressional action before 


the work stoppage ends. True, 
the so-called Case bill was 


assed by both the House and 
Benate, right after President Tru- 
man asked for a more drastic type 
of legislation and after the rail 
strike paralyzed the nation. 

But, as this was written, there 
were many who believed that the 
president would veto the Case bill 
and it appeared certain that the 
Senate would vote to sustain him, 
in view of changed conditions. 

Acting within two hours after 
Truman asked for emergency leg- 


00, 


You'll never find anything that’s easier to sell, that has more eye-appeal 
or that makes a man prouder of his car than Lyon Whitewalls! They set 
new cars off, dress them up! They make older cars smarter, cleaner, 
newer looking. Right now thousands of sets of Lyon Whitewalls are going 
on cars every day! And these car beautifiers are here to stay because 
people not only like them but the price is right, a combination that can't 
be beat. To get your share of Lyon Whitewalls, contact your local tire 


supplier today. 








islation, the 
House passed 
and sent over to 
the Senate the 
exact bill he re- 


quested, _  includ- 
ing the contro- 
versial labor- 
draft which 


would be applied 
to strikers 
against the gov- 
ernment. A _ sin- 
gle objection 
blocked immedi- 


ate consideration of that legisla- 
tion until after the week-end. 

That objection arose primarily 
from a ‘belief that long-range 
legislation should receive Sen- 
ate approval first—the fact be- 
ing stated that settlement of the 
rail strike removed the necessity 
for precipitate rubber-stamp ac- 
tion. 

Then, the Senators began to ex- 
amine the President’s emergency 
legislation closely. Quickly they 
concentrated on the _ labor-draft 
section and, by a vote of 70 to 13, 
knocked it out. 

By that time, Memorial Day, op- 
ponents of any labor legislation 
were gathering support for their 
usual plea that the strike situa- 
tion was much improved; that 
nothing now need be done. 

It appeared that the answer to 
the question of whether any legis- 
lation would be enacted hinged on 
the outcome of the maritime and 
hard coal controversies. 

What were the issues in the two 
pieces of legislation that provoked 
such deep-seated controversy? 

Here are brief summaries of 
both: 

THE EMERGENCY BILL— 
Whenever the government has tak- 


en over a plant and the strike or! turn to his job, under seizure, 


FOR REALLY FAST 


PROFITS 


APPEAL TO PRIDE-OF-OWNERSHIP: 


WHAT LYON 
WHITEWALLS DO FOR CARS..OLD OR NEW 


WHITEWALLS* are the exclusive trim ring product of Lyon, Inc. 
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SERVICE SECTION 


shall lose his job and seniority 
rights if he should be reem- 
ployed. Such a person could be 
drafted for service in the Army 

“at such time, in such manner 
and on such terms and condi- 
tions as may be prescribed by 
the president. (Eliminated by the 
Senate.) 

In fixing compensation to the 
owners of seized properties, due 
consideration shall be given, among 
other things, “to the value the use 
of such properties would have had 
to their owners during the period 
they were in possession of the 
United States in the light of the 
labor dispute prevailing.” And if 
any net profit accrues because of 
government operation, that profit 
shall go to the United States Treas- 


ury. 

THE CASE BILL—The so-called 

Case bill, as strengthened on the 
Senate floor, would proclaim the 
policy that every reasonable ef- 
fort should be made by both labor 
and management to maintain 
working agreements and, if a dis- 
pute arises, the parties should ar- 
range promptly for a conference, 
If such conference does not settle 
the controversy, both sides must 
cooperate with a five-man Federal 
Mediation Board. 
; The board may proffer its servy- 
ices in any labor dispute affecting 
commerce, either on its own mo- 
tion or on request of either party. 
In the case of utility disputes, the 
board can request the president 
to appoint an emergency commis- 
sion which would investigate and 
make a report with recommenda- 
tions to the president within 30 
days. 

There could be no strike or lock- 
out until the board certifies its ef- 
forts at mediation are concluded 
or until 60 days after notice re- 
questing a _ collective bargaining 
conference. In the case of the 
emergency commission, the status 
quo would have to be maintained 
until five days after the commis- 
sion reports. 

Suits for violation of collective 
bargaining contracts could be 
brought against either party in 
Federal court. A judgment against 
a labor organization could be en- 
forced only against the organiza- 
tion’s assets. 

Supervisory employes would be 
excluded from collective bargain- 
ing rights under the Wagner 
Labor Relations Act. The defini- 
tion of such workers would not 
apply in cases of employes cov- 
ered customarily in collective 
bargaining contracts before duly 
1, 1935. The right of supervisors 
to become and remain members 
of @ labor organization would be 
Specifically reserved. 

It would be illegal under the 
anti-trust laws to use strikes and 
other activities to force employers 
and others (1) to cease dealing in 
the products of any other produe- 
er, processor or manufacturer, or 
(2) to force dealing with one labor 
organization instead of another 
with which the employer has an 
effective collective bargaining con- 
tract. Obstruction of commerce by 
robbery or extortion would be 
made a felony. 

There would be a_ prohibition 
against payments to labor organ- 
izations for the benefit of em- 
ployes (such as the so-called wel- 
fare funds) unless such funds are 
held in trust and unless employes 
and employers are_ represented 
equally in administration of those 
funds. 


lockout continues, and if the presi- 
dent decides that the continued 
operation of the plant is necessary 
to the national economy, he may 
issue a proclamation declaring a 
national emergency relative to in- 
terruption of operations. 

This proclamation must (1) state 
a time at least 48 hours after its 
signature when it shall take effect, 
(2) call upon employes and offi- 
cers of the employer to return to 
work before the effective date of 
the proclamation, (3) call on rep- 
resentatives of employers and em- 
ployes to “take affirmative action” 
to get all back to work, and (4) 
establish fair and just conditions 
of employment during the seizure. 

When the proclamation is issued, 
officers of the employer and of the 
labor organization must take af- 
firmative action to end the work 
stoppage. When the proclamation 
becomes effective, the work stop- 
page becomes unlawful and viola- 
tions become subject to a $5,000 
fine or one year in jail, or both. 

The attorney-general may seek 
injunctions to enforce these pro- 
hibitions, with appeals going to an 
appellate court and eventually to 
the Supreme Court. 


An employe who fails to re- 
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Congress Studies Tangle 
In Surplus Sales 


AS THE War Assets Administra- 
tion struggles along with the vex- 
ing problem of disposing of sur- 
plus war property, many Congres- 
sional committees are trying to 
find ways of improving sales pro- 
cedures and policies. 

WAA’s preliminary report for 
April shows a 21 percent decline 
in sales for the month and an 
increase of $750 million reported 
cost in goods on hand: Disposal 
by all agencies dropped to $431 
million from the March peak of 
$545 million. 

Excluding non-salable aircraft, 
property available for disposal in 
terms of original cost, jumped 
from $5 billion Jan. 1 to $8.6 billion 
on May 1. Total inventory, includ- 


pared with $8.5 on Jan. 1. 


ing non-salable aircraft, was more 
than $13 billion May 1, as com- 
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Torsilastic Springs 
Goodrich Unveils New Hand-Built Car; 
Constant Level Claimed 


DETROIT.—A hand-built passen- 
ger automobile, designed and en- 
gineered from the ground up by 
B. F. Goodrich Co. to “take full ad- 
vantage of the inherent possibili- 
ties” of its torsilastic spring, was 
unveiled here Friday by E. F. Tom- 
linson, general manager of the In- 
dustrial Products division. 


Tomlinson explained that al- 
though this particular vehicle had 
to be described as an experimental 
or demonstrator automobile, the 
principle of the torsilastic spring 
had progressed far beyond the ex- 
perimental stage during the war, 
when his company supplied near- 
ly a half-million of them for use 
on LVTs, the 20-ton amphibious 
“landing vehicles, tracked,” other- 
wise known as “Alligators,” “Water 
Buffaloes” or “Beach Busters.” 

Also, he said, a larger version 
of the spring has been in volume 
production for months and is be- 
ing used in new urban buses of the 
Twin Coach Co. Even before the 
war several conventional passen- 
ger autos had been equipped ex- 
perimentally with torsilastic springs 
“with exceptionally favorable re- 
sults.” 

Primary objectives of the spring- 
ing — particularly for light-model 
autos—that BFG engineers feel can 
be achieved through the torsion 
rubber spring, Tomlinson said, are 
“an inherently low degree of harsh- 
ness and low noise level,” minimum 
of maintenance, and long life with 
low operating cost. 

Exceedingly simple in principle 
and in parts needed, the torsilastic 
spring is completely different from 
conventional springs of either steel 
or rubber, Tomlinson declared. It 
consists of a metal shell and cen- 
tral shaft, with the space between 
shell well and shaft filled with rub- 
ber firmly bonded to the metal. 
Either the shaft or the shell is held 
stationary (in this case to the car’s 
frame) while the other is partly- 
rotated by means of a torque or 


Slack Blames 
U. S. Controls 
For Low Output 


KANSAS CITY.—A comprehen- 
sive re-examination of all govern- 
mental regulations affecting indus- 
try was advocated Thursday by 
Lyman W. Slack, vice-president and 
general sales manager of Packard, 
who declared automobile produc- 
tion has been interrupted ever 
since V-J day “by one aggravat- 
ing little thing after another.” 

At a press conference in Hotel 
President, the 43-year-old execu- 
tive disclosed Packard has been 
forced to revise its production 
schedules 10 times since last Oc- 
tober. 

“Packard’s final assembly line,” 
he explained, “worked only nine 
days out of the first 90 this year, 
due to the lack of bearings. Now, 
the company is threatened by an- 
other interruption in a month, due 
to the scarcity of spring wire for 
seat cushions. Spring wire, under 
present government regulations, is 
a non-profit item—so the steel 
manufacturers are naturally con- 
centrating upon other products.” 

Slack, here to address the Mis- 
souri State Automobile Dealers’ 
Assn., asserted: 


arm which in this case is the 
wheel-support arm. All the spring- 
ing is accomplished simply by the 
twisting movement in the rubber. 
One of the features of the dem- 
onstration car is a constant-level 
device applied to all four wheels, 
to hold the chassis at a designed 
level regardless of load changes, 
Tomlinson explained. He added that 
torsion rubber suspension lends it- 
self particularly well to the use of 
constant-level mechanism. 


The torsilastic spring is not con- 
fined to vehicular springing, B. F. 
Goodrich engineers pointed out. 
They added that it is being applied 
to scores of non-vehicular uses 
such as swivel chairs, porch swings, 
built-in ironing boards, truck tail 
gates, and so forth. It performed 
the latter service on a large scale 
in the war, as the “hinge” of the 
large ramp that opened outward 
and downward to unload men and 
materials from landing barges. 
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GEORGE FRENCH, owner of French Pontiac Co., 2120 Canal St., New Orleans, 
remodeling 


spent $40,000 in the above building. The modern plant contains 60,000 
aa are air-conditioned and the service department remains open 
un fs) 


Automatic Offers 
New Hand Trucks 


CHICAGO. — Automatic Trans- 
portation Co., 149 W. Eighty-sev- 
enth St., manufacturers of the 
Transporter, last week announced 





new improved models of its elec- 
tric propelled hand truck. 

Featuring more than a score of 
major improvements, the new 
Transporter will have a potential 
service life double that of its pred- 
ecessor, Automatic engineers pre- 
dict, and the costs of maintenance 
will be cut in half. 
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When you hang up your BEAR SIGN! 


STEERING 
SERVICE 


FRAME & AXLE 
STRAIGHTENING 
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Pontiac Names 


Moody, Ives in 


Eastern Zones 


PONTIAC.—Two important 
changes in the leadership of top 
Eastern sales zones were an- 
nounced last week by D. U. Bath- 
rick, general sales manager of 
Pontiac. 


H. F. Moody, formerly zone man- 


‘jager at Pittsburgh, takes over the 


Boston zone, succeeding Charles 
Kane, who has resigned to become 
a Pontiac dealer. 

Moody is succeeded at Pitts- 
burgh by Allan F. Ives, formerly 
business management manager for 
that zone. 

In 1933, Moody transferred from 
another GM division to become 
district manager for Pontiac at 
Boston. In 1937 he became assis- 
tant zone manager there and three 
years later was made zone man- 
ager at Washington. 

Ives became a member of the 
Pontiac organization in October, 
1933, at the central office in the 
sales promotion department. 
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“I don’t wish to cast stones at 
any one person, or any individual 
agency. But something obviously 

wrong somewhere, with so 
many little things slowing or 
stopping production. I think it’s 
high time we find out what and 
where they are—and try to do 
something about them.” 

The work interruptions are hav- 
ing a grave effect upon the na- 
tion’s economy, he emphasized. 

“More than 60,000 persons in the 
families of Packard’s 2,000 dealers 
and their employes, for example, 
are deprived of their main source 
of income each time the final as- 
sembly line halts,” Slack pointed 
out. “Add to them the thousands 
of others in the factory and re- 
lated industries—and the total be- 


: comes staggering.” 
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On Wall Street... 
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Curb Set on Lead Oxide 


Supplier Uncertainties 


Cloud Stock Trend 


By Dana Stuart 
Staff Correspondent 


NEW YORK.—Automotive| 


stocks, particularly those of com- 
panies supplying parts and other 
materials to passenger car and 
truck manufacturers, responded to 
the settlement of the railroad and 
soft coal strikes by advances rang- 
ing up to several points. 

The car and truck group, how- 
ever, was not without its outstand- 
ing gains and the shares of sev- 
eral companies, including Stude- 
baker and Federal Motor Truck, 
advanced into new high ground 
for the year. 

Studebaker was particularly 
strong and active immediately 
following the favorable labor de- 
velopments. Nash also was out- 
standing at around its high for 
the year, after payment of a divi- 
dend. Hudson also showed 
strength. 

Among the larger parts and ac- 
cessory manufacturers, Borg-War- 
ner, Motor Wheel and Stewart- 
Warner made new highs for 1946 
in active trading. The stocks of 
other suppliers of materials to the 
automotive industry that made 
new highs included Bower Roller 
Bearing, Briggs & Stratton, Col- 
lins & Aikman, Federal Mogul and 
McQuay Norris. 

The movement of automotive 
stocks following the settlement of 
the two major strikes of the hour 
was not steadily forward, how- 
ever. Except in a few instances, 
even the shares that went into 
new high ground were somewhat 
erratic. Wide movements both up 
and down marked the price action 
of some stocks. 

Wall Street interpreted this er- 
ratic action as a reflection of the 
realization that the road ahead is 
not a clear one. The end of the 
rise in operating costs is not in 

sight. Manufacturers must pay 
higher prices for coal in addition 
to the continued increase in labor 
costs. 

Also, it was pointed out that 
many smaller strikes are interfer- 
ing with the movement of parts 
and materials to auto producers. 
It is becoming apparent that the 
flow of finished goods to the con- 
sumer market will not be as large 
in the third quarter as had been 
hoped, with the result that earn- 
ings may continue to lag. 

Opinion in Wall Street as to 
how soon the outlook would be 
clear, and the automotive indus- 
try would be able to launch full 
scale production was mixed. 


FINANCIAL 


Mack Reports $411,000 


Profit in First Quarter 

NEW YORK — Mack Trucks, 
Inc., reports for the quarter end- 
ed March 31, 1946, a net profit of 
$411,658 equal to 69c a share on 
597,335 shares of common stock, 
after provision of $275,000 for fed- 
eral income and excess profits 
taxes. 


This compares with the net pro- 
fit, as reported for the first quar- 
ter of 1945, of $672,299 equal to 
$1.12 a share, after provision of 
$2,380,000 for federal income and 
ex cess profits taxes and a later 
cancelled reserve of $125,000 for 
contingencies. 

e * s 


Bendix Aviation Reports 


$2 Million Net Drop 

Bendix Aviation Corp. has re- 
ported earnings of $13,329,902 for 
the fiscal year ended Sept. 30, 
1945, as compared to $15,290,094 
for the 1944 fiscal year. The 1945 
figure amounted to $6.30 per share 
of common stock, against $7.31 
in 1944. 

Net sales, royalties and other 
operating income totaled $649,- 
389,823 for fiscal 1945, compared 
with $869,662,826 the previous year. 
Bendix also said that the task of 
settling its 21,500 cancelled war 
contracts is almost completed. 


. 
Stock Price Averages 
Latest Preced’g Year 
Week Week Ago 
10 cars and trucks 47.60 45.40 38.80 
10 parts and acces. 45.30 45.70 36.25 
5 tires and rubber 72.30 72.30 52.90 
25 automotives ... 51.60 50.90 40.60 


There were, differences of opin- 
ion on whether the stock mar- 
ket would proceed from this 
point to advance on the pros- 
pects of good earnings later in 
the year and in 1947, or whether 
it first would have a sinking spell 
because of disappointment over 
the second and third quarter 
earnings. 

One school of thought was that 
the factor of inflation might over- 
ride all other considerations. For 
this reason, all news, including 
developments in price control leg- 
islation and wage increases in 
strike settlements, was being in- 


TT 


Surplus Auto Parts Pool 


Valued at $174 Million 

DETROIT.—The War Assets 
administration announced Fri- 
day that inventory of all sur- 
plus automotive parts has been 
completed. The inventory dis- 
closed that parts valued at ap- 
‘proximately $174,000,000 are 
available through the Detroit 
region. 

All declarations and orders of 
surplus automotive parts, acces- 
sories and maintenance equip- 
ment are channeled to the De- 
troit region to form a central 
inventory. This procedure, WAA 
said, is designed to speed the 
disposal of parts with a mini- 
mum of delay. 


terpreted as to its effect on the | delivery of battery lead oxide, this | 


general price structure. 


There was almost unanimous 


agreement on one thing, and that| battery manufacture in the past 
|four years. CPA said that the de-| 


is that the bull market in stocks 
is not over. Only on the immediate 
trend are differences of opinion 
sharply mixed. 


‘“‘Dealers Tell Me,’’ by John O. Munn, is | 


an open forum for the expression of deal- 
ers’ opinions. 


ANTI-RUST 
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As Supply Becomes Acute 


| WASHINGTON.—Allocation con- 
| trols on lead oxide, one of the 
principal components of storage 
batteries, have been established ef- 
fective July 1 because of the acute 
lead supply situation, CPA an- 
nounced last week. 


This new _ allocation’ control, 
which was approved by the Bat- 
tery Lead Oxide Manufacturers In- 
dustry Advisory committee recent- 
ly, was incorporated in a newly 
amended lead conservation order. 
Other changes of a minor nature 


jtent of the oxide in the battery 
|to 50 percent of the total lead con- 
tent of the battery. 

Because of strikes, domestic lead 
production is currently at a rate 
less than 50 percent of the nor- 
mal ‘500,000 ton production. Low- 
ered imports and declining re- 
ceipts of scrap are also aggravat- 
ing the supply situation. 

Because of these many adverse 
|factors, CPA indicated that the 
| 880,000 tons supply estimate for 
1946 (made at the first of the year) 


|were also made in the order af- | must be revised sharply downward, 


|fecting other lead uses. 
Aimed directly at the sale and 


new allocation control reflects the 
large lead consumption for storage 


mand for battery use has risen 
from 21 percent of total production 
in 1942 to more than 30 percent at 
the end of 1945. 


At the same time, the amended 


| M-38 order also limits the lead con- 


Nash Votes Dividend 
DETROIT — Directors of Nash- 
Kelvinator Corporation voted a 
dividend of 12%c per share on 
outstanding capital stock, payable 
June 28 to stock of record at the 
close of business on June 3. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 
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Dealer Aid Unlikely 


NADA Says Farm Machinery Men Will Get 
Most Help From Amendment 4 


WASHINGTON. — NADA ex- 
pressed doubt last week that the 
new wage-increase amendment to 
SSR-6 would help many dealers 
seeking to raise hourly price rates 
for service customers. 

The amendment applies only to 
dealers with eight or fewer em- 
ployes. It permits approved wage 
hikes since March, 1942, to be add- 
ed in fixing hourly shop rates. 

NADA declared that the ruling 
“apparently was intended to take 
eare of farm machinery repair 


Terre Haute Truckers 


Headed by Maloney 


TERRE HAUTE, Ind.—The Terre 
Haute Motor Carriers Assn. has 
elected James Maloney (Commer- 
cial Motor Freight, Inc.) president; 
Clinton Reintjes (Reintjes Truck 
Service), vice-president; Don Evin- 
ger (Eastern Motor Express,:Inc.), 
secretary, and J. B. Gibbons (Ger- 


ard Motor Express Inc.), treasurer.|use whichever method is highest.'to another by turning a fuel se-° 














® Now add safety from freeze-up—safety from rust—safety from fast 
boil-off—and you'll sure have a new super-seller in SUPER PYRO. 


You'll have new profit—with new safety for your business reputation. 
So you'll be super-smart to get your order in right now for your new 
SUPER PYRO anti-freeze. U. S$. INDUSTRIAL CHEMICALS, INC. 











men who had very low rates in 
March, 1942.” 

Any dealers who find pricing as- 
sistance in the amendment, how- 


| ever, were advised to file a copy of 


the form provided in Appendix A 
with his local OPA board. 

This amendment, the fourth to 
SSR-6 of RMPR-165, went into 
effect May 25. It is included in the 
third method specified for the de- 
termining of hourly service rates, 
as follows: 


Average basic hourly wage rate 
during the week of March 31, 1942, 
plus 60 cents, plus any amount 
equal to the increase since March 
31, 1942, providing that those wage 
increases were in accordance with 
the wage stabilization regulations. 

The other methods allow deal- 
ers to charge either the highest 
customer’s hourly rate charged in 
March, 1942, or double the average 
basic hourly wage rate in the week 
of March 31, 1942. Dealers may 





Says New Motor 
Tops 20 Hp, Has 


Variety of Uses 


CLEVELAND.—(UTPS)—A new 
small motor designed to run on 
gasoline, diesel oil or kerosene has 
been disclosed by its Cleveland 
designer, Henry J. Hickey, an au- 
tomotive engineer. 


Assertedly built on an entirely 
new principle, the motor is ap- 
plicable to power small tractors, 
trucks, boats, air-conditioning and 
pumping units, stationary lighting 
plants, as well as laboratory fuel 
testing. 


Powered by a uniflow-type, two- 
cylinder, two-cycle engine, the mo- 
tor has a 42-cubic-inch piston dis- 
placement, Hickey said. 

“We're shooting at a much high- 
er horsepower than that of the 
average motor of its size,” he add- 
ed, but he refused to disclose what 
horsepower it would develop until 
the motor has been completely 
tested. Other automotive engineers 
speculated the horsepower would 
be between 20 and 30. 

Even during operation, the en- 
gine can be changed from one fuel 


LESS SUPER PYRO now beats any 


temperature—and you can prove it! 


New freedom from odor, 
using SUPER PYRO! 


New low price of SUPER PYRO 
makes motorists cheer! 


Rich new purple and gold package 
sings oyt SUPER PYRO quality! 


‘ 


‘ 


Biggest national magazines plus local 


newspapers plus outdoor posters 
now advertise SUPER PYRO! 
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Twindow for Showrooms .. . 





IN SUCH TYPICAL installations as this automobile salesroom, Twindow units will 
help prevent condensation and frosting of the glass during the cold winter months. In 
addition, they provide an ideal insulating medium for maintaining proper interior tem- 
peratures during both winter and summer, according to the manufacturer, Pittsburgh 


Pilate Glass Co. 


lector. Compression is 
manually or mechanically. 

Hickey has granted a limited li- 
cense for manufacture of the mo- 
tor to B. L. McClure Inc., Nor- 
walk, O., which will build a new 
$50,000 plant to produce it. 

“Production will start in about 
six months with an output of 25 
motors a week,” it was reported 
by a company executive. “This will 
be stepped up as quickly as pos- 
sible to 50 motors a day.” 


changed 


Super Seller! 












































SHOWING THE construction of Twin- 
dow, a double glazed window unit manu- 
factured by Pittsburgh Plate Glass Co. 


Timken-Detroit 


Rents Forge, Axle 
Plant From U. S. 


DETROIT. — Timken-Detroit 
Axle Co. has leased from the gov- 
ernment two new manufacturing 
plants. 


Already in production, the two 








J. W. Heck 


C. L. Wilber 


plants—a forge plant and a trailer 
axle plant—are located here. Be- 
tween 1,200 and 1,400 workers will 
be employed in these two plants 
when peak production is attained. 

In commenting on the acquisi- 
tion of the two plants, Walter F. 
Rockwell, president, stated: 

“Not only will the two plants 
add substantially to Timken’s pro- 
duction capacity, but they will 
also add commensurate facilities 
in quality control. Already the fin- 
est testing and inspection equip- 
ment in the industry has been in- 
stalled.” 

The forge plant will be in charge 
of C. L. Wilber, Timken forge di- 
vision manager, who has _ super- 


vised Timken forgings for 24 
years. 
General superintendent of the 


trailer axle plant, J. W. Heck, has 
a record of 27 years with Timken 
in supervising machining and as- 
sembly operations. 


General Buys 
Waco Building 


WACO, Tex.—Purchase by Gen- 
eral Tire & Rubber Co. of a new 
building adjacent to the company’s 
Waco plant has been announced. 

The purchase includes a plant 
to house Banbury machines, 4 
laboratory with 12,000 feet floor 
space and various tire building 
machinery. The building and equip- 
ment were purchased for $376,000, 
it was announced. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 
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Jubilee’s Over 


It Was a Great Success to the Public 
Despite Behind-Scenes Errors 
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(Continued from Page 2) 


and the rest of the nation out of 
the mud. 

Although rain threatened ll 
day, there was none during the 
four-hour procession. A _ sunless 
sky and drop in temperature were 
soon forgotten in a colorful, im- 
pressive and significant panorama 
of man’s dreams and his actual 
realization of them. 


Old Cars Popular 

The old car section was the 
most popular with the huge 
crowd. The antique models, some 
steaming, some stopping entire- 
ly until again, held their 
own. Drivers and passengers 
were dressed in the style of the 
early automotive era. Aside from 
being a good show, these models 
were a history of the develop- 
ment of the motor car. 

Among the most interesting were 
a 1900 Oldsmobile, a 1902 Pierce- 
Arrow, a 1905 International, a 1909 
Hudson, 1901 Ford and a Packard 
of the same year. Other models 


were names that live now only be- 
cause of the interest they engen- 
der as examples of pioneer efforts. 

The prominent place occupied 
by trucks in the daily life of an 
individual was stressed from a 
diaper laundry pickup model to 
the giant construction and trans- 
portation carriers. 

Manufacturers displayed their 
newest modals and the Detroit Fire 
department was represented by 
apparatus of 1851 and 1900. 

Horse Street Car 

The Michigan State Highway 
department’s float, showing the im- 
provements in roads, was followed 
by a horse-drawn street car. Then 
came the municipally-owned De- 
troit Street Railway’s latest type 
trolley cars and buses. 

There were labor union floats, 
a Conestoga wagon built by John 
Studebaker in the 1890s, a Wells 
Fargo stagecoach of 1860, march- 
ers from military, civic and so- 


cial organizations, and motorized jeach of the honored guests with 


military equipment. 

More than 10,000 persons, 1,000 
vehicles of all types, 80 floats and 
30 bands were in the procession. 
The Jubilee Queen, Mary Grace 
Simescu, drew cheers as she and 
her court rode by on golden float. 

7 + 


Pioneers 


THE GREATEST assemblage of 
men who founded the automotive 
industry, and those who are lead- 
ing it today, was greeted at Ma- 
sonic Temple Friday evening when 
the city and the nation paid tri- 
bute to the pioneer automotive 
leaders. 

A banquet in their honor was 
followed by a program tracing the 
effect of the auto on social and 
economic trends. There was also 
a dinner for the pioneers’ wives. 

In addition to the 14 pioneers 
previously selected to receive the 
Charles Clifton Automotive 
Award, a surprise presentation 
was made on the stage when Lt. 
Gen. William 8. Knudsen, auto- 
motive chairman of the Jubilee, 
was added to the list. 

After Knudsen had presented 


the statuette, he received one from 
K. T. Keller, president of Chrys- 
ler. When Henry Ford received 
his award, the auditorium’s huge 
crowd rose to its feet. 

Pioneers Are Listed 

The 14 pioneers named for spe- 
cial honors were John Van Ben- 
schoten, Charles Snyder, Edgar 
Apperson, William C. Durant, J. 
Frank Duryea, Ford, George M. 
Holley, Charles Brady King, 
Charles W. Nash, Ransom E. Olds, 
Barney Oldfield, Alfred P. Sloan 
jr., Frank Kwilinski, John Zaugg. 

George M. Romney, managing 
director of AMA, was master of 
ceremonies. 

George Mason, Nash-Kelvinator 
president and president of AMA, 
paid homage to the pioneers at 
the dinner. 

Addressing the 14, who are the 
first to be entered in the Auto- 
motive Hall of Fame, Knudsen 
said: “Detroit has always been 
the same. There always is a tre- 
mendous boom or panic in De- 
troit—and if we hold on long 
enough there will be another 
boom. 

“When that boom comes Detroit 
will again take its place as the 
leading industrial city.” 

Sloan and Durant were unable 



















giro Seals nique 
AKTERNATING 


cTION.. 


UP-STROKE 


Spiro-Seal expands with 
the taper, but with less 
expansive pressure than 
on the down-stroke, be- 
cause inter-leaf friction, 
within the ring itself, re- 
tards the action. This re- 
duces unit pressure, in- 
sures proper lubrication. 


DOWN-STROKE 


Spiro-Seal contracts with 
the taper and hugs the 
wall at correct unit pres- 
sure for propersealing not 
because of inner-spring 
pressure but because of 
balanced tension inherent 
in this ring. 





Another reason why Ramco 10-Up is the ALL PURPOSE RING 





No matter if it is a re-bore or a re-ring job, 
those cylinders need the Alternating Action of 
Spiro-Seal. Alternating Action guarantees a 
longer lasting job, because its action is an aid 
to the prevention of cylinder wall taper in both 
re-ring and re-bore jobs. 


ramcoD) 


BEST FOR EVERY JOB—RE-BORE 0 






Alternating Action is just one of many reasons 
why you “Do the Job Right” when you Re-Power 
with Ramco 10-Up...the All Purpose Rings 
that are right for every job...re-bore or re-ring. 


Ramsey Corporation, 3737 Forest Park Blvd., St. Louis, 
Mo. Factories: St. Louis, Fruitport, Mich., Toronto, Can. 
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AZ-POW2A King 


ERING—PROVEN BY 10,000 MILE RING AND LABOR WARRANTY 


Trademarks Registered U.S Potent Office Copyrdit 1906 by Ramery Corperasiea 






























































SERVICE SECTION 
to be present. Their awards were 
accepted by H. O. K. Meister, gen- 


eral manager of Hyatt Roller 
Bearing, and Alfred Reeves of 
AMA. 





* * > 


Jamboree 


THE MARDI GRAS celebration 
on Washington Blvd. Saturday 
evening was another magnet for 
huge crowds in the festive mood, 
They saw stage, radio and screen 
stars, the Jubilee Queen and other 
prominent personalities. There 
were dance bands, but the throng 
was so great that dancing was out. 

“Song of Our City,” a pageant 

commemorating the city’s 150 
years under the American 
and its tribute to the fiftieth an- 

niversary of the auto, was well 
received in two performances at 

Olympia. 

The 12-day celebration was t 
have ended Sunday in a commu. 
nity rally at Briggs stadium to 
hear Trygve Lie, secretary-general 
of the United Nations. 


Jubilee Dinner 
Honors Pioneers 
In Syracuse 








SYRACUSE, N. Y.— Pioneers —_— 
who made Syracuse prominent in 
an infant industry were honored Ch 
by Syracuse Auto Dealers Assn. 
June 4 at an Automotive Golden In 


Jubilee dinner. 

H. H. Franklin, head of Frank- 
lin Mfg. Co., John Wilkinson, in- 
ventor of the first successful air- DI 


cooled internal combustiori engine, E. V 
and H. Winfield Chapin, co-founder man 
of Brown-Lipe Chapin Corp., gear | Visio 
and transmission makers, were mnt 
honored guests. ler § 
Lack of time forced scrapping eral 
of plans for a parade of automo- | © 
biles, dating back to 1900, through | ce, 
Syracuse streets in connection with gene 
the natidnwide observance of the Ph 
automotive industry's fiftieth an- | from 
niversary. of al 
Robert J. Purcell, president, Sy- regia 
racuse Automobile Dealers, stated, to 
however, that the parade was “not hee 
cancelled, just postponed.” He in- “i 
dicated the idea would be pushed | © * 
for a future auto show. J. 
The role played by Syracuse | "gio 
when the auto industry was young | been 
was pictured by Jerome B. Rus- | to ta 
terholtz of SADA, who described | supe: 
the 10 automobile factories which F. 
produced in Syracuse. The Frank- lee © 
lin car was the most famous. divis! 
Others were the Brennan, pervi 


Brownell, Century, Chase, Moyer, 
Julian Brown, Palmer-Moore, Sy- 
racuse, and the Van Wagoner, 
which appeared first in 1899. 

7 * * 


Tacoma Awards Prizes 
To Old Car Owners 


TACOMA, Wash.—Tacoma Auto- 
mobile Dealers Assn. observed the 
Golden Jubilee at a joint luncheon 
with the Young Men’s Business 
Club at the Winthrop hotel last 
Friday. 

_Frank Branch Riley of Portland 
was the speaker. L. E. Titus, presi- 
dent of the association, presided. 

During the week, Tacoma deal- | 
ers displayed old cars only, there 
being no new models shown any-. 
where. The big showrooms were: 
mostly barren even before, as the: 
few new cars coming in haven't: 
been staying long. Cash prizes: 
were given for the oldest cars in 
the county. 

Arnold Reading, Winthrop Motor 
Co. (DeSoto-Plymouth) was_chair- 


(See JUBILEE, Page 51, Col. 2) 
























CUSTOMER CONTROL 









Since 1932 
The Most 
Complete and Successful 
Owner 
Follow-Up Service pss 
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CUSTOMER CONTROL }}HO! 


5 COURT SQUARE 


Long Island City 1, N. Y. 
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Chrysler Shifts 4 
In Home Office 
Of Service Unit 


DETROIT.—The transfer of F. 
E. Van Halteren, former technical 
manager of the central service di- 
vision of Chrysler Corp., to assis- 
tant director of service of Chrys- 
ler Sales division has caused sev- 
eral changes in personnel in the 
Central Service division home of- 
fice, according to John H. Mack, 
general manager. 

Phil B. Hopkins has been moved 
from regional supervisor in charge 
of all field service operation in all 
tegions to the post of assistant 
to Mack in Detroit. Hopkins has 
-been identified with Chrysler serv- 
ice since 1933. 

J. M. Moriarty, former St. Louis 
regional service manager, has 
been brought into the home office 
to take over the post of regional 
supervisor. 

F. H. Groesbeck, formerly serv- 
lee engineer in the central service 
division, now becomes technical su- 
pervisor for the division. 


Wood Builds Staff 

Stanley Kendall, former motor 
vehicle rationing officer for Van- 
touver Island, has joined the staff 
of the J. M. Wood Motors, Vic- 
toria, B.C., distributors for DeSoto 
tnd Dodge cars. James Dinsmore, 
associated with the automotive 
trade for 20 years, also joined the 
ttaff. 





No Bolts, Screws or 
Clips Needed! 


The Patented 
Adjustable Di- 
viders on these 
bins are easily 
changed from 
one position to 
another with- 
out bothering 
with bolts, 
screws or clips. 


Entire bin 18- 
gauge steel. 
Dividers and 
shelves set up 
to fit your 
requirements. 
Delivery in 3 


Model H-29 
weeks. 


Write now for free catalog and 
See the various models. 


HOPE Metal Products, Inc. 


Dept. A 
Reckwell Ave. Cleveland 14, Ohio 
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VER HOVEN CHEVROLET CO. in Detroit is using the new Alemite customer con- 
trol system to keep its contacts constant. 


Laramie Paper Prints 


Auto Jubilee Section 

LARAMIE, Wyo.—Mayor T. D. 
Craven proclaimed a special day 
for observance of the Automo- 
tive Golden Jubilee here and the 
Laramie Automobile Dealers 
Assn. sponsored a special sup- 
plementary 16-page section to 
the Laramie Republican and 
Boomerang. It was devoted to 
historical articles about local 
dealerships and information 
about the growth of the indus- 
try. The main section’s leading 
editorial praised the industry’s 
achievements and stressed the 
need for greater safety. 

Members of the association 
are Raab Garage, Holley - Lay- 
cock Motor Co., Harold Scott’s 
Service, Johnston Motor Co., 
Kay White Sales & Service, Oil 
State Motor Co., Laramie Mo- 
tors, Larson-Morrison Motor Co., 
Knight Motors, O. D. Lemons & 
Son, Quality Chevrolet Co., 
Mehse-Baker Motor Co., 
Mountain Motor Co., General 
Credit Co. 


Jubilee 


(Continued from Page 50) 


man of the committee, the other 
members being R. A. Mueller, H. 
A. Sanford, Jack Gordon and Ed 
Munson, 








* * * 


Memphis Remembers 


Pioneer Activities 

MEMPHIS, Tenn.—Memphis Au- 
tomobile Dealers Assn, joined last 
week in the national observance 
of the Golden Jubilee, Dealers had 
window displays through June 9, 
reminding the public of the part 
played by pioneers and developers 
of motor transportation. 


Stymied 
Paper Delays Award 


For Oldest Car 

OMAHA.—The Omaha World- 
Herald is tying in with the auto- 
mobile’s Golden Jubilee with a 
“Nebraska’s Oldest Automobile” 
contest but it ran into a knot. 

One of the most important fac- 
tors in determining the winners 
was the age of the car. The exact 
clause read “oldest licensed auto- 
mobile in running order” but it 
seems the vintage of some of the 
entries is puzzling, as pieces and 
parts have come from this and 
that year. 

So the paper turned to President 
E. F. Lied, of Omaha Auto Trades 
Assn. He will contact Detroit for 
more information before the prize 
money is awarded. 


Padrick in New Home 
Padrick Chevrolet Co. is in its 
newly remodeled and enlarged 
building, 602 N. Fourth St., Fort 
Pierce, Fla. 
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PrePosTEROUs, of course ... but what a load of problems would be solved 


if all the complications of service after the sale could be disposed of that sim- 


ply! Years of trouble-free performance boxed up and delivered right at the 


time of sale! No more frenzied calls for out-of-stock parts, no complaints on 


workmanship, no gripes on bills rendered. Everybody happy — customer, 


dealer, manufacturer! ° 


But everyone knows that the only answer to service headaches is in still better 


service, with buyers’ votes being cast for the manufacturer who sponsors it, the 


dealer who delivers it. 


@ Good Service is made up of many things. 
None is more important than tools. . . 
efficient tools for every service operation. 
Snap-on is not only top producer of fine 
service tools, but Snap-on’s unique, direct- 
to-user distributing organization PUTS 
THE TOOLS TO WORK... gets the right 


tools into the hands of mechanics in service 


efficiency. 


establishments throughout America. 


Snap-on’s trained field men “cover the serv- 





6082-F 28TH AVE. 


ice front” — call on the manufacturer’s 
dealers and on the individual mechanics in 
the shops. They display, demonstrate, sell 
and deliver recommended tools. They me- 
thodically call back, follow up, and main- 


tain a service tool program at its top 


This service Snap-on is today giving to 
many leading manufacturers. If you are 
interested in full details, write Snap-on! 


SNAP-ON TOOLS CORPORATION 


SERVING BUSINESS EVERYWHERE WITH TOOLS FOR BETTER SERVICE 
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mit peak production schedules, 
Loud said. 

Dealers for the most part 
throughout the nation, Loud com- 
mented, were not aware of the 
tremendous production bottlenecks 
which the automobile industry has 
experienced since V-J day. 

“Reconversion, shortages of es- 
sential materials, strikes, and 
many other factors have all ham- 
pered production,” he said. “Little 
by little these bottlenecks are be- 
ing broken by the automotive in- 
dustry, and before 1946 is over 
more automobiles and trucks will 
be produced than was thought pos- 
sible under present industrial con- 
ditions.” ° 

Loud told the Manhattan dealers 
that Federal was preparing to in- 
crease greatly production over pre- 
war. The latter part of this year A WELCOME sight was the recent re- 


will see Federal well on its way sumption of automobile shipment by water 
as nearly 400 Nash cars left new docks at 


to attain this goal, he said. Kenosha, Wis., on the SS J. P. Wells which 
NBR ~ a RRS, BES was especially reconditioned for motor ve- 

® hicle transport. Bound for Buffalo and do- 

Boyd Expands Service mestic points é@ast, the shipment was the 


‘ sii first on the Great Lakes since the begin- 
Service facilities of Warren Boyd cing of dbo War, Nash expects to resume 


Co. (Buick), Oakland, Calif., have | production June 10 after a two-week shut- 
been increased through acquisition | down for inventory taking. 

of two stores and a vacant lot ad- 
joining the original quarters at |service and parts department is 
40th Ave. and 14th St. Heading the | Henry G. Price. 





Loud Foresees 
Output Upswing 
Started by Aug. 


NEW YORK.—An_ optimistic 
outlook for automotive production 
during the latter part of this year 
was expressed by 
Carl Loud, sales 
manager of Fed- 
eral Motor Truck 
Co., in an address 
before Federal 
Truck dealers in 
the Manhattan 
area last week. 

Loud voiced 
confidence that 
the next 60 days 
would be the 

Cari Loud turning point to- 

ward increased 

production of both automobiles 

and trucks. He predicted steel 
would be more plentiful. 


Although this in a large degree 
will make way for the production 
of a greater number of vehicles, 
it will not mean steel will be avail- 
able in sufficient quantities to per- 


Eprror’s Note: Because many 
dealers send only their copies of 
the Service Issue of AUTOMOTIVE 
News back to the service and 
parts managers and these men 
therefore may miss many items 
of particular interest to them 
and their departments, all serv- 
ice stories in previous issues of 
the current period are high- 
lighted below for their conven- 
ience. 


May 20—Tire production nears 
rate projected for 1946 . . . Stew- 
art-Warner announces new-type 
fuel pump . . . Studebaker leases 
building in Buffalo for new parts 
warehouse . . . Cleveland Graphite 
& Bronze buys building in Fort 
Wayne to manufacture bearings 

. Goodyear expands operations 
in South America .. . U. S. Rub- 
ber is now building butyl tubes 
in volume .. . Rubber industry 
asked to pick a new name for syn- 
thetic rubber. 

May 27—Tire makers vision rec- 
ord output for 1946... First re- 











WAYS WALDES Aha RINGS 


IMPROVED 


FAMOUS “TYPE 10° 


§ GENERAL EXCAVATOR'S 
TYPE 10 IN ACTION 
An amazing time saving 
money saving machine. 


se 





Type 10” is precision 
equipment-a revolution- 
ary development in ex- — 
cavating machinery. It’s 
one of many products— 
large and small that © 
have the design economy 
and greater work effi- 
ciency of Truarc rings. 











a) FREE! cus 


Truarc can improve your prod- 

ucts—cut production and main-, 
tenance costs. Write today for 
Truarc booklet showing ap- 
plications and design sketches, 
Specify Booklet 14C. 


NOW YOUR MACHINES CAN HAVE THE DESIGN ECONOMY 
of retaining rings regardless of load, stress or accuracy involved. Waldes 
TRUARC high precision retaining rings do the job of nuts, shoulders, 
collars, pins and snap rings. Yet they allow lighter, more compact units— 
make assembly and disassembly quicker, easier. TRUARC retaining rings 
give’ better, more dependable retention because their mathematical preci- 
sion means perfect circularity—insures an unfailing grip. There’s a Truarc 
ring for every mechanical purpose. 


TRUARC neramine amas 


WALDES KOHINOOR INC., LONG ISLAND CITY 1, N. Y. 


CANADIAN REPRESENTATIVE 2 PRENCO PROGRESS AND ENGINEERING CORPORATION, LTD., 72-76 STAFFORD STREET, TORONTO 


U.S. PAT. RE. 18,144 





News You May Have Missed 





SERVICE SECTION 


ports favorable in safety check .., 
Civilian Production Administration 
clarifies rules on service installa- P 


tions ... Jack & Heintz reveals 
details of new engine ... OPA 
restores automatic hike for small 
shops . .. Glass makers answer Ford 
U. S. trust suit ... Ford acquires F 
year-around testing area . . . Small- 1 
er truck motors projected ... Reo eat 


acquires building in Philadelphia ‘ 

. Long life, wear claimed for . ae 
Porciflex enamel. . . Superior ar 
Coach installs $150,000 paint shop. 


June 3—Chevrolet builds parts at 
warehouse in Chicago ... Dela- _ 
ware likely to resume vehicle in- Ce 
spection . .. Auto tire schedule for sh 
46 boosted over 3,000,000—100,000- Yo 
mile tire projected . . . Safety sta- ect f 
tions planned throughout state of “y mode 
Washington . . . Reynolds offers Gree! 
aluminum sheet for building . . fathe 
Standard Oil launches “better serv- — 
ice” training program . . . Tribute legen 
to parts makers . . . Vet benefits “I 
going to 220 new auto shops... this : 
Trico Products gets Buffalo prop- at th 
erty for $8% million expansion .. . ited | 
Evans reports Ford heater prob- Amer 
lem solved ... Wheel & Rim Assn. are 1 
offers parts and tools aid . . . Brit- not b 
ish service soars . . . Parts sales a fre 
promoted . . . Sherwin Williams Fo! 
produces three new finishes .. . proje 
General Motors to produce own comp 
parts in plan to centralize .. . tract 
Ford launches training plan for the I 
field staff. the 1: 

built 

= It 

Goodyear Using ack 
7 

Rayon Cord in rela 

e velo] 

Auto Tire Output ities 

Line 


AKRON.—Production of all sizes Bet 
of passenger car tires of 6.50-16 iture 
size and larger, with an especially is th 
developed cord known as Rayo- aid w 
twist, made of rayon filaments, has give 
been announced by Goodyear Tire bette: 
and Rubber Co. Heretofore, prac- 


tically all passenger-car tires pro- _ 
duced in the industry were made Bec 
with cotton fabrics. mete 

The announcement stated that obey 
Goodyear has been making increas- poital 


ing numbers of passenger car tires is h 
with Rayotwist fabrics ever since r 
federal government restrictions = 
were amended last November to The 
permit the use of rayon in auto minis 
tires of 650 cross section and | 28: ' 
larger. ing; 


Goodyear experimented with ray- an 


on cord tire fabrics as early as | pyiidi 
1927; built the first successful rayon 

cord tire in 1931, and on several It i 
occasions since has_ introduced eter | 
truck and bus tires with Rayotwist struct 
cord fabric especially for long dis- epmce 
tance, high-speed runs, it was said. chass 


Announcement of the changeover = 
to Rayotwist tire cord was delayed weg 
until substantial production in the _ ve 
popular sizes of tires for the larger 


sized passenger automobiles could th 
be attained. The Rayotwist tires, ony a 
for the present, bear no special - 
identification and are sold at the |—— 
same prices as tires of comparable 

sizes manufactured of cotton fab- 

rics, Goodyear explained. 


Claimed advantages of Rayotwist S, 

cord, which was developed from y 

rayon filaments in Goodyear re- 

search laboratories, include the fol- 

lowing: lighter but stronger than / 

former cord, increased resistance 

to heat generation in high-speed 

service resulting in improved tread Dime: 

wear and substantially increased } Stron 

tire mileage resulting from cooler | olive 

running tire. } 
The Goodyear statement declared | Shelv 

that future production of Rayotwist slidin, 

tires would depend entirely upon 

the amount of rayon filament avail- | Shipp 

able and pointed out that present 

supply was limited to such an ex- | Bolts 

tent that continuous production of 

the sizes now being manufactured 

could not be promised definitely. 








Schwaderer Ford Dealer 


Clark Schwaderer of Dearborn, 
who has been named Ford dealer 
at St. Marys, O., is erecting a mod- 
ern sales and service station on 
E. Spring St. The building is tof 
have 8,000 square feet and is to bey 
finished by July 1. Schwaderer hasf, 
just returned from the Navy after?) 
three years service. f 


There are profit-making opportunities in 
AN Want Ads. See inside backcover. 
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$50,000,000 Dearborn Project . , . 
Giant Research Center 


Planned by Ford 


(Continued from Page 1) 


Ford stock on the market. 

Ford stated that 1947 Ford mod- 

els would “not appear before the 
first six months of next year. He 
parried a query as to whether en- 
gineering had been completed on a 
1947 model with: “Engineering is 
never completed on a Ford model 
until it is out of production.” 


4 Company loss while the plant is 
shut down is $500,000 a day. 

Young Ford announced the proj- 
ect from the pressroom of the re- 
modeled recreation building in 
Greenfield Village where his grand- 
father once sponsored oldtime 
square-dances which became a 
legend throughout the country. 

*T hope,” declared Ford, “that 
this action by the Ford Motor Co. 
at this time will attest our unlim- 
ited faith in the future of a free 
America and our belief that there 
are no problems ahead which can- 
not be solved by the hard work of 
a free people.” 

Ford explained that the research 
project will take eight years to 
complete. It will be on a 500-acre 
tract near Greenfield Village and 
the Edison Institute. Virtually all 
the land where the project will be 
built is now undeveloped. 

It will comprise a group of 
eight buildings and the company 
expects it will bring into close 
relationship all the research, de- 
velopment and engineering activ- 
ities of its three divisions, Ford, 
Lincoln and Mercury. 

Behind the present large expend- 
iture for the project, Ford asserted, 
is the determination to use every 
aid which science and research can 
give in order to make more and 
better cars at prices that more 
people can afford. 

Because of the company’s accel- 
erated plans for new models, con- 
struction will begin first on the 
styling and dynamometer 
buildings. Completion of the latter 
is hoped for within the next 18 
months. 

The other six will include the ad- 
ministration and engineering build- 
ing; electrical and chemical build- 
ing; a laboratory for human engi- 
neering; at least two other major 
structures and a number of lesser 
buildings. 

It is planned that the dynamom- 
eter building, initial site for con- 
struction, will house the most ad- 
vanced facilities for engine and 
chassis power and efficiency tests. 

The styling building to be 
erected directly opposite will con- 
tain 10 individual styling studios. 
It will also house studios for in- 
terior design, paint booths and 
other facilities. 

Next on the construction pro- 





gram is the engineering building. 
This will be the focal point of the 
entire group. Surmounted by a 
large dome, it will include an acre 
and a half of floor space. Visitors 
will be invited to test engineering 
innovations under development and 
report their reactions. A portico 
opening on the artificial lake will 
also permit visitors to stroll under 
cover outside the building. 

Largest of the structures, the ad- 
ministration and engineering build- 
ing will house the complete engi- 
neering staffs of the company’s 
three divisions. 

One of the most important 
problems which will be tackled 

in the project will be in the field 
of human engineering, according 
to Ford. 

Also present at the press con- 
ference, John S. Bugas, vice-presi- 
dent in charge of industrial rela- 
tions, ventured the expectation that 
a guaranteed annual wage and a 
retirement or pension system would 
probably be a major issue in forth- 
coming negotiations between the 
Ford Motor Co. and the union.” 

Bugas added that these and 
other problems were now being 
given serious consideration by 
the company but that definite 
plans had not been crystallized 
as yet. 

Ford declared that the company’s 
future was still clouded with un- 
certainty as to planned production 
schedules in view of 42 supplier 
sources still being strikebound. 

He said that under favorable 
conditions (“without material 
shortages and labor strife”) the 
company could achieve a sustained 
production of 5,400 units a day. 

“However,” he concluded, “great- 
er labor productivity and a more 
equitable OPA price allowance are 
also necessary before the company 
will begin to make money.” 


Bugas Names Lindquist 


Chief Aide at Ford 

DEARBORN, Mich. — Promotion 
of Mel B. Lindquist to assistant di- 
rector of industrial relations for 
the Ford Motor Co. was announced 
last week by John S. Bugas, vice- 
president in charge of industrial 
relations. Lindquist served as su- 
perintendent of labor relations for 
the company and was instrumental 
in the satisfactory completion of 
recent contract negotiations with 
the UAW-CIO. Bugas also an- 
nounced appointment of Norman 
Fraleigh as head of salary and 
hourly rate administration and job 
analysis and evaluation. Fraleigh 
has been in charge of the hourly 
rate department. 





You get the best results in our Classified 
Section, inside back cover. 





STEFL PARTS BINS 
Place orders woul 


Dimensions: 1x8x7 feet—14 to 112 


Strongly constructed from new steel—finished in 


olive green. 


Shelves flush inside. Nothing to catch. Drawers and 
sliding gasket shelves furnished on request. 


Shipped knocked down—easily assembled. 
Bolts and nuts furnished. 
























compartments. 


Special installation built for Crucible 
Steel. We are glad to quote on special 
bins to meet your specifications. 

NOTE: Limited territories still open. In- 


quiries invited from bona fide, reliable dis- 
tributors who wish to handle line. 


The RENIE METAL PRODUCTS Corporation 


MANSFIELD, OHIO 
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Car, Truck Ou tput Estimates 





By Autom otive News 











(U. S. Only) 

Jan. 1 Jan. 1 

Week Same Week June, to to 
Ended Week Ended 1946 dune 7, June 8, 

dune 8 1941 June 1 Total 1941 1946 
GENERAL MOTORS 11,917 55,169 16,416 28,382 1,199,540 185,470 
DE bivksccacsusas 2,540 8,737 2,202 4,652 188,125 18,748 
GEN Grace cuce'es 770 1,592 617 1,387 33,535 5,665 
Chevrolet} ........ 6,220 30,982 10,489 16,709 685,989 119,743 
Oldsmobile ........ 1,320 6,012 1,240 2,560 131,489 19,270 
BND <i cee 6-ue's0 1,157 7,846 1,867 3,024 160,502 22,058 
CHRYSLER. ........ 13,240 27,603 12,256 25,496 634,001 280,588 
MED Gs5 sc ceseset 1,445 2,595 1,157 2,602 55,944 31,048 
ce berctseues 6,030 9,007 4,823 10,853 192,891 126,418 
Plymouth ......... 4,425 12,008 4,950 9,375 301,614 92,971 
EE © eeceeurave 1,340 3,998 1,326 2,666 83,552 30,156 
UNS 6:0. 601s cob benad Closed 25,109 Closed Closed 520,411 226,180 
EE: i:c's wks wee site Closed 22,098 Closed Closed 447,945 207,416 
Sr Closed 497 Closed Closed 10,761 2,278 
a Closed 2,514 Closed Closed 61,705 16,486 
EM ots 0 ssn 60a s » 64-4,0 Closed 2,411 Closed Closed 46,865 33,836 
STUDEBAKER; 1,575 3,464 Closed 1,575 60,444 34,507 
EEE. s.006.6 6x 0d as 2,800 2,164 1,428 4,228 38,045 30,646 
PACKARD .......... 920 1,489 684 1,604 33,376 8,249 
Wi SS eee 1,300 764 1,411 8,211 14,086 25,016 
6 Per ee 24 N.A. 26 50 N.A. 104 
MISCELLANEOUS.. 2,648 7,913 2,286 4,884 179,703 60,945 
DO RIMS 6005.00 34,924 126,086 34,456 69,380 2,726,471 885,491 


“Revised. tIncludes trucks, Miscallaneous includes GMC, IHC, Autocar, Divco, Reo, Mack, 
Diamond T, Federal, Marmon H., White, Brockway, Sterling, Four-Wheel Drive, etc. 


N. A.—Not available. 


Total Cars Since V-E Day... 


.. 673,731 


Total Trucks Since V-E Day. . . .691,634 


Total Cars Since Jan. 1,°46... 


. 989,895 


Total Trucks Since Jan. 1,’°46. . .295,596 


Editor’s Note: Beginning with this issue Automotive News’ car and 
truck output estimates are combined U. S. and Canada figures. 





Thompson Flays NLRB 


Cleveland Office Condemned After Challenging 
Sth Union V ote at Plant 


CLEVELAND.—(UTPS)—The re- 
gional office of the NLRB in Cleve- 
land “seems determined to continue 
to expose Thompson Products 
plants to the forces that are para- 
lyzing production throughout our 
strike-torn nation.” 

So charged Ray S. Livingstone, 
vice-president in charge of per- 
sonnel for Thompson Products, 
after M. S. Ryder, regional NLRB 
director, recommended to NLRB 
headquarters that results of a labor 
election at Thompson plants last 
October be set aside because of 
company interference. 


“Five times in fair and honest 
elections Thompson workers have 
expressed their stand on the ques- 
tion of international unionism,” he 
declared, “and five times the NLRB 
has ignored their wishes and 
thrown away their votes. 

“Now the regional director of 
the NLRB recommends that the 
free choice of Thompson workers 
be thrown away because the com- 
pany availed itself of the Ameri- 
can right of free speech and free 
press in discussing the issues of 
the election last October.” 

Ryder’s report charged that 
speeches made to Thompson em- 
ployes by Frederick C. Crawford, 
company president, and pamphlets 
distributed among the workers 
prior to the election last Oct. 23 
“passed from the realm of the free 
competition of ideas envisaged by 
the First Amendment , that of co- 
ercion.” 


“In all its campaign literature the 
company attempted to create the 
impression that the election was 
between the company and the CIO,” 
Ryder asserted, “and this false 
choice was placed before the em- 
ployes again and again.” 

Livingstone said Ryder’s report 
was “amazing in view of the United 
States Circuit Court of Appeals re- 
buff of NLRB when the board last 
year attempted to obtain an injunc- 


Record Production Set 


By Chevrolet in May 

DETROIT.—Chevrolet during 
the month of May established‘ a 
new high production record for 
the auto industry in its post-VJ 
day history, producing 58,820 cars 
and trucks, it was announced last 
week by Hugh Dean, general man- 
ufacturing manager, Chevrolet Mo- 
tor division. 

The 58,820 total includes 30,367 
passenger cars and 28,453 trucks, 
Dean said. The comparable month- 
ly total for April, best previous 
postwar month production-wise, is 
47,077 units. 


tion to prevent the company from 
exercising the same American right 
of free speech and free press.” 

The Thompson official asserted 
it was significant that the NLRB 
could “find nothing wrong with 
the election itself or the manner 
in which it was conducted.” 

In the election Thompson work- 
ers voted 929 to join the UAW-CIO, 
55 for the UAW-AFL and 1.707 
against representation by any 
union. 





Output 


(Continued from Page 1) 


Soto 4%, Chrysler division four, 
while Dodge was the only maker 
operating a full five-day week. 
However, the heavy truck line at 
Dodge was closed for the first 
two days of last week. 

Chrysler division was forced to 
close at noon Friday as a result of 
a strike in the metal finishing de- 
partment which shut down the en- 
tire body plant. 

One bright spot developed in the 
clouded picture late Friday when 
Studebaker announced that ship- 
ments of its new '47 models would 
begin early this week. 

Reopening of Nash today (June 
10) and Ford of Canada tomorrow 
(June 11) will add considerably to 
the industfy’s total production this 
week. 

Last week’s outturn was still far 
short of the 126,086 vehicles as- 
sembled in the week ended June 7, 
1941, as estimated by AvuToMmorive 
News. 

From Jan. 1 this year through 
last week, it is estimated that 
U. S. and Canadian car output 
hit 589,395 and commercial ve- 
hicles totaled 295,596, according 
to Automotive News 

Canadian makers tallied an esti- 
mated 2,265 cars and trucks of the 
industry’s total last week. 

Final tabulations of the indus- 
try’s output this month are expect- 
ed to be considerably lower than 
the peak month of April. How- 
ever, with all Ford assembly lines 
slated to resume operations June 
24, the month should end with a 
brighter forecast for July. 

Chrysler Corp. rolled to first place. 
in production last week, hitting an 
estimated 13,240 cars and trucks. 

Combined output of the Gen- 
eral Motors divisions totaled an 
estimated 11,917 cars and trucks, 
a drop of 4,498 units from the 
revised total of 16,415 in the pre- 
vious week. 

In the independent group, Stude- 
baker tallied an estimated 1,575 
cars and trucks last week after 
being closed in the previous week. 

Hudson, at its increased rate, 
totaled an estimated 2,300 cars 
last week compared with 1,428 
in the previous holiday-curtailed 
week. 


CHROMASTER 


Chrome Showroom Furniture 


Beautiful « Sturdy e« Comfortable 


CHAIRS e 
STOOLS « 


SETTEES e« TABLES 
SMOKING STANDS 


© Durable Leatherette in Many Colors 
e Highest Grade Chrome Plating 


No. 500 
Chair $28.50 
F.0.B.—New York City 





CANDA QUIZ 


Stinson Stemler 
Stemler Motor Co. 
Delaware Avenue 

Palmerton, Pa. 






CANDA CLO 


Question: In your experience as 
a Buick dealer you are well aware 
of the sales value of fine uphol- 
stery. Which fabric would you say 
offers all the desired features? 


Answer by Mr. Stemler: Right 
off | would pick canda cloth. Its 
good looks and style have sales 
appeal. It “wears like iron.” It “sits 
well” for the driver. And simple 
soap and water freshen it up 
quick. Yes, we like new cars to 
have canda cloth—they will be 
better lookers when they become 
used cars. 


—STYLISH—CLEANS EASY—WEARS WELL 
Made by Collins & Aikman Corporation, New York 


Literature on Request 


KAY-DAVIS COMPANY 
886-890 Gerard Ave. 
NEW YORK 52, N. Y. 
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Union Watching Prices... 


UAW Pressure Grows 


For New Pay 


Drive 


(Continued from Page 1) 


new drive would “probably” be 
undertaken to match the rise in 
the cost of living. Reuther, who 
presided at a special meeting of 
the international union’s executive 
board, said that a statement on 
overall wage policy would soon be 
issued. 

But while union officials declined 
comment on the timing of the 
drive and amount of the pay de- 
mands, there was_ considerable 
speculation among outside observ- 
ers. 


Most labor experts agreed that 
the union would seek a raise in 
the 15-20 cent range. They dif- 
fered on the date of the drive’s 
opening, some contending that it 
was imminent and others fore- 
casting a delay until the 18%- 
cent increases won early this 
year have been cemented 
throughout the industry. 

Initial agitation for still higher 
paychecks has come from Chrys- 
ler Local 7, covering the corpora- 
tion’s Jefferson Ave. plant in De- 
troit. This local has gone on the 
record with a petition for a new 
wage increase. 

Norman Matthews, the UAW’s 
national Chrysler director, said 
that he has formally requested cor- 
poration meetings to repair al- 
leged inequities in the present con- 
tract. Matthews did not directly 
comment on the possibility of a 
general wage drive, although he 
stated that if price control fails, 
“all or most of the 18% cents we 
were granted last winter will be 
eaten up.” 

The union official reported he 
had asked Chrysler to raise the 
pay of low-bracket workers, “par- 
ticularly at the Dodge plant.” Com- 
pany officials withheld comment 
on the wage situation. 

Pay Closed at GM, Ford 

Chrysler’s contract with the 
UAW is the only one of the “Big 
Three” allowing reopening of the 
wage question this year. 

The General Motors contract for- 
bids a general wage demand by 
the union until next March 15. At 
Ford the overall wage picture is 
closed as far as the union is con- 
cerned until the agreement expires 
next May 30. 

The Chrysler accord provides 
for wage negotiations not more 

than 60 days after either party 
has requested adjustments. If 
the union decides to concentrate 
its efforts on one of the “Big 
Three,” this clause may furnish 
the “out” for this year. 

Reuther has asserted, however, 
that the union wll not observe 
these contract restrictions if the 
OPA is curbed severely or allowed 
to die. A wage hike would be de- 
manded of all companies, he indi- 
cated, regardless of contracted 
regulations to the contrary. 


Where else 
can you buy 


£90,000 


class 
circulation 
at §2 per 

thousand? 









In this regard, no federal law 
requires unions to heed the pro- 
visions of their management con- 
tracts. Enactment of the Case bill, 
however, would let managements 
sue unions for violating contract 
agreements. 

Appeal Prices in Court 

Reuther and the UAW board also 
lashed out at the latest round of 
price increases granted the auto 
manufacturers. The union presi- 
dent declared that the UAW would 
file two appeals in the Federal 
Court of Appeals from the recent 
ceiling boosts. 

Describing the successive price 
stepups as the “nation’s biggest 
scandal,” Reuther asserted he 
hopes to get a decision against 
the OPA authorization from both 
the Appeals court and the Su- 

preme court. The union will file 
one appeal as a producer and 
one as a consumer, he said. 

The appeals actions on OPA 
ceilings were originally established 
to serve manufacturers who 
thought prices were too low. But 
Reuther explained: 

“We will find out whether con- 
sumers can challenge a price that 
is too high just as manufacturers 
can challenge one that is too low.” 

Auto makers used “$2 worth of 
chrome” on new models to gain 
a $20 price increase, calling it “an 
engineering adjustment,” Reuther 
charged. 


Secretary-Treasurer George F. 
Addes reported that the union’s 
reserve fund had dropped a mil- 
lion dollars since January because 
of strikes. The membership is 
climbing from the peacetime low 
of 521,000, he said, and the added 
dues “will bring in further reve- 
nue.” 

Much of the board meeting was 
occupied with a factional dispute 
over jobs. 

Parts Rows Continue 

The union chiefs took no action 
to settle the acute labor crisis in 
the auto parts industry, which has 
seen more than 110 supplier plants 
go down because of strikes. Board 
members insisted that these small 
firms must pay the 18%-cent raise 
of the big assembly concerns. 


Many of the parts makers 
have pleaded “inability to pay” 
the 18% cents, however. Reuth- 
er’s position on this has been 
to “let them go out of business,” 
but he is expected to compro- 
mise his stand in view of the 
— costs of material and la- 

r. 

The inevitable reverberation of 
the soft-coal strike was contained 
in an OPA official’s report of a 
probable price boost of 35 cents 


on a ton of coal. 
* * * 


Wage Row Halts White 


As UAW Workers Strike 

CLEVELAND.—(UTPS) — White 
Motor Co.’s plant here was shut 
down for the first time in 11 years 
last Tuesday by a strike of 5,000 
UAW-CIO employes in a wage dis- 
pute. 

The men walked away from their 
jobs when union-company negotia- 
tions, in progress for several weeks, 
failed to effect a settlement. 

Robert F. Black, president of the 
company, said: 

“There is no quarrel between 
the union and management at 
White. There is, however, a dif- 
ference of opinion as to what 
constitutes true collective bar- 
gaining, on which we have not 
seen eye to eye for the last 
month. 


“The company has repeatedly of- 
fered to meet the industrial pat- 
tern of an 18%-cent wage increase. 
We have made every effort to re- 
solve our differences and have of- 
fered to call in the U. S. Concilia- 
tion Service.” 


Richard E. Reisinger, regional 
director of the UAW, said the 
union was demanding 18% cents 
an hour in addition to increases 
granted by the company in Janu- 
ary. 
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Ford Research Buildings . . . 








ie 
PAMEOPELEIP 


THE ENGINEERING Exhibit building of the Ford Research and Engineering Center 
will serve as a focal point for the center’s ‘‘humanistic’’ group. Its acre-and-a-half floor 
space will house a large auditorium, movie, radio and telephone facilities and various 
engineering gadgets which visitors will be invited to test. 





THE DYNAMOMETER building of the Ford Research and Engineering Center will 
provide Ford engineers with the most advanced facilities for engine and chassis power 
and efficiency tests. A cross-shaped structure, the installation of delicate and extremely 
costly electronic, mechanical, ventilating and piping facilities will make this building 


the most complicated one in the Center. 





THE PLEASING lines of the Administration and Engineering building of the proposed 
Ford Research and Engineering Center are shown to advantage in this view from the 
lagoon. Largest structure in the group, it will house complete engineering staffs and 
facilities for Lincoln, Mercury and Ford truck divisions of the company. 
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THE STYLING building of the Ford Research and Engineering Center will provide 
Ford stylists with unsurpassed facilities for creating ‘‘tomorrow’s cars today.’’ All 
studios will be equipped with special lighting fixtures. 





Truman on Spot 
In Decision on 


Case Labor Bill 


WASHINGTON.—President Tru- 
man was still wrestling at press 
time Friday with the political dil- 
emma thrust up to him by the Case 
labor control bill. 

On the President’s decision to ac- 
cept the drastic restrictions im- 
posed on unions or veto them 
hinged the future of the admini- 
stration’s relations with labor. The 
fate of strike legislation in this ses- 
sion of Congress hung in balance. 

Likelihood of a veto was strong. 
Fears that acceptance of the meas- 
ure would cost the political support 
of labor were expected to prevail 
over the popular demand for some 
form of union regulation. 

Unless Truman acts on the legis- 
lation by Wednesday, it will auto- 
matically become law. Some ob- 
servers reported the President 
might take such a step so as to 
place responsibility for the bill di- 
rectly on Congress. 

In the event of a veto, Congres- 
sional proponents of the bill may 
add it to the pending emergency 


Discounts -}1 


(Continued from Page 1) 


ted by the Senate committee reads 
as follows: 

“In the case of any retail indus- 
try, the principal sales of which 
consisted during the calendar years 
1939 to 1941, inclusive, of sales of a 
commodity or commodities the pro- 
duction or retail distribution of 
which has been reduced, for a pe- 
riod of three years beginning on 
or after March 2, 1942, by 75 per- 
centum or more below such produc- 
tion or retail distribution for the 
calendar years 1939 to 1941, inclu- 
sive, as a result of the operation of 
any governmental regulation or re- 
striction, the administrator shall 
not, in establishing maximum 
prices under this section, reduce 
established retail trade discounts or 
markups or dealer handling charges 
for any such commodity before the 
retail unit sales of such commodity 
for a period of six months shall 
have reached the average annual 
retail unit sales thereof for the 
calendar years 1939 to 1941, inclu- 
sive.” 

The only change from _ the 
House amendment is where the 
words “or markups” appear. 
These words were inserted to 
help dealers who have not had a 
trade discount. 

Adoption of the amendment in 
committee came after an exciting 
24 hours. On Tuesday Sen. Ful- 
bright of Arkansas offered a pro- 
posed amendment designed to re- 
store trade discounts to all retail- 
ers and wholesalers. The proposal 
was brief and sounded so fair for 
all that the committee readily 
adopted it, 12 to 4. Able lawyers on 
the committee greeted the amend- 
ment with cheers almost, and a 
statement was given out to the 
newspapers that the dealer prob- 
lem finally was solved. 

NADA staff members, however, 
have long since learned to look on 
cure-all amendments with a critical 
eye, especially if they appear to 
have OPA blessings. And this Ful- 
bright amendment seemed to be 
favored by OPA. The NADA in- 
spection proved that under the 
amendment trade discounts, instead 
of being restored, would be in a 
position where the OPA admin- 
istrator could knock them out by 
simply affirming that to let them 
stand would result in evasion of 
the price control act. Such affirm- 
ative declarations now are being 
used by OPA as a means of justify- 
ing changes in trade practices, etc. 

Convinced that the amendment 
would mean nothing to retail 
business, NADA prepared an an- 
alysis of the proposal and got it 
into the hands of committee lead- 
ers the following morning. A 
lengthy discussion followed in 
committee and finally Sen. Ful- 
bright withdrew his amendment 
and rewrote it. Then it merely 
would protect certain types of 
farm machinery dealers against 
cost absorption cuts. 

Meantime Sen. Tobey, of New 
Hampshire, who, despite his ardent 
support of many OPA activities, 
has proved a true friend of auto- 
mobile dealers, offered the slightly 
altered Crawford amendment. It 


strike legislation as a rider. Thus, | finally was adopted, 8 to 7. 
President Truman would be placed 
in the position of accepting a bill| dealers’ behalf was Sen. Butler, of 
already vetoed or rejecting a meas- | Nebraska. 

ure which he himself recommended. 


The emergency 


legislation has 


been held up in the House pending 
Presidential action on the Case bill. 





Prominent in the fight in the 


Other senators who gave un- 
stinted support to the amendment 
were Taft, Capehart, Hickenlooper, 
Milliken, Buck and Capper. 


EXCLUSIVELY FOR 


AGGRESSIVE AUTOMOBILE 
SALESMEN 


a 


POCKET SIZE PROSPECT BOOK 


12 800Ks “ONE YEAR'S SUPPLY” 
Prepaid If Check Enclosed — Otherwise C.O.D. 


MODERN SELLING METHODS CO. 


P. O. BOX 666 





LOUISVILLE 1, KY. 
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"i= MANAGER for Dodge-Plymouth 
Distributor located in Bay City, Michi- 
gan. One able to handle large volume. 
Position requires executive ability, A-1 
accounting and general office background. 
Financing, payroll and tax experience 
helpful. Zeder Motor Sales, 6th 
and Water Streets, Bay City, Michigan. 


Massachusetts town. Good salary plus in- 
centive bonus. Write qualifications and 
references. Box 1274, c/o Automotive 
News, Detroit 26. 


ANTED: SERVICE MANAGER for com- 

te service supervision of shop, parts 
and fast service. Thoroughly experienced. 
aggressive, top salary, references. Dodge- 
Plymouth Dealership. Write Layman Mo- 
Morgantown, West Vir- 


in managing a first class service opera- 
tion and wants paid accordingly. Prefer 
man under 40, who is interested in im- 


supervise personnel. 
handwriting. giving all details. Box 1284, 


c/o Automotive News, Detroit 26. 


SERVICE MANAGER TO TAKE COM- 


PLETE CHARGE including hiring, train- 
ing, and supervising personnel. Must be 
efficient, have thorough knowledge, and 
be fully experienced. Liberal compensa- 
tion. References required. Ford and Mer- 
cury Dealership. P. O. Box 926, Havre, 
Montana. 


FOR AN AGGRESSIVE 
with a Packard Distributor located in 
one of largest cities in middle west. 
Automobile executive, age about forty, 
with particular experience in zone man- 
agement but also having had actual re- 
tail dealer experience and a familiarity 
with all branches of combined retail and 
whol®sale operation. This is an oppor- 
tunity for a major executive of qualified 
experience to assume complete charge of 
a large operation. Address inquiry to Box 
1286, c/o Automotive News, Detroit 26. 


POSITION WANTED 


EXPERT CHEVROLET PARTSMAN, six- 

teen years experience, desires position 
large dealership. Location immaterial. 
Best references. Box 1287, c/o A. N., 
Detroit 26. 


PARTS MANAGER with 20 years’ experi- 
ence Chrysler wholesale and retail. Please 
write Box 1663, Pittsburgh 30, Pennsyl- 
vania. 


AUTOMOTIVE EXECUTIVE — Highly ex- 
perienced, progressive, factory trained, 
wishes new connection with manufacturer 
or large distributor. Service and parts 
specialist, good organizer and writer. 
Veteran World War II. Willing to travel, 
also abroad, or work as promotional or 
service manager. Capable of consulting 
work, excellent references. Don’t miss to 
request a detailed application: ‘‘there is 
& good man in your future.’’ Box 1273, 
c/o Automotive News, Detroit 26. 


TWO WORLD WAR II VETERANS de- 
sire connection with automotive concern 
as representatives in Australia. Both 
with automobile experience and have ex- 
cellent references. Contact R. W. Jones, 
2320 Berwick Blvd., Columbus 9, Ohio. 

















AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPARY 


At 10:30 A.M. 
Used Cars and Trucks on Hand 


Every Tuesday — Rain or Shine 
AT All Times 








FOR DEALERS ONLY 


WE BUY WE SELL WE SWAP 
} WE BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Illinois 
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Reaching an estimated 50,000 


TEN CENTS (10c) PER WORD~for one 


numbers as one word. Ads may be signed with your full name and address oat regular rates 


Detroit 26, Mich 


care of Automotive News 


forwarded 


WANT AD DEPT 


BUSINESS OPPORTUNITIES 





TRUCK BODY 
FRANCHISE 
Available 


These are van type, all steel. Dou- 
ble rear doors, finest possible con- 
struction. Engineered and built by 
mass production methods, 12 ft., 
14 ft. and 16 ft. lengths. Factory 
now in production. Deliveries being 
made daily. Mounted on your 
trucks before driveaway at Detroit, 
Pontiac, Cleveland or Chicago. 


Oltman-O’Neill Co. 


Tel. LA. 8504 5171 Martin, Detroit 





MANUFACTURERS REPRESENTATIVE 


MANUFACTURERS REPRESENTATIVE 
wants item of merit for the automotive 
jobber, hardware jobber, farm implement 
dealers, eleven western states or Pacific 
coast states. Box 1277, c/o Automotive 
News, Detroit 26. 


DEALERSHIP WANTED 


DEALERSHIP WANTED. Will buy all or 
part interest. V. R. Elchstaedt, 911 
Michigan Avenue, Wilmette, Illinois. 


DEALERSHIP WANTED—Am interested 
in purchasing established dealership with 
quota 300 to 500 cars. Would also con- 
sider partnership arrangement. Experi- 
enced with ample finances. All com- 
munications held in strict confidence. 
Box 1271, c/o Automotive News, De- 
troit 26. 


CAPABLE EXECUTIVE seeking share in 
dealership. Experienced automotive field. 
will invest services and capital in life- 
time opportunity. 28 years old, married, 
aggressive. What have you to offer? Box 
1288, c/o Automotive News, Detroit 26. 


DEALERSHIP FOR SALE 


FOR SALE, OLD ESTABLISHED DEAL- 
ERSHIP. Two popular cars, 150 units. 
modern plant and equipment, home in- 
cluded, large volume parts and acces- 
sory business, owner has other interests. 
Apply Box 1278, c/o Automotive News, 
Detroit 26. 


TRUCK EQUIPMENT FOR SALE 


FOR SALE: RECONDITIONED THER- 
MO KING TRAILER REFRIGERATION 
UNITS, for immediate delivery. Com- 
pact unit mounts under trailer. Heating 
unit replaces refrigerator when required 
—either unit quickly removed or inter- 
changed. For complete information and 
prices, write or wire SMITH COMMER- 
CIAL BODY WORKS, INC., Truck & 
Bus Equipment Division, Fargo, North 
Dakota. é 








TRUCKS WANTED 


NEW BUS CHASSIS AND TRUCKS 
WANTED. Will purchase any number of 
new Chevrolet, Ford, International. 
Dodge, and all other makes of chassis 
for immediate or reasonably early future 
delivery. Prompt cash transaction. Write 
wire or call, M. C. Murrell, Superior 
Coach Sales Company, 2335 N. W. 12th 
Street, Phone 5-3538, Oklahoma City 
Okla., giving prices, f.o.b. chassis fac- 
tory or other location. 
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TRUCKS WANTED 


WE BUY ARMY SURPLUS VEHICLES 
new or used, any quantity, any size. 
Good condition important. The Queen City 
Chevrolet Company, 6th and Sycamore, 
Cincinnati, Ohio, Parkway 4880. 


WANTED TO BUY 


All Makes and Models of New 
Trucks 
Also New Bus Chassis 














USED CARS FOR SALE 


ONE 1938, 1%-ton 158” Ford V-8 parts 
van equipped with bins. New motor. 
Good rubber. Ready to go. Modern Mo- 
tors. 1002 Francis St. Joseph. Mo. 

1934 LINCOLN 4-DOOR SEDAN, 136 inch 
wheel base, 6 wheels, 2 window. Chauf- 
feur driven 25,425 miles. Black. A-1 con- 
dition. Price $1,250. R. S. Leathery, 826 
West King Street, York, Pa. 

CADILLACS (1) 1941-63, (1) 1941-62, (1) 
1941-63, hydramatic, radios, heaters, orig- 








inal tires. Excellent condition. Johnston 
Motors, 3601 N. Kedzie Ave., Chicago, 
Illinois. 





Automobiles Wholesale 


All Makes — All Models 
Detroit’s Largest Wholesaler 
CENTRAL SALES 


16220 Livernois 
University 27317 


Detroit 








USED CARS WANTED 


SEVEN PASSENGERS, limousines, large 
fives: cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC. 
Tansing Wich 


WILL BUY FIFTY good used cars, from 
’36 to °46 models. Wire or call White 
Bros. Motors, 


Lawrenceburg, Kentucky. 





USED CARS WANTED 


All Makes — All Models 
Any quantity. Highest prices paid. 
Quick Service 
Phone University 25617 or 27317 


CENTRAL SALES 


16220 Livernois Detroit 





BUSES FOR SALE 


6 1942 FORD BUSES, 28 adult passenger 
(42 school children) superior high head- 
room bodies. New motors, tires good. 
Ready to go. Pendley Body Company, 
Lubbock, Texas. 


THREE 1942, GMC, 2% ton, yellow coach 
buses. mechanism and rubber perfect. 
seating eighty-five. Yearwood Motors, 
Shelbyville, Tenn., Phone 290. 


ELEVEN THIRTY AND FORTY adult 
passenger Wayne school type buses on 
1941 and 1942 Ford and Chevrolet chas- 
sis. Excellent state of preservation and 
repair with over-size good rubber. Priced 
from $1,500 to $1,750. FLETCHER MO- 
TOR SALES, INC., Jacksonville, Florida. 


GOVERNMENT SURPLUS Wayne all steel 
bus bodies. 25 left at $475. Wire Con- 
solidated Bus & Equipment Company, 
420 Lexington Ave., New York City. 


CHEVROLET 1941 BUS, adult commuter 
type, with center aisle; 75-inch head 
rm.; capacity, 33 passengers; excellent 
mechanical condition; good appearance; 
price $2,650, below OPA ceiling. CHEVY 
CHASE MOTOR CO., 7725 Wisc. Ave., 
Bethesda, Md. WI 1635. 
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BUSES WANTED 





WE BUY BUSES of all makes and models. 
any quantity. Also bus chassis. LINN- 
BAKER EQUIPMENT CO., Lansing, 
Michigan. Phone 83814. 


WE BUY BUSES not older than 1938. Any 
quantity. Good condition most impor- 
tant. The Queen City Chevrolet Com- 
pany, 6th and Sycamore, Cincinnati. 
Ohio, Parkway 4880. 


NEW BUS CHASSIS WANTED—Will pur- 
chase any number of new Chevrolet, 
Ford, International, and all other makes 
of chassis for immediate or near future 
delivery. Write, wire or call L. W. Fowl- 
er, Superior Coach Sales, Phone 1300, 
Gadsden, Alabama, stating prices, f.o.b. 
factory or other locations. 





PARTS WANTED 





WHEELS-HUBS. Auto or other type. 4.50 
to 6.00x16 new or used. Also springs. 
shackles, bearings, U bolts, other misc. 
trailer parts. Spartan Industries, 8215 
McDougall, Detroit 11. 





WANTED—Hood for 1941 62 Cadillac. 
hood and frame for 1941 61 Cadillac. 
doors for either '41 62 Cadillac, '41 Olds 
98, 1940 or 1941 Buick Super Convertible 
Coupes. Landis Garage, Landis, North 
Carolina. 


WANTED—1941 Chrysler 6 body as near 
complete as possible. Must be in good 
condition. Will pay a premium for good 
one. Keller Motors, 2750 W. Alameda, 
Denver 9, Colorado. 





NEW CHASSIS WANTED with cab or flat 
face cowl. FOB any point. Cash. Your 
ceiling price. Write or wire collect. Amer- 
ican Body & Trailer Company, 1500 Ex- 
change Avenue, Oklahoma City, Okla. 
Phone 3-2561. 


FOR 1941 PONTIAC EIGHT CLUB SE- 
DAN: 1—505157—Hood grille, 1—505449 
—Hood ornament, 1—505353—-Emblem, 1 
—3114719—Radiator, 1—505206—R a d I- 
ator center panel, 1—505498—Bumper 
bracket, 1—505499—Bumper bracket, 1— 
505242 — Bumper apron, 1— 505150 — 
Frame, 1—505146—Hood panel, 1—505147 
Hood panel. Bill Holler Motor Sales, 550 
South Woodland Bivd., DeLand, Florida. 


ONE RIGHT REAR FENDER (new or 


used) 1937-38 Chev. Std. Cpe. Clark 
Chevrolet Company, Scottsburg, Indiana. 


AUTU EQUIPMEN' 


PLACE YOUR ORDER TODAY 
Improved 
TOW PILOT—*17%.,... 
Bumper to Bumper Tow Bar 


Improved Automatic 
RED ARROW 
ONE-MAN 


Tow-Bar 


“Vv” Type (folding) with 
Guide Cables 


$3363 Dealers 


TOW BAR SALES CO. 
FACTORY DISTRIBUTORS 
100 S. Clinton St. Chicago 6, Il. 
ANDover 8888—DORchester 8373 
IMMEDIATE DELIVERY 
Write or Wire for FREE Literature 


























PARTS FOR SALE 


NEW ROOF PANEL for 1941 Super Buick, 
5-passenger coupe. $40. De Voe Motors, 
Inc., Dedham, Mass. 













CYLINDER HEAD for 3-ton Diesel Dodge 
truck 1940-1942. Part number 955629. 
New. $180. W. O. Strausbaugh Motor 
Company, 1097 Wick Avenue, Youngs- 
town, Ohio. 


<cjrecthaitiasitstarenestancmeennigumenantneseangasicsacataasatinininaminitiisidiminaasil 

REBUILT 361 INCH INTERNATIONAL 
engines for K-8, K-10, D-50, and D-60 
International, $350. International Har- 
vester Co., Charleston, 8. C. 






Attention Auto Dealers 
1946 MODEL IMPROVED 


RED ARROW TOW BAR 
Bumper to Bumper Type . . . Plus 
Cable Controlled Steering 
Dealers Net $82.50 plus $1.18 excise 


CLAUDE’S TOW BAR SALES 
8951 Michigan Detroit 10, Mich. 
Phone ORegon 9684 
15 Years Same Location 





EQUIPMENT FOR SALE 














Attention 
Chevrolet Dealers 


TRAILER HITCH 


1941 to 1946 Chevrolets 
Easy to Install—Low in Price 
$10.75 and $14.50 List 


Liberal Discounts to Dealers 
Wire or Write for Free Literature 


* 


Davison-Applegate Co. 


917 So. Saginaw St. 
Flint, Michigan 











TIRES WANTED 


WANTED—Four 30x3% tires. Wise Motor 
Company, Hazelhurst, Mississippi. 








ACCESSORIES FOR SALE 


ATTENTION CAR DEALERS—Auto 
covers custom-tailored and universal, in 
fiber and sailcloth. Perfect Fit Cover 
Company, 1776 Broadway, New York. 


AUTO SEAT COVERS! Close out! Gabar- 
dine twill! For sedans and coaches. While 
they last, $6.95 per set in lots of ten sets 
or more. Bay Sales, 374 Bay Street, 
Rochester 5. N. Y. 


ANTIQUE CARS FOR SALE 


: 











1910 E. M. F. TOURING CAR. Blaine C. 
Watson, Ford Agency, Linesville, Pa. 


FORD 1914 MODEL T TOURING CAR— 
A-1 condition. Will trade for new Mer- 
cury or Ford station wagon. John C. 
Buynak, 8440 Van Dyke, Detroit 13. 








MISCELLANEOUS 





ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing John P. Hughes Mo- 
tor Co.. Inc., 800 Commerce 8t., Lynch: 
burg, Virginia. 


HUDSON MOTOR, carburetor, transmis- 
sion, differential rebuilding. Extra 
Prompt service. Strictly Hudson, nothing 
else. Wi'sey Hudson Sales. Lima. Ohio. 


NEW OPA TRUCK FORM—6085-2724 cer- 
tificate of transfer for new trucks and 
new motorcycles (MPR 610). 100 in pad. 
$1 per pad. 5 pads $4. Postpaid. Frank 
Jackson, 906 Central Street, Kansas City 
6, Mo. 














FOR SALE—One very large Ford oval neon 
sign, approximately 6x10 feet, and a 
Willys neon enameled porcelain face, size 
approximately 4x7. Write or phone. 
Grand Motors. 901 Grand Avenue, Toledo 
6, Ohio. Ga 2222. 
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“The Best of Prophets 
of the Future 
is the PAST’ 


The ‘Nineties’: A few men of vision Out of it, also, have come millions of 
pioneering application of the internal- jobs—in the manufacture of motor cars; 


combustion engine. in their distribution, service and com- 


Turn of the Century: A “horseless car- ‘mercial uses. 


riage” here and there upon the streets. 


- The history of the automobile is a rec- 
Someday there may be as many auto- 


mobiles as bicycles!” ord of continuous progress. 


Then, in rapid succession: Multi-cylin- In fact, here is an industry of which it 


der engines—left-hand drive—the self- can be said that progressiveness is its 


starter—the closed car—four-wheel very life-breath. 


brakes, steel bodies, shatterproof glass 
and many other safety factors —lacquer And that is the character revealed by 


finishes—Sealed Beam headlights— the past which foretells the nature of 


hundreds of improvements, some major 
the future. 


and revolutionary, some ‘tremendous 


trifles.” General Motors has had a leading role 


Out of it has come today’s car—a in the development of the motor car 


vehicle which in this Jubilee Year of | and the automotive industry. It expects 


the automobile transcends past concep- _ to play an equally important part in the 


tions of swift and luxurious personal development of tomorrow’s still finer 


transportation. automobiles, still further broadening of 


Out of it,too,has comeacompletechange | American ways of life, still greater con- 


in the way we live, work and play. tributions to the nation’s welfare. 


GENERAL MOTORS 


CHEVROLET + PONTIAC « OLDSMOBILE + BUICK + CADILLAC «+ FISHER BODY « FRIGIDAIRE »« GMC TRUCK & COACH 


AC Spark Plug - Allison + Cleveland Diesel + Delco Appliance + Delco Products + Delco-Remy + Detroit Diesel + Electro-Motive + Guide Lamp 

Hyatt + New Departure + Aeroproducts + Brown-Lipe-Chapin + Delco Radio + Detroit Transmission + Diesel Equipment + Harrison Radiator 

Inland + Moraine Products + Packard Electric + Proving Ground + Research Laboratories + Rochester Products + Saginaw Malleable Iron 

Saginaw Steering Gear + Ternstedt + Buick-Oldsmobile-Pontiac Assembly * United Motors Service » GM Overseas Operations + General Motors Parts 
General Motors Institute +» General Motors of Canada, Ltd. * McKinnon Industries Ltd. 


“More and Better Things for More People” 





